Follow-up of COLLECTIONS 
Gets Cash...Wins Respect...Builds Sales 


(By LAWRENCE M. KIMBALL, Vice-President 
Kimball & Prince Lumber Co., Vineland, N. J.} 


This letter, with sample forms reproduced on inside pages, 
won First Prize of $25 in the American Lumberman’s Credits 
and Collections Contest which ended April 1, 1938 


The time to collect an overdue account is before 
the account becomes overdue. We have found that 
most customers really intend paying for merchan- 
dise purchased. The causes of their failure are the 
concern of our credit department. We operate two 
yards, located in Vineland and Millville, N. J., in 
a manufacturing, farming, fruit and poultry area 
with a possible trading population of some 40,000. 
Our books carry a large number of small accounts, 
since most farmers and poultrymen do their own 
building. Responsibility for credit control is sep- 
arated from that of sales. This separation becomes 
an added check preventing the booking of bad ac- 
counts. No orders are filled until okehed by some- 
one in charge of credit granting, and in the final 
analysis the person responsible for the granting of 
credit is responsible for the collection of the ac- 
count. 

Credit control is important and our procedure 
is to check new orders against past ledger experi- 
ence. All accounts showing long drawn-out settle- 
ments, accounts hard to collect, and those that were 
slow-pay are held for further investigation. New 
accounts are handled differently. Typed copies of 
some of the collection forms we use are shown on 
other pages of this paper. “I orm 1” shows the 
form of the statement we request from each new 
customer. This is to establish an account and to 
procure credit. References are checked by ’phone 
calls; our stenographer making the less important 
calls. Special references are checked by the credit 
man, who uses the ’phone, if possible, or sends a 
letter to out-of-town references. On sizable ac- 
counts we obtain reports from the Credit Rating 
Service. Local banks, Building and Loan associa- 
tions, and neighboring lumber dealers are also 
sources of information. Any terms other than our 


regular “30 days net’? must be approved by our 
general manager. Terms of sale are important, and 
every account that is opened bears a ledger nota- 
tion of special terms and dates of payment. We find 
this of great importance in the effective manage- 
ment of collections. 

On estimates, we have a prepared form at the 
top of the office copy called “Agreement of Con- 
tract” which must be signed by the owner or con- 
tractor. This lists the date, price, discount, name 
of owner, location of job and the manner of pay- 
ment. “Form 10” is used on estimates showing 
that the credit has been, approved and the terms 
checked. Using these controls on general and con- 
tract business gives us positive information as to 
when each account on our books is due. We find, 
however, that many accounts become delinquent in 
spite of all these precautions. Many accounts that 
were supposed to have been A-1 risks become over- 
due. Our system in handling collections is as 
follows : 

We send out monthly bills and statements to each 
account. Our terms of sale are 2/10, net 30. Par- 
ticular stress is attached to the discount privilege. 
Selling the discount to the customer increases our 
turnover and enables us to render better service. 
“Forms 4, 5 and 6” are stamped or typed on state- 
ments to carry out this idea. 

On the 15th of each month we go through our 
ledgers to check all overdue accounts. Statements 
are again mailed. Sometimes we write in red ink 
on these statements some such 
request as “Please,” “Past 
due,” “Won’t you mail a 
check?” etc. These short per- 
sonal notes seem to be effec- 
tive. [Turn to page 18] 





Lumber 
Dealers: 





* 





This is our Pivot 
type bed. We also 
have the Roller 
and Recess types. 








many a sale for you. 


Tell Your Customers about this 4-Room House with 5-Room Service 


When you sell the Murphy you’re selling more 
than a bed. You’re supplying an extra room in 
the home. Helping your customer save. You 
have the best of all selling arguments. Don’t 
pass this big business opportunity now offered 





TELL MR. NEW HOME BUILDER: 


“You can add an extra room without 
paying for it—simply by installing a 
MURPHY BED.” 


TELL MR. OLD HOME OWNER; 


“Improve your home. Enjoy another 
room—for just the small cost of a 
MURPHY BED.” 











ay 





This is a 4-room house. Yet it is as livable as a 5-room 
house. The MURPHY BED adds an extra sleeping room 
without the cost of building it. Pass this idea along. It 
will solve many a home-building problem, and make 


710 N. Wells St., Chicago 
Send for Catalog on MURPHY CABRANETTE PORCELAIN KITCHENS. 


April 23, 1938 


offers you TODAY’S 
BIG OPPORTUNITY 





The Murphy Bed is hidden back 
of the door by day. Swings out 


easily as door is opened. 


by the Murphy Bed. New homes, improvements, 
remodeling—all provide new epportunities for 
you to sell Murphy Beds, and with them other 
building items. Send for literature and collec- 
tion of small house plans. 


Write Today MURPHY DOOR BED co. Write Nearest Office 


19 W. 44th St., New York 





315 N. 10th St., St. Louis 
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Good-bye and good 
riddance to DECAY and 
BLUE STAIN! 


WOOD LIFE guards 
against these dangers, 
and against other ills 
that threaten wood. 





Protective Treatment for 
Sash, Frames, Doors, Trim, Etc. 





Right now is the time to 
meet the great growing de- 
mand for Wood Life Treat- 
ment. This protection, cost- 
ing little, adds much to the 
value and selling appeal of 
your product. Preventing 


PROTECTION PRODUCTS MFG. CO. 


KALAMAZOO ...+ «© « = 


Blue Stain and Decay, it 
prolongs the life of wood. 
Assures a better paint fin- 
ish. Let us send you full 
information about WOOD 
LIFE Treatment. 
WRITE TODAY. 


- MICHIGAN 
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MR. DEALER: 


Never forget that you can safely recommend any roofing—IF its 
surface (that is, its outer protective coating) is composed of 


STA-SO; a surfacing material 


of hard, crushed, everlasting 


Vermont slate widely used by leading manufacturers to com- 
pletely seal and permanently protect their make of roofing 
against age, weather, sun and fire. STA-SO is non- fading; 
non-porous; wear-defying. STA-SO, as you see it on roof- 


NO ROOFING IS BETTER THAN 
ITS SURFACE 
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ing, shows no brand name 
or label. Always make sure 
that any roofing you carry, 
or order, has this complete 
protection of STA-SO sur- 
facing. Write for the facts. 


CENTRAL COMMERCIAL CO. 
CHICAGO 


YOU CAN ALWAYS SAFELY RECOMMEND 


ANY ROOFING SURFACED WITH 
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Orders With Weasel Words That 
Spell Headache for the Shipper 


ECENTLY RE-READING | the 
R autobiography of Benjamin Frank- 

lin, apostle of thrift and homespun 
philosophy, we came to the place where 
he relates how as a small boy he emptied 
his pockets of their accumulated pennies, 
to become owner of a shrill and shiny 
tin whistle which a smart shopkeeper 
high-pressured him into thinking was 
much more to be desired than the few 
coins which he had so carefully saved. 
So the future “Poor Richard,’ whose 
thrift maxims later were to become 
famous throughout the English-speaking 
world, got his whistle—and along with it, 
his first adventure into’ the fascinating 
but risky realm of commerce and eco- 
nomics. 

He found much pleasure, for a time, 
in blowing his whistle, up and down the 
street, thus attracting public attention 
altogether disproportionate to his size and 
importance at that time—regardless of the 
honored niche among the great which he 
was destined later to fill. But the noise, 
and even the attention which it created, 
soon palled upon the lad; and many years 
later, grown worldly wise, “Poor Rich- 
ard”—perhaps with a wry smile at the 
recollection of childish folly—jotted down 
for his “Almanac” the maxim “Don’t pay 
too dear for your whistle.” 

Sometimes even lumbermen, both 
manufacturers and retailers, pay too dear 
for “whistles,” more generally referred to 
as “orders.” No, we don’t mean “whistling 
for the money,” although that sometimes 
enters the picture, too. But from here 
on we'll turn the controls over to John 
McClure, and quote some pungent para- 
graphs of his from the official organ of 
the National Hardwood Lumber Asso- 
ciation, of which, as everyone knows, he 
is the efficient secretary: 

“What some lumbermen will do to 
secure an order during depressed 
conditions is almost incredible. Some 
of the contracts which come to the 
attention of NHLA inspectors would 
be ludicrous if it were not for their 
tragic consequences. Contracts are 
frequently drawn with specifications 
for kiln dried lumber to be ‘flat and 
straight.” Such wording places the 
shipper entirely at the mercy of the 
buyer. If a straight edge is applied 
to the full width and length of a 
board, few pieces of kiln dried lum- 
ber will stand the test. Low grade 
lumber is sometimes specified as ‘full 
thickness throughout,’ which results 
in laying out many boards otherwise 
up to grade for all practical purposes. 
Other tricky specifications for color, 
texture, moisture content, which are 
outside the scope of National Inspec- 
tion, leave the shipper a prey to 
unconscionable buyers. 

“But the order which should take 


the prize for unreasonable specifica- 
tions was so worded that after in- 
cluding all of the rigid requirements 
known to the trade, there was a 
provision permitting the buyer to 
reject any pieces unsuitable for his 
purpose and requiring the shipper to 
remove such lumber for other dispo- 
sition. And this order was duly 
accepted by the shipper. An exhibi- 
tion of a man putting hi: head into 
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a lion’s mouth is a tame performance 
by comparison. 

“When such things happen, one 
wonders whether the shipper be- 
comes so overcome with joy when 
unfolding something resembling an 
order that he does not dare to look 
beyond the quantity and price fig- 
ures. Too often the shipper yields to 
the blandishments of some commis- 
sion salesman who argues that if he 
doesn’t take the order, some one else 
will. But that does not absolve the 
shipper from the responsibility for 
assuming a spineless attitude which 
leads to serious headaches and heavy 
losses.” 


Management Primarily a Matter of 
Human Relationships 


VERY BUSINESS MAN who has 
to direct the work of even one per- 
son, besides his own, is to that 

extent a manager or executive. Indeed, 
there was a supposedly funny story going 
the rounds awhile ago, wherein a face- 
tious farmer introduced his hired man 





CONTEST WINNERS 


Prizes totaling $82.50 have been awarded 
to the fifteen winners in the AMERICAN 
LuMBERMAN’s Credits and Collections 
Letter Contest, which ended April 1, 1938, 
as follows: 


First Prize, $25—Lawrence M. Kimball, 
vice president Kimball & Prince Lumber 
Co., Vineland, N. J. 

Second Prize, $15—Egill Anderson, 
president and manager Peoples Lumber 
Co., Chicago. 

Third Prize, $10—B. C. Emerson, credit 
manager Carolina Lumber Co., Hunting- 
ton, W. Va. 

Fourth Prize, $7.50—Louis Hoffman, 
Prairie Farm, Wis. (Collector for Ire- 
land’s Lumber Yard (Inc.), Grand Forks, 
N. D.). 

Fifth Prize, $5—Frederick M. Gambrill, 
White Marsh, Md. 


Also ten other prizes, of $2 each, to the 
following contestants: 


T. W. Abell, manager J. H. Patterson 
Co., Marengo, Ill 


D. D. Goetcheus, assistant manager 
Allen A. Wilkinson Lumber Co., Muncie, 
Ind. 

Ruth G. Radley, bookkeeper Alexan- 
dria Bay (N. Y.) Lumber Co. 

E. E. Bonsteel, E. E. Bonsteel Lumber 
Co., Harrison, Ark. 

Rose Lee Johnson, credit manager 
Southern Pine Lumber Co., Clarksburg, 
W. Va. 

F. C. Klesner, Jones & Green, Big 
Rapids, Mich. 

H. E. Griffis, Jeff Griffis Co. (Inc.), 
Beaumont, Miss. 

R. G. Countryman, manager Cambridge 
(Wis.) Lumber Co. 

H. J. Lillibridge, Barker Lumber Co., 
Delavan, Wis. 

H. W. Leonard, Steamboat Lumber Co., 
Steamboat Springs, Colo. 


to a banker friend as “vice president in 
charge of cows.” Well, why not? A 
good cow manager is not found every 
day. ‘Vice president in charge of milk 
production” would have been a better 
title ; and don’t tell any dairy farmer that 
isn’t an important job, even if it doesn’t 
rate a swivel chair and mahogany desk. 

Principles guiding successful relations 
between employer and employee are 
essentially the same in the case of a dealer 
conducting a small lumber yard and em- 
ploying two to a half-dozen persons, and 
of the big executive at the head of an 
enterprise employing hundreds and even 
thousands of men and women. In either 
case, the question is one of human rela- 
tionships and adjustments. 

That’s why we believe some remarks 
which caught our eye when recently 
printed in the service bulletin of one of 
the great insurance companies seem worth 
passing along to employers, large and 
small. They are by W. D. Fuller, presi- 
dent Curtis Publishing Co., who says in 
part: 

“For some strange reason’ many 
men seem to forget the golden rule 
when they become executives, even 
though that principle must always be 
first in any executive contact. Just 
as a good salesman in approaching a 
prospect will first ask himself, “What 
kind of proposition would interest me 
if I were in this man’s place?’ and 
then act on the assumption that the 
prospect’s reaction would be similar 
to his own, so must any executive 
first decide the way those under his 
control will react to his suggestions 
or instructions. 

“There are two ways in which an 
executive can operate. He can drive 
with a loose rein, he can select the 
right men, place responsibilities on 
their shoulders, and give them the 
opportunity to show their abilities ; 
or he can use a tight rein and drive 
as a dictator would do. The latter 
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usually ends with a nervous break- 
down or develops what is sometimes 
known as a ‘one-man business.’ The 
other, both for the good of his con- 
cern and for his own best interests, 
makes it possible for his executive 
associates to develop their person- 
ality and to show what they can do. 
Competency under such an environ- 
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reward. Incompetency is clearly 
evident and can be corrected. 
“This job of being an executive is 
pretty involved these days, but my 
experience is that there is one rule 
which the manager should call to his 
assistance and which will be of serv- 
ice to him. He must never act on 
impulse, or hunch, or prejudice. 
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facts, and then argue from the known 
fact to the obvious conclusion. Of 
course, into this picture he must 
inject the necessary checks and bal- 
ances so that the pendulum can 
swing neither too far nor too rapidly. 

“It is difficult to define the man- 
ager’s job. Sometimes he can oper- 





ment naturally produces its own Instead, he must be certain of the 








What Do You Think About It? 




















A BULLETIN RECENTLY issued by an association of lumber and material 
dealers contains this statement : 


“The percentage of dollars of sales made by retail lumber dealers which are the 
result of ‘salesmanship,’ in the sense that anything done by the dealer caused the 
home to be built, is very low. Very largely, we are content to be warehousemen 
of staples and to fight one another for the lumber business created by the salesman- 
ship of someone else.” 


Is this a true picture, or is the above writer unduly pessimistic? We wonder 
whether we have been kidding ourselves in thinking that there is a steadily rising 
level of real merchandising ability being manifested in the retail lumber business, as 
a whole and taking the country over. Our editors get about quite a bit, visit many 
yards, and their consenstis is that the statement quoted hardly reflects with accuracy 
the status of the representative lumber dealer of today, however true it may have 
been within the easy memory of many of us. What do our retailer readers think 
about it? Bluntly, are you a merchant, or just a warehouseman ? 


* * * * 


T HERE IS EVERY evidence that 1938 will be the most progressive year in the 
history of the lumber and building material field. [or the first time there is an 
actual, concerted movement toward the goal of producing more house for the 
dollar, which in return will tend to bring more dollars for more houses. This 
movement will be the means to the end to convince the consumer that the 1938 
home represents full value received for the amount invested; it is a lesson from 
the theater, the stadium, modern transportation facilities, telephone companies and 
the automobile and radio manufacturers, whose entertainment, convenience and 
recreational facilities are marketed at top prices, year in and year out, because 
of the full value offered. It is the obligation of every dealer, to himself as well as 
to his industry, to be sure that each new home constructed of materials from his 
yard is a quality unit—more house for the dollar. 


* * * * 


| HE NEXT TIME you read about “G-Men” putting a notorious criminal behind 
the bars or uncovering shady bankruptcy proceedings, make it a point to find out 
how the Federal Bureau of Investigation operates. Better still, arrange to have 
the nearest FBI office schedule one of its special agents to address a meeting of 
your luncheon club and show a sound picture which forcefully tells the story of 
the bureau’s training system for its men and how, with the slightest of clues, cases 
are solved by intelligent field work and scientific laboratory methods. So strict 
are the qualifications for an agent that but one out of a thousand applicants makes 
the waiting list; and so thorough is his training—that even with a limited per- 
sonnel (less than seven hundred men) the FBI has been able to successfully close 
nearly ninety-five percent of its cases with the loss of less than a dozen agents. 
The bureau, avoiding cacoeconomy, has attained its high degree of efficiency under 
the direction of J. Edgar Hoover and during his twenty years of supervision has 
become the most foolproof Federal agency in existence. It is not far-fetched to 
state that the lumberman’s investment in his business is better protected because 
of the activities of the FBI; that the home owner’s investment in safety and se- 
curity is on a more sound basis. Considering the cost of criminal acts each year 
to the people of this country, it might be well to suggest to Congress that the scope 
of the bureau be materially increased through a larger appropriation than it is now 
allotted. FBI activities are far more vital to the welfare of our citizenry than many 
schemes now backed from funds taken from the public pocketbook. Its work of 
stopping crime is one of the most noteworthy advances we have made toward 
better living in the last two decades. 


ate best with his organization split 
into small units. At other times it 
may be better to work on a straight 
operation basis. The answer is 
usually the ultimate cost. Low first 
costs are fine, but if they involve 
trouble in the sales department or 
failure to realize opportunity in the 
manufacturing departments, they are 
not much good. Such economies not 
only may be uneconomical, but they 
may be dangerous to the business. 

“Tt is the manager’s job to see that 
the people in his employ have a gen- 
eral knowledge of the activities of the 
company, a real loyalty to the con- 
cern, a great interest in its success, 
and a definite sense of responsi- 
bility.” 


Wage Counter-Attacks on 
“High Building Cost“ 


Propaganda 


LL-ADVISED AND shortsighted 
forces have been waging a destructive 
campaign with their nationwide bar- 
rage and battle cry of excessive building 
costs. However, counter-attacks and 
bombardments with ammunition com- 
posed of the truth about costs are begin- 
ning to blast this army of false propa- 
gandists out of existence ; their powder is 
getting damp and most of their shells are 
duds and fall without being heard. 

Noteworthy among these counter-at- 
tacks is the “Quad Cities” home building 
campaign, sponsored by Davenport, Iowa, 
and Moline, East Moline and Rock 
Island, Ill., which was described on pages 
52 and 53 of the April 9 issue of the 
AMERICAN LuMBERMAN. Distribution of 
a booklet, “The Truth About 1938 Build- 
ing Values,” and a series of newspaper 
advertisements, enlarging upon its text, 
constitute the campaign. Fred A. Hin- 
richsen, head of the Davenport advertis- 
ing agency which is directing the cam- 
paign, describes its spreading influence as 
follows: 


“Cedar Rapids and Burlington are go- 
ing ahead with our complete campaign 
and there is reason to believe Sioux City 
will do likewise. All of the retail lumber 





- associations east of the Mississippi are 


supplying the booklet to their members. 
Johns-Manville is furnishing the booklets 
to its dealers. Numerous letters have 
come to us as the result of your article.” 
The truth will out, but campaigns such 
as the one instigated by the “Quad Cities” 
facilitate its appearance and benefit not 
only the dealer but those who can make a 
wise investment by building a home. 
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Follow-up of COLLECTION 


Continued from Front Page... The forms referred to in the 
article, numbered | to II, are reproduced on these pages 





Form 1. 
STATEMENT TO THE 


KIMBALL & PRINCE LUMBER COMPANY 


For the purpose of procuring and establishing credit, the 
undersigned certifies that the following is a true and 
correct statement of his or their financial condition on 


eeeerereeeeewee Trrerrerercr rer sre, 


Pull BSNS « cecoceveccoccecesecsees Jewels BAO SO PRs 66 < heteescseesceowes 
Address e@eeeeeee eee aeeeeeveee @eeeeeeeeee cs & Fe Box epeeeeveeneee 
Owner of Property c.ccce cecccccccoetitle im WHOSE NAME ...ccececcsees 


Bank with eee ee ee ee a a ee eeeeseves 


Have you established credit elsewhere within past three years?........ 


BE G0, DEVS MENSO CF TAGS GS GONE 660666 66 He cece Sesser ese Ke ecves 
Employed bY cccsescecerevcoces Te Pe Te ee eT 
Present INCOME weccccccsccccs-cooe Resided here Since ....c.-cccceee ee 
Peserintion ef Prepettyq<LGGGtiG 66.06 ceteeSectevceseesececoccscocses . 
Size of property ccccccccccccccce Size of Buildings ......ce- eeeews 
Cost of land ..cccccccccpecccccee Appraisal Value .....ec.0- cocceee 
Cost of buildings ......seeeeeee. Appraisal Value ......eeee- ecccee 
WAte AWOUPEREE ccc ecsisieccccececces cd eecenvese eet Tee ee eee T 
SNRs 8S GD 6.6.0: 6:0 6-66-06: 6:66:0.66 566666 OR GHEE CeRHDEVES HEN ovens 
BE ids ccc censceseee TN OP 6066606 0idehs 00 hie He0 04004 56005 
DE oc eveciaswnve HOLA DY weeeeeeeeeeeeeeeeceeeeeeecececes 
WATE DH ccciccccccseccce BRS WH cc ccecsecwspcccccevesss hoe ve eset 
MOCSS POTGORE ci cccccesecscesedeece cess geesoees PTETTET ETL LTT ee 


Do you endorse notes for the accommodation of others? ....s.ccccecsoes 
If so, for what amount and for whom? ....... 


Bills owing ereeeereeere eee ee ee eee eeeeeeengereeeeeeeeee ees te eeere eevee e- 
Amount of credit desired ..cccccecccccccccecs er eee veCieoeses’®s 


MD: daseanas 
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Witnessed by , Signature 











Form 2. 
statement 


KIMBALL & PRINCE LUMBER CO. 
“The Home of Good Lumber” 
Branch Yard: 
Millville, N.J. Vineland, N. J. 











To tills rendered 























THE EASIEST MONEY MADE 
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By Paying this bill 
on or before the 10th 


DAYS 
2% 10 Day 





charged after 
d 











Form 5. 
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36% PROFIT 
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* Your FIRST PROFIT on this * 
*material is the 2% Discount* 
*allowed for payment in ten * 


*days- from date of bill. 


* ene ene tt & 


*you to buy and save. 
*Make money for yourself 
*by trading at 

a 


*THE HOME OF GOOD LUMBER 


**e e¢e€ € *& & ee eK &B EK 


*36% interest for a year 
*on the money invested in 


*this material. 
e 


* 


2% in Ten Days 
EQUALS 
36% INTEREST FOR 
ONE YEAR 


**e* 8 *&£ # *& & *& ee EE K 


ene ee # & & & 


Form 6. 
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* LOOK 
* When you fail to take 
*your discount, you tax 


at the rate of 


The Old Reliable Yard 
makes it possible for 


#e*# eee eee ene ee ee & & 


COLLECTION RECORD: CARD 
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Special letters are dictated to the accounts 
having special terms, calling attention to their 
agreement and asking them to comply with the 
terms granted. A list of all overdue accounts 
is prepared. Copies are given to the delivery 
clerk with orders not to extend further credit, 
and the accounts are given to our outside sales- 
men for collection. 


We use an Acme visible file for our col- 
lection record. First of all a collector’s state- 
ment is prepared. This is “Form 3” and is a 
carbon copy of the statement sent to the cus- 
tomer (“Form 2”). This duplicate is placed in 
a loose-leaf binder for the collector. Then a 
collection record card is prepared. This is 
“Form 7.” These cards are posted daily, show- 
ing cash receipts, and the results of collector’s 
calls. “Promise-to-pay” dates are kept and are 
followed-up when due. Periodical examinations 
of the collection record cards are made. 


In addition to personal collectors we find that 


Amemecanfiumherman 


several types of form letters, which we mimeo- 
graph and change from time to time. They 
are numbered and a record is kept to avoid 
duplication. 

A “Square Deal” enclosure like “Form 9” 
brought back a very good percentage of replies. 
We also use a series of form letters in color 
which are more of the impersonal statement 
type. These are used to good advantage with 
a class of customers who may easily be of- 
fended by a formal “dun” letter. 


One of the most effective types of collection 
letters we use is one which we helped get up 
for the Cumberland County Lumbermen’s Asso- 
ciation (“Form 11”). The listing of the names 
of all the lumber dealers in the county is a 
strong inducement for the debtor to keep his 
credit good 

We charge interest on all accounts 90 days 
past due, each month. This charge is another 
effective reminder that it is costing the cus- 
tomer money to allow his bill to run. 





coHection letters do get attention. We use Another mailing piece which we have found 
Form 11. 
—— mS Beate, BonA AgriLiaTRo win 
SouTn JER! pew a Linbmwrens 
— LUMBERMEN'S 
ASSOCIATION 


Kimball & Prince Lumber Co. 
Walter -E. Turner 

H. H. Hankins & Brother 

A. Cook.& Son 

Geo. Maier & Brother 

T. C. Fox & Sons 


We have received notice from 


unpaid any longer. 


account. 


HE/E 





Vineland, New Jersey 


MEMBERS 


that your account of $ is 
Perhaps you have neglected this account thoughtlessly. 
likely to do that, but it is too important to you to let it remain 


Your credit in the community depends upon how well you keep your 
promises to pay. All past due accounts are listed on credit 
reports which are available to every member of this Association 
and also to any merchant who may inquire about your credit. 


Pay this amount immediately to your creditor or call on him and 
make a satisfactory arrangement to settle, thereby saving yourself 
from any trouble that may arise from further neglect of this 

Very truly yours, 


Secretary 


CREDIT SERVICE BUREAU 


Smith & Richarcs Lumber Co. 
Vineland Lumber Co. 

C. P. Esibill Lumber Co. 
J. D. Pasquale 

E. L. Warren Lumber Co. 

H. C. Eldridge 


past due. 


Anyone is 








Form 8. 





+ 


You were not at home. 





OUR COLLECTOR CALLED TO-DAY 


Please mail 
check or pay at our office. 


KIMBALL & PRINCE LUMBER CO. 
The Home of Good Lumber 


Your balance is $.......e.e% 
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very effective is what we call an “Original 
Notice,” which in legal phraseology sets forth 
the amount of the account and contains a threat 
to bring suit if the account is not paid. Equally 
effective is our “Final Notice” which informs 
the debtor that proceedings will be begun 
against him if his account is not paid within a 
certain time. We type this on legal paper 
and have it sworn to before a notary, who is 
a member of our office force. 

A good collection system calls for persistence 
above all. Haphazardly sending out a bunch 
of dunning letters does not produce results. 
Certainly it’s bound to hurt somebody’s feelings. 
Definite credit terms are required and definite 
collection methods must be used. 

We believe that a definite, persistent follow- 
up plan of collections will increase the respect 
of the customer and increase sales. There can 
nae balance between credits and collections and 
sales, 

Keeping everlastingly at those old accounts 
will turn many of them into cash. 


Form 10. 








Credit eee 
Credit Approved..... 


Terms Checked ...... 
Notice Filed @eeee0e0ee2 


Entered @eeeeeeveceeee0d 
































Se 

haeae sel (, — 

* a. + ing 

Form 9. A\— 





A SQUARE DEAL 


If you believe in fair play 
check the answer to these . 
questions. This will enable us 
to help you arrange a friendly 
way of settlement. 

A prompt return will show that 
you are another American who 
believes in a square deal. 


( ) Check is attached for full emount. 


( ) Check for part payment is aftached; 
will pay balance about 


( ) Will call at office to pay. 





( ) Have been without employment or income. 


( ) Have been under heavy personal expense, 
such as taxes, sickness, etc. 


( ) Umabdle to pay now, will make payment 
in weeks. 


NAME 





ADDRESS 

















Collectors Statement Form 5. 





KIMBALL & PRINCE LUMBER CO. 
"The Home of Good Lumber" 


Vineland, N. J. 





Result of Call "pete. 


Collection BALANCE 














To Bille rendered ceo de cccccccbecchecceccedece 
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CREDIT SEEKERS of VARIOUS TYPES 


a « «And How Each Sort Should Be Handled «2 « a This 
Letter Won SECOND PRIZE, of $15, in the American Lumberman’s 
Credits and Collections Contest 


[By EGILL ANDERSON, president and manager Peoples Lumber Co., Chicago, and member of Chicago Bar] 


In presenting a discussion on the subject of collections, I 
have treated the subject herein by presenting examples and 
showing after each example the questions which I believe 
should be propounded to the prospective customer asking for 
credit. From my experience in the lumber business for the 
past twenty years, during which time I have had occasion to be 
connected with line-yard companies in Western Canada, where 
I acted in the capacity of manager in a small yard, and my 
connections with retail lumber yards in the capacity of officer 
and manager in the city of Chicago, I am convinced that much 
of the unwise credit granted, and the resultant bad accounts, 
are due to the failure of the person granting the credit to 
secure the necessary information on which to base the credit 
which is to be given, or on which to refuse the credit in the 
event that the information discloses that credit is unwarranted. 


(A)—John Brown, a home owner in the 
neighborhood, but not personally known, comes 
into the lumber yard, and asks for credit. These 
questions should be propounded to him: 

What is your full name? 

Where do you live? 

How long have you lived there? 

What is your business? 

Are you in business for yourself or 

employed by someone else? 

6. How long have you been in said busi- 

ness? (If in business for himself.) 

How long have you worked there? (If 

employed.) 

8. What is your income? 

9. How much credit do you want? 

10. How long do you want the credit? 

11. For what purpose is the material to 
be used? . 

12. Do you have any debts? 

13. If so how old are they and to whom 
are you indebted? 

14. What references can you give? 


oe © bo 
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(B)—John Smith, a home owner, being out- 
side of the immediate neighborhood, not per- 
sonally known to the dealer, comes to the yard 
for credit. Ask him questions 1 to 14 in ex- 
ample A, and also: 


1. Do you own your own home? 

2. Is there any loan on your home? 

38. How much? 

4. Have you paid the interest to date? 

5. Are there any past due taxes on your 
home? 

6. Are you married? 

7. How many children have you, if any? 

8. How old are they? 

9. Do they work and if so do they turn in 


their income to you? (If children are 
grown up.) 


(C)—John Jones, a farmer, comes to the yard 
for credit. He is a newcomer in the district. 
He should be asked the following questions: 
What is your full name? 

Where is your farm located? 

Are you tenant or owner? 

When did you move on the farm? 

Where did you live before? 

If tenant, how much rent do you pay? 

If owner, is your farm clear? 

How much do you owe on the farm? 

(if not clear.) 

9. When are the payments due thereon? 

10. What is the rate of interest? 

11. What does your farm equipment con- 
sist of? 

12. Do you owe any money on it? 

13. How is the debt secured? 

14. When are the payments due? 

15. What stock and poultry have you on 
the farm? 
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able credits. 


16. How much land have you under culti- 
vation? 

17. What buildings are on the farm? 

18. How much material do you want to 
purchase? 

19. For what purpose? 

20. When do you think you can pay for it? 

21. Are you a married man? 

22. How many children have you? (If so.) 

23. How old are they? 


(D)—Edward Simpson, a reputable. farmer, 
comes to the yard for credit. He has been in 
the neighborhood a long time. He should be 
asked the following questions before granting 
credit: 

1. How much material do you need? 

2. How long a term of credit do you re- 

quire? 

3. Will you pay for the material promptly 

on or before that date? 

4. Will you have funds available to meet 

the payment on or before that date? 
5. From what source? 


(E)—Charles Thompson, a prospective home 
owner, enters the yard. He is planning on build- 
ing a new home. The following information 
should be obtained from him before considering 
this risk. Ask questions 1 to 10 inclusive in 
example A, and also: 

1. Is your lot clear? 
2. How are you financing the building? 
3. What is the name of the loan company? 

4. Have they examined your plans and 
specifications? 

Have you secured accurate and reliable 

bids on all the other materials and 

labor to complete your building? 

6. Have you submitted those figures to 

the loan company? 

Have they made a commitment as to 

the amount of loan they will give? 

What is that amount? 

Have you the necessary cash required 

to pay the difference between the loan 

and the actual cost of construction? 

10. What amount are we to secure for our 
material from the loan company? 

11. Is that the amount you are placing on 
the sworn statement to the loan com- 
pany? 

12. Has the plan been approved by a li- 
censed architect? (If in a city with 
building restrictions.) 
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(F)—John Doe, a business man, who has not 
previously dealt with the yard, comes in, and 
states that he has plans for a store or factory. 
The following information should be secured 
from him. Ask questions 1 to 10, inclusive, in 
example A; those shown in example E; and 
also the following: 


It is this lack of information which in many instances results from 
a haphazard study of the problem involved, yielding an incom- 
plete knowledge of the real issue involved, which is that of 
whether or not the prospective customer really is entitled to 
purchase materials on credit. The fictitious characters which 
are used in the examples which follow are for the purpose of 
portraying actual experiences which I have had in dealing with 
these types of customers; and had I secured from those indi- 
viduals the information which is hereinafter set forth, much 
money would have been saved for the companies which I have 
been interested in. Therefore today when a prospective cus- 
tomer enters, it would be the policy of the yard to secure as 
much of the information shown in the examples as would be 
possible ; and, in so doing, we would be able to avoid undesir- 


1. Where are you engaged in business 
now? 

2. Where were you engaged in business 
before that? 

3. What bank reference can you give us? 

What kind of business are you going 

to conduct at the new place? 

5. Can you furnish us with a financial 
statement? 


(G)—John Johnson, a carpenter contractor, 
enters the yard. He has not dealt with the yard 
before, and has a building to erect or @ repair 
job to do. The following information should be 
secured from him: 

1. What is your full name? 
2. Where do you live? 
3. How long have you lived there? 
4. How long have you been in the con- 
tracting business? ‘ 
Have you a contract with the owner 
for the prospective building or repair? 
6. What is the owner’s name and ad- 
dress? 
7. How much is allowed in the contract 
for the material you propose to buy 
from us? 
Has a loan been made? 
Who is making the loan and what is 
the address? 
10. Have you filed a sworn contractor’s 
statement with the loan company? 
11. Have you checked the title to the 
property? 
12. What is the nature of the repair? (If 
repair job.) 
13. Is there any loan against the prop- 
erty? 
14. Are there any unpaid taxes? 
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(H)—Carl Carlson, a carpenter contractor, 
comes to the lumber yard. He has dealt with 
yard and is of good standing. He has a house 
to build, or a repair job to do. The following 
questions should be propounded to him: 

1. What is the name of the owner? 

2. What is his address? 

3. Is the owner paying cash or making 
a loan? 

4. What is the name of the bank or loan 
association? (If making a loan.) 

5. How much are we down for on the 
contractor’s statement? 

6. What is their address? 

7. Have you checked up the property in- 
volved? 

8. Do you know the owner? 


(I)—Richard Roe, a speculative builder, calls 
at the lumber yard. He has plans for the con- 
struction of a building or several buildings. He 
discusses his proposition with the management 
of the yard. He says that the prospect will be 
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a money maker for all concerned and is a good 

business venture. Propound the following ques- 

tions to him: 

What is your full name? 

Where do you live? 

3. What is your business? 

4. How long have you been engaged in 
that business? 

5. What business were you engaged in 
before that? 

6. Have you built many buildings in the 
past? 

7. How many in 1937? 

8 

9 
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How many in 1936? 

How many in 1930 to 1935? 

Who furnished the material for these 

buildings? 

11. What references can you give us? 

12. What is your bank reference? 

13. When is the new building or buildings 
to be erected? 

14. Do you own the lots? 

15. How are the buildings to be financed? 

16. Who is making the loans? 

17. What is their address? 
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18. Have you estimated accurately the cost 
of labor and material for the prospec- 
tive buildings? 

19. How much have you aliowed for mate- 
rial? 

20. Do you have the necessary funds to 
pay the difference between the actual 
cost of the construction and _ the 
amount of the loan? 


(J)—George Wilson comes into the lumber 
yard. His past record is not so good, as a mat- 
ter of fact, he owed a bill contracted some 
years ago, which was written off. Propound 
these questions to him: 

1. Have you paid your last account you 

owed at this yard? 

2. Do you believe that you are entitled 

to credit? 
3. Are you working now? 

4. Dont you know it is better not to owe 

debts? 

5. Isn’t it much better policy to pay cash 

for these small bills, Mr. Wilson? 


If credit is granted to the prospective cus- 
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tomer as outlined above, then the following pre- 

caution should be taken: 

1. The terms of a sale should be noted 
on an invoice. 

2. Receipts should be signed by the pur- 
chaser. 

3. Statements should be mailed on due 
date and not at the end of the month 
if the due date is earlier than the end 
of the month. 

4. Monthly statements should be sent to 

everybody owing bills. 

Debtors should be immediately con- 

tacted after accounts become due, as 

the older the account is, the harder it 
is to collect. 

6. Where notes are taken in settlement of 
accounts, collections should be strictly 
pursued on the due date. 

7. Past due accounts if not paid within a 
reasonable time should be collected if 
necessary through litigation as the 
statute of limitations does not toll 
against a judgment as quickly as an 
open account. 


or 


“Ag” College Helps Tenant Houses 


Illustrating how the AMERICAN LuM- 
BERMAN'S campaign for getting tenant 
houses built on farms is taking hold, and 
the publicity that is being obtained for 
this program, the accompanying letter is 


reproduced. It was written the AMER- 
ICAN LUMBERMAN by H. F. McColly, ex- 
tension agricultural engineer of the 
North Dakota Agricultural College, at 
Fargo, and tells of the use he made of 





NORTH DAKOTA AGRICULTURAL COLLEGE AND 
U. S. DEPARTMENT OF AGRICULTURE 
COOPERATING 


Mr. Ee C. Hole, Manager 
AMERICAN LUMBZRMAN 

431 South Dearborn Street 
Chicago, Illinois 


Dear Mr. Hole: 


of the American Lumberman. 


it over a radio broadcast, 


few moree 


in the building industry. 


FIM 
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COOPERATIVE EXTENSION WORK IN 
AGRICULTURE AND HOME ECONOMICS 
STATE OF NORTH DAKOTA 


STATE COLLEGE STATION, FARGO, N. DAK. 
April 12, 1938 


Subjects 
I wish to thank you for your letter of March 25 and the copy 


I showed the article on the front 
page to our extension information agent and he read most of 


We have received a few inquiries so far and expect quite a 
A brief news story also went out on the article. 


The possibilities under the new Federal Housing Administration 
law has been pointed out to other extension workers. 


The new regulations should certainly aid in loosening things up 


EXTENSION SERVICE 
EXTENSION AGRICULTURAL ENGINEER 


Farm Housing 





Very truly yours, 


e F. McColly 
Extension Agricultural Engineer 








the article entitled “Farmers Talk About 
Tenant Houses,” featured on front cover 
and inside pages of the AMERICAN LuM- 
BERMAN of March 26, presenting infor- 
mation and photographs obtained by an 
editorial representative of this paper in 
personal interviews with farmers; who, 
from their own experience, are enthusi- 
astically in favor of tenant houses on 
farms. It will be noted that Mr. Mc- 
Colly was instrumental in getting this 
story broadcast over the radio, and that 
it resulted in some inquiries being re- 
ceived. 

Some time ago the AMERICAN LuM- 
BERMAN learned that Mr. McColly had 
done some investigation work on the ten- 
ant house problem, and so got in touch 
with him. He informed us that consid- 
erable use is made of tenant houses in 
his State, particularly in the eastern third. 
“It seems that most farmers are inter- 
ested in tenant houses costing between 
$1,000 and $2,000, with $1,500 as an av- 
erage figure,” said Mr. McColly. These 
tenant houses are usually of the bunga- 
low type, and not very large; most of 
them run 22 by 28 feet up to perhaps 
24 by 32 feet.” 


By the term “tenant houses” is meant 
small houses (sometimes also referred to 
as “second houses”) built on farms to 
accommodate either the tenant, in cases 
where the farm is rented and the owner 
wishes to continue his residence thereon, 
or for use by a married farm hand and 
wife, thus solving the problem of provid- 
ing quarters and service for the farm 
help in the house occupied by the owner 
and his family. It has been found to be 


"much easier to obtain, and hold, reliable 


farm help where separate living quarters 
are provided, and married men are em- 
ployed for the farm work. From the 
lumberman’s point of view these “second 
houses” are highly desirable adjuncts, 
creating an outlet for considerable lum- 
ber and other materials. The advantages 
to the farmer, which have been only par- 
tially outlined, are self evident. 
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Plywood Provides Five-Room House 


and Lot for $2,950 


Tacoma, WaAsH., April 16.—Adapt- 
ability of Douglas fir plywood to low- 
cost homes embodying many features 
of pre-fabrication, is demonstrated in a 
house recently built by John Buffelen, 
well known Tacoma (Wash.) lumber- 
man, and George M. Brewer, an experi- 
enced local builder. 

The economies of Douglas fir plywood 
permitted them to construct a 5 room 
modern house, 22x24 feet, on a lot 58x120 
feet, to sell complete at $2,950. The house 
has two bedrooms, kitchen, dinette, bath, 
living room, and both front and back 
porches. 

An outstanding construction feature— 
one that helped keep costs at a minimum 
—was shop pre-fabrication of large wall 
sections with frames in place. Twenty- 








four hours after these sections were 
trucked to the site, the front and back 
porches were on, cornices were built, the 
chimney was up, and the roof was com- 
pletely shingled. 

The wall sections consist of standard 
2x4-inch studs, 16 inches on center, with 
plywood wallboard nailed to both the in- 
side and outside face of the studs. Fur- 
ring strips 34x13-inch, were nailed ver- 
tically over the outside plywood, and 
then a novelty siding was nailed over the 
furring strips to the studs. This con- 
struction creates a double air space, and 
provides excellent insulation values. 

The total number of hours of labor, in- 
cluding plant fabrication, staking out 
building site, form work, and total car- 
pentry work to complete the house was 








435 hours. Mr. Brewer states that this 
can easily be reduced to 400 hours on the 
next house of this type. The plans were 
approved by the FHA, so that it was 
financed through an insured mortgage. 

Interior panel joints were covered with 
attractive moldings. Various finishes 
were used for the interior plywood. Ceil- 
ings in general are painted with one of 
the new, special two-coat paint finishes, 
living room walls are stained and var- 
nished, the kitchen is finished natural and 
varnished, while the bedrooms, and bath 
are painted. 

The house is most attractive, both in- 
side and out, and, located as it is on a 
generous size lot, it represents a sound 
investment for the buyer seeking a low- 
cost modern home. 


Upper left—Truck arriving at 11 a. m. Sections were unloaded and set in place in 55 minutes. Upper right—Three hours after the 

delivery, truck left the job. Ceiling joists placed, rafters up; gables studded and ready for rustic siding. Lower left—The finished house 

—ready for landscaping. Attractive and comfortable, it meets all the demands of the low-cost housing field, where the greatest home 

shortage exists. Lower right—Detail of the shop-fabricated construction of wall sections; 2x4-inch studs with Douglas fir plywood 

panels nailed to both faces; then the furring strip to which is nailed the outside novelty siding. Notice the double air spaces—con- 
tributing materially to insulation value—resulting from this method of construction 
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Home Building Exhibit Open to Public 


Material “Cafeteria” Affords 
Place to See Before Buying 


Building material dealers, prospective home owners, 
and modernizers of houses have an opportunity to 
view in the Home Building Exhibit at the Merchan- 
dise Mart, Chicago, a representation of the possibili- 
ties in the residential field, both in respect to materials 
used in construction and to proper equipment and 
necessary services to make a home pleasant and com- 
fortable. The display was opened to the public April 
11, and is planned as a permanent exhibit. The ma- 
terials and services shown are sponsored by various 
associations in the industry. 

Occupying a central position within the section is 
the exhibit space of the building industries, measur- 
ing 80x120 feet. At both sides of the main entrance 
is a row of rooms, each of which demonstrates the ap- 








The strips of pictures on each side of this page are of 
some of the well designed miniature houses in the model 
community which received major attention. 


plication of some one building material. Through the 
center of the hall is a double row of booths displaying 
more products. 


Community of Model Houses 


At the far end of the central building material ex- 
hibit is the model house community containing over 
thirty miniature dwellings made to scale, representa- 
tive of homes costing from $5,000 to $35,000 to build. 
All of the models are shown on a landscaped lot, and 
are complete to the minuteness detail. The Weyer- 
haeuser Sales Co., St. Paul, is the largest single ex- 
hibitor of the model houses with a group of twelve. 
Most of these residences are in the five-room division, 
but a few have four and six rooms. They are divided 
equally as to one and two-story dwellings, and are of 
wood construction. This display received by far the 
most attention from the visitors, and was thronged 
most of the time, clearly indicating the tremendous 
interest which building and modernizing hold for 
the public. 

Timbers that were removed from the White House 
immediately after it had been (Turn to page 59) 











The scroll in this neat display advising, Styling With Paint, reads: At the entrance to the Home Building Exhibit is this panel pic- 

"Styling with paint consists simply of the intelligent distribution turing the six services one should consider when building or buy- 

of color over the different surface areas in a manner in keeping ing a home. A close-up of the center section headed: “Home 
with the trend of the times" Ownership is an Investment in Living" is seen at top of page 
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Cash Discounts and Deferred Payments 


Recently the treasurer of a large eastern retail lumber 
company, operating in a city of about 60,000 population, 
wrote us asking for certain specific information on credit 
methods used in the retail lumber business in various parts 
of the country. This lumber executive was particularly in- 
terested in knowing about cash discounts allowed for pay- 
ment of bills before 10th of the month next following; also 
the percentage of the total bill required as down payment, 
and the length of time allowed on deferred pay accounts. 

As a full reply to this request required obtaining informa- 
tion from representative dealers as to their practices in this 
respect, we printed the questions in last preceding issue 
(under the heading “Retailers’ Question Box”) and asked 


Uniform terms used by yards in the are subject to a cash discount of 3 percent 
if paid by 15th of the month following. 


Iron Range district of northern 


dealers to kindly send in any relevant data on the subject. 

With the promptness and courtesy characteristic of our 
retailer readers, when asked for information, a number im- 
mediately responded, supplying information that otherwise 
would not have been easily obtainable. One of these letters, 
selected for publication this week, comes from a large retail 
lumber concern, operating in a city of about 15,000, located 
in northern Minnesota. Upon request of the company its 
name is not printed, but we wish to express appreciation of 
the fine spirit of co-operation shown in supplying information 
of such general interest to dealers. We shall hope to hear 
from other retailers telling of their practices with regard to 
discounts. The Minnesota dealer referred to writes as follows: 


2 percent a bookkeeping charge. 
Section Two—Jobs—Sales of $100 or 





Minnesota: 
Section One—Ordinary Sales 


(1) F. O. B. yard—cash. ..10 percent 
Delivered—cash ...... 5 percent 
(2) F. O. B. yard—time.. 5 percent 


All sales, both delivered and f.o.b. yard, 


These terms have been in use for many 
years and have been very ‘satisfactory. 
You will note that the f.o.b. yard discount 
of 5 percent is independent of the cash 
discount, and that the cash discount is 5 
percent “on the barrel-head,” but 3 per- 
cent for prompt payment ; we consider the 


Over in a 90-Day Period 


Five percent on f.o.b. yard items. Plus 
10 percent on all sales on completion of 


the job. All customers treated alike 


whether they have bills figured or not. 
Section Three—Contractors 


Same prices and terms as Section Two, 
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be beaten for simplicity and service.” 


economy, in small as well as large yard operations. 





Timely Tia for Deaters 


The tip here presented was sent in by August Wesslin, proprietor of the 
Barron Woodworks Lumber Co., Barron, Wis. Mr. Wesslin submitted a 
rough pencil sketch from which the drawing here shown was made. It 
shows a nail rack, installed in Mr. Wesslin’s own yard, of which he says: 


ax g"- pies: 


but subject to volume discount at end 
of year, starting with purchases of $1,000 
_ at 1 percent, to $5,000 and over at 5 per- 
cent. Under this plan contractors classify 
themselves by the volume of their busi- 
ness. 
Prices are set anticipating these dis- 
counts, automatically creating a collection 
margin on those that do not take dis- 





counts. 
WAL This schedule establishes price by 
amount of service required. 
S TERMS 
5" Free time 60 days from the last day 


of the month. Interest 6 percent per 

annum charged, and collected, after expi- 

ration of free time. ; 
Settlement by note demanded at end of 








60 days, whether good credit or not, on 
payments mutually agreed upon. Notes 
to be signed by husband and wife. 

Our theory is that a poor two-name 
note is better than a poor open account. 

Of course, terms are arranged at time 
of purchase, and customer’s record is 
checked, but some will slip through. 

Installment sales are not new in this 
area. We have been making them for 
25 years. Losses have resulted almost 
exclusively from poor judgment in per- 











“This is my own idea, and we have one just this size. We think it can not 
Ideas of this sort are what the 
uptodate dealer is looking for—to save labor, increase efficiency, and effect 


mitting a customer to overload. We have 
found where good judgment is used there 
is very little chance of loss. 

In addition to an excellent local credit 
bureau, which we use freely, we have our 
own kardex system, with a credit card 
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for every family, on which are recorded 
birth, marriage, deaths, suits, judgments 
and personal notes. It is surprising how 
complete this record becomes over a 
period of years, with very little effort. 
We also maintain records of all real estate 
—deeds, mortgages, liens, etc. 

We operate a master index. Credit 
cards are filed in the same pocket as the 
real estate card. By pulling the two we 
have a complete history of the family and 
of the property in which it is living. This 
record is now 23 years old. 

We have two kardex collection files, 
one for accounts and one for notes. The 
family card moves to these files whenever 
we hold a note or a past due account, to 
help the collector, and the real estate 
pocket is “signaled” to indicate that the 
collection department has the card and is 
working on a collection. 





Unique Cement Storage Shed 
Inexpensive and Efficient 


The building shown in the photograph 
is the cement and lime storage shed of the 
R. G. Schreck Lumber Co., of East 
Tawas, Mich. A close study of the end 
of the structure might reveal what its 
basic construction really is, although the 
roof is a pretty complete disguise, further 
abetted by the small end window. 

Mr. Schreck, whose yard is served by 
a railroad siding, noted several discarded 
box cars on one of the railroad’s proper- 
ties, and conceived the idea that, with 
three of them, he could construct an inex- 
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Three discarded box cars are combined to 
form this unique cement and lime storage 


pensive but efficient cement storage shed. 
The railroad, having no use for the cars, 
obliged Mr. Schreck by lifting the bodies 
from the trucks with a wrecker, and plac- 
ing them side by side on three concrete 
bases near the siding. With the cars in 
place, the roof was constructed, connec- 
tions between the side doors of the cars 
were installed, small windows were cut 
in the ends of the middle car, and nar- 
row platforms were built along each ‘side 
of the building. Needless to say, the cars 
are soundly constructed, and the doors 
are sufficiently air-tight to provide dry 
storage in spite of the building’s location 
only a few hundred feet from Tawas Bay, 
an arm of Lake Huron. 





SLOTH, LIKE Rust, consumes faster 
than Labor wears; while the used key is 
always bright, Poor RICHARD says, 
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Company Does Much Home 
Building, Including Plantation 
Tenant Houses 


At Newellton, La.,is located the New- 
ellton Elevator Co. (Inc.), which car- 
ries on a large and interesting business, 
of far greater scope than its corporate 
title indicates, for the company not only 
operates a grain elevator and deals in 
building materials, hardware, coal, feeds, 
plantation supplies etc., but also is a 
public cotton ginner and cotton buyer. 
However, it is of the company’s home 
building operations that we especially 
wish to tell in this story. 


“On the houses that we build here,” 
said F. R. Burnside, assistant manager, 
to the AMERICAN LUMBERMAN, “we take 
a contract to do the whole thing, furnish- 
ing all that goes into the house. Our con- 
tractor does all the carpenter work, our 
plumber does the plumbing etc. Some of 
the houses have been financed through 
the FHA, some through the local bank, 
and a good many of them we carry our- 
selves. 

‘On the yard we have in stock every- 
thing that goes into a building; unless 
there is some special millwork wanted, 
we do not have to send out of town for 
anything required for a house job.” 


Mr. Burnside proceeded to say that 
only the best brands of lumber and mate- 
rial are handled, giving the names of a 
number of nationally known suppliers in 
the various lines. 


“We have found business very good 
the past few years,” Mr. Burnside con- 
tinued, “‘in fact we have had all the build- 
ing business that we could handle. We 
always have a house or two waiting for 
our contractor even before he finishes the 
one he is on. We do quite a good deal 
of business outside of the city limits, sell- 
ing lumber to build small plantation 
tenant houses that will average from $300 
to $500 each.” 

Some idea of the extent of this com- 
pany’s business may be gained from the 
fact that in the lumber yard and office 
about 25 men are regularly employed, 
and during the cotton-ginning time, which 
lasts about five months, as many as 150 
men are on the payroll. A fleet of five 
trucks is kept busy giving free delivery in 
a radius of thirty miles, and a large trailer 
truck makes a daily trip to the Frost mill 
at Huttig, Ark., bringing back 8,000 to 
10,000 feet of pine lumber each trip. 





Retail Lumber Concern Holds 
Spring Building Show 

AtvA, Oxta., April: 18.—The advent 
of spring was recognized by the local 
branch of the A. C. Houston Lumber Co. 
by a Spring Building Show, held April 
8 and 9. Interesting features were planned 
by the local manager, W. L. Certain, 
including paint demonstration, wallpaper 
displays, exhibits of building materials, 
souvenirs to visitors etc. It was quite a 
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community event, the people responding 
in large number to the invitation to at- 
tend, and it is hoped that considerable 
impetus was given to the building and 
repair movement. 





Manager of Yard Is Nationally 
Known As Comedian's 


"Uncle" 


Van Buren, Ark., April 18.—In this 
town of 5,182 people, which has been 
made famous by Robin Burns (Bob Burns, 
to you), is the T. J. Gilstrap Lumber Co. 
Managing the concern is George Mead- 
ors—the Uncle Meadors referred to fre- 
quently by the columnist-screen-radio 
character who has hill-billied his way 
anto the hearts of 
millions with his ba- 
zooka and homespun 
humor. In a Bob 
Burns edition of the 
Press-Argus of Van 
Buren, the famous 





GEORGE MEADORS, 
Van Buren, Ark.; 


Manager of T. J. Gilstrap 
Lumber Co. 





native son writes of 
the lumberman as 
follows: 


“As for Uncle George 
Meadors, there’s a nat- 
ural cutter. You can 
tell that by looking at 
his face. He was born up in the Crawford 
County mountains at Bidville and his folks 
had to chase him all over White Rock before 
they could get shoes on him, he was so shy. . 
His ma was postmistress at Bidville when he 
was born but the stork got there between mails 
so she held down the job. ; 

“Uncle Meadors never had any city bought 
tobacco until he was in long breeches and it 
was sweet gum and bees wax he cut his teeth 
on. Down on old Salt Fork of Hurricane creek 
was about as far as he got from home until he 
was in his 30’s, but he would go courting up 
on Tater Nob on moonlight nights after he 
was 21 if he could slip away from his ma. 

HUNTED HICKERNUTS 

“He hunted coons and hickernuts in the same 
neck of the woods as did the Weaver brothers 
and Elviry (that’s Cicero’s wife in that Arkan- 
sas Hillybilly troupe) and went swimmin’ down 
in the deepest holes on Old Greasy and Possum 
creeks. ; : 

“But it wasn’t long until he got his growth 
and came to town where he’s been ever since. 
He gets homesick for Bidville every now and 
then and has to go back for a spell even if he 
is manager of the T. J. Gilstrap Lumber Co. 
in Van Buren. Along about tomato picking 
time, his job don’t stand in his way. Folks just 
naturally can build houses any time and when 
he’s longing for old Tater Nob, it’s Tater Nob 
that gets his company.” 

Replying to a letter from the AMERI- 
‘CAN LUMBERMAN, Mr. Meadors wrote 
that aside from telling his lumbering 
background he would not attempt to 
write anything about himself “being as I 
am a timid soul.” He explained that he 
began working in saw mills at 13, and 
took his first yard job with the Comley 
Lumber Co., Wichita, Kan., in its branch 
at Towanda, Kan. In the succeeding 
years, he worked in Picher, Okla., 
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Ranger, Tex., Ft. Smith, Ark., Alma, 
Ark., and Caruthersville, Mo. In most 
of these cities, Mr. Meadors was manager 
of some lumber vard. He returned -to 
Van Buren in 1928, where, he says, he 
expects to stay. 





200 Billboards Promote Chicago 
Company's Good Lumber 


Two hundred billboards throughout 
Chicago and its numerous suburbs are 
carrying a sales message to the public 
from the Edward Hines Lumber Co. The 
posters, measuring about 10x20 feet, are 
printed in several eye-catching colors 
that are attractive and realistic. Since the 
boards are lighted at night, the company 
benefits from the advertising twenty-four 
hours a day. 

This is the second successive year that 
this medium of advertising has been em- 
ployed by the concern. The billboards 
are not displayed in areas not served by 
one of the company’s retail yards. Once 
a month, around the twentieth, new post- 
ers go up at all locations, stressing a dif- 
ferent sales campaign or an important 
point about the firm’s lumber. The ac- 
companying picture shows the poster put 
up the latter part of March for the fol- 
lowing month, whose theme was Hines 
Bonded Precision lumber, as has been 
that of many of its predecessors. 

H. P. Goertz, manager of sales and 
advertising, says contractors report to 
the company that they are being asked in 
increasing numbers whether the all-impor- 
tant framework of the house is con- 
structed with “this Hines Bonded Pre- 
cision lumber that we see advertised.” 
Remarked Mr. Goertz; “Builders, who 
have not been using it, only have to hear 
that question two or three times be- 
fore making an investigation themselves 
of the lumber.” 


Build your new home with 


me - PAY LESS 


This is one of the 200 billboards scattered throughout the trade area of the Edward 
Hines Lumber Co. yards in Chicago and its suburbs which have made the public "pre- 
cision-lumber conscious” 
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How Modern Building Helps 


Display and Sales 


Fort Wort, TEx., April 18.—Just a 
year ago the Bucy-Ingram Co. completed 
a new office and display building—an en- 
largement of the old one. 


The outside 
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just as much comfort as they would in 
any retail store. 

The company uses local newspaper ad- 
vertising space, and finds it profitable. In 
addition to regular display ads classified 
ads are run constantly, appealing to home 
owners. During the past year these small 
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Modernistic in design, new yard building also was planned to aid in merchandising 


is modernistic, as can be seen from the 
picture. The interior is just as modern 
and attractive. Private offices and sales 
room extend across the entire front. The 
drafting department occupies one side, 
while hardware, paints and other build- 
ing materials are stocked and displayed 
on the other side. 

The display and sales counters and 
walls are all paneled in different kinds of 
woods, which has proved a vast help in 
making sales. Appeal to women has been 
foremost in mind in planning the new 
building. The center of the entire build- 
ing, back of the offices, is clear of any 
obstruction, enabling floors to be dis- 
played. Around this large lounging space 
easy chairs and divans are provided. 
Along the sales counters are stools, such 
as are seen in high-class department 
stores, placed so the women can shop in 
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five- or six-line classified ads have 


brought in over 300 inquiries. 





Lumber Company Adds Interior 


Decorator to Staff 


The San Angelo (Tex.) branch of 
William Cameron & Co., extensive line- 
yard operators and millwork manufac- 
turers, has recently added to its sales 
staff an expert interior decorator, in the 
person of Mrs. Blanche Cook, who has 
been placed in charge of the company’s 
wallpaper department. Mrs. Cook has 
had eleven years experience as an in- 
terior decorator and paint and wallpaper 
saleswoman, having for a year and a half 
operated her own shop. 

Ever since her graduation from col- 
lege, Mrs. Cook said, she has been study- 
ing and equipping herself for service in 
the above field. She said that the pop- 
ular conception that this is logically a 
man’s field is not well founded. “As a 
matter of fact,” said she, “home decora- 
tion essentially is a woman’s field, a fact 
of which I am more certain than ever 
since having for several years been the 
only woman selling wallpaper and paint 
in San Angelo.” 


Lumber Yard Is Place to Get 
Things Fixed, Says Reader 


A suburban subscriber who does not 
happen to be a lumberman, J. L. Graff, 
of Park Ridge, IIl., tells the retail editor 
this little story: 

“Eighteen years ago my daughter 
bought a kitchen table with a metal top. 
In that time the hired girls worked the 
drawer in that table until the grooves in 
both sides of the table were no longer 
capable of holding the drawer in place. 

“We went to the yard of the Park 
Ridge Lumber Co. and got 60 inches of 
white pine corner bead. We sawed the 
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bead into two 26-inch pieces, and fast- 
ened one at each of the side openings, at 
the bottom of the opening. We did not 
put them on at the top, where they were 
placed when the table was made, but at 
the bottom, where the load in the drawer 
had forced the grooves to wear away. 
The drawer was placed on the slides, in- 
stead of being hung on. 

“The beads were fastened in place by 
four screws, fastened under the beads; 
no nails were used. But four notched 
4-inch pieces of hardwood were fastened 
with two screws under the two pieces of 
white pine corner bead. 

“This little story illustrates the fact 
that one can go to a lumber yard any 
time to get anything adjusted.” 





Lumber Dealers and Others 
Organize for Modernization 


Jersey City, N. J., April 18.—Ten lumber- 
men, together with representatives of other 
building supply firms, building contractors, and 
financial institutions, organized the Hudson 


County Property Modernization Committee at 
a meeting held April 12 in the Trust Company 
of New Jersey Building, here.. Purpose of the 
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A Prosperous California Yard 


Changes Ownership 


LINDEN, CAuiFr., April 16.—The Lin- 
den Lumber Co. yard here has recently 
been sold to the Diamond Match Co., 
which concern operates about sixty re- 
tail yards in California, besides its large 
sawmill and match factory at Chico, 
Calif. There, also, is located the western 
headquarters for the retail yard division, 
while general offices of the company are 
in New York City. 

About two years ago the Linden Lum- 
ber Co. built a fine new office and display 
room, the modernistic characteristics of 
which are in part evidenced in the ac- 
companying photographs, showing the 
exterior with its graceful lines and fine 
display windows, and the private office 
of the former owner, Charles P. Chris- 
tensen, who established the yard in 1920. 
A small planing mill is operated in con- 
nection with the yard. 

Because of health considerations Mr. 
Christensen is temporarily retiring from 
active business, and expects to spend 
some months in travel and rest. After a 





Modern display windows feature Linden lumber store recently sold 


new group is to push the FHA program locally. 
The above bank sponsored the meeting. 

Theodore Schwartz, counsel and secretary of 
the Hudson County Paint Dealers Protective 
Association, was named permanent chairman of 
the organization, which will create regional 
committees to enlist support of all building 
supply firms in this area. Plans are being 
made to designate May as “FHA Property 
Modernization Month.” 

Members of the organization committee, be- 
sides Mr. Schwartz, included Meyer Farbstein, 
vice president of the Hudson County Paint 
Dealers Protective Association; R. J. Bowman, 
of R. H. Perry & Co.; George Feder, of Den- 
son & Feder (Inc.); C. E. Morris, of the 
Ideal Supply Co.; Clement Jenks, of the Sure- 
set Marble & Tile Co.; Clarence E. Schwartz, 
of the Schwartz Lumber Co., and Clarence A. 
Van Kuren of the Rovegno Hall Co. 

Opportunities, embodied in the FHA plan, 
for building supply firms and contractors, as 
well as property owners, were described by 
Peter T. Griffin, field representitive of the 
Trust Company of New Jersey. Arthur Muller, 
vice president of the same bank, stressed the 
need for newspaper advertising to publicize the 
FHA advantages. 





_ IRON AND STEEL purchases by railroads dur- 
ing 1937 reached a value of $359,409,000, an in- 
crease of $85,656,000 over 1936, 
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sufficient period of rectipération he may 
re-engage in some branch of the lumber 
industry, in which he has been interested 
for most of his business life. He and 
Mrs. Christensen expect in the mean- 
time to retain their home and mail ad- 
dress at Linden. 





100 Lumbermen in Denver for 


J-M Merchandising Meet 


Denver, Coto., April 18.—More than 100 
owners and managers of lumber yards in this 
State and nearby States were in Denver during 
the past week to attend a merchandising meet- 
ing sponsored by the Johns-Manville Sales 
Corp. The meeting, held in the Cosmopolitan 
Hotel, was presided over by L. H. Inglee, dis- 
trict manager of Johns-Manville. The event 
was a one-day affair with a banquet in the 
evening. 

The slow progress of the building industry 
is mainly the result of a lack of modern mer- 
chandising ability, L. C. Hart, general sales 
manager of the Johns-Manville Corp., said in 
an address during the meeting. 

“Despite the fact that the house of today 
contains 40 to 50 percent more value than the 
house of a decade ago,” he said, “our industry 
has failed to compete effectively with other 
industries for the consumer’s dollar.” 

Mr. Hart continued by pointing to the “in- 
sured mortgage plan” as the first sound basis 
of home financing the industry has ever had 
and urged “an aggressive program of consumer 
selling” as an antidote for the industry’s diffi- 
culties. 

It was the opinion of those taking part in the 
discussion and those in attendance that as busi- 
ness steps upward out of the present recession 
the sale of lumber and other building materials 
will advance in proportion to the sales effort put 
into merchandising on the part of the lumber 
yard owner. The idea of new homes and re- 
modeling must be sold to the general public. 





RAILROADS OF THE United States and Canada 
have established a new safety record in 1937 
by carrying millions of pounds of high explo- 
sives, including dynamite, and inflammable 
liquids, compressed gases and other dangerous 
commodities without the loss of a single life 
and only ten minor injuries. 


Private office, paneled with redwood, of Diamond Match's new Linden unit 











Several newspaper sports writers who 
have been traveling with major league 
baseball teams on their spring training 
jaunts referred to the April snow in 
Texas as “high frost.” Use of the term 
is part of a technique acquired by these 
writers in certain States where earth- 
quakes, cloudbursts, floods and hurri- 
canes must by unofficial decree of cham- 
bers of commerce be called fires, heavy 
fog, high dew and tempering breezes, re- 
spectively. From what we know of 
Texans, however, it is unnecessary to use 
such quaint modifying terms in referring 
to nature’s rough-neck caprices in the 
Lone Star State. We believe it is not 
only safe but desirable in Texas to call a 
snowstorm a snowstorm and a blizzard 
nothing else but. We left before this 
high frost or anemic dew or whatever it 
was made its appearance. Had we seen 
the stuff, however, we would have called 
it snow, just as the weather bureau did. 
Our impression is that the Texan, if he 
is going to experience snow, would prefer 
a real storm, something big, like the size 
of the State, or the people that live in it 
or the hearts that beat within them. 


ROSES ARE BLOOMING IN 
FORTHRIGHT TEXAS 


These Texans can take it. They dem- 
onstrated that right from the start when 
they lifted the Lone Star banner from the 
ashes of the Alamo, and under it smashed 
Santa Ana and his great army at San Ja- 
cinto. They have a pride in their State 
and what they have accomplished in it, 
second to none, and no reluctance in tell- 
ing about it in simple, forthright lan- 
guage. Victory is victory, defeat is de- 
feat, and trouble is trouble. Let today 
bring what it will. Texas is apt to be 
ready for it. You get nowhere soft- 





This is the old plant of the City Lumber 
Co., of Temple, Tex., now used for storage 
purposes; it bears sign “MOVED Across 
the Street” 
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Specialized truck 
makes glass deliver- 
ies from busy plant 
of separately organ- 
ized glass company, 
the Carlton Mirror & 
Glass Co. 





pedaling anything there, whether it be 
pain and catastrophe or joy and achieve- 
ment. 

Be all this as it may, we went to Texas 
to talk to lumber dealers, and arrived in 
March to see roses in bloom, trees in full 
foliage and vast undulating seas _ of 
sweetly fragrant bluebonnets stretching 
to the far rim of the blue sky above. 


NEW OIL FIELD CREATES MUCH 
BUILDING ACTIVITY 


We came in through the Kilgore and 
Gladewater district, scene of the greatest 
oil development of all time, where 25,000 
wells are producing in a single 45-mile 
stretch. It might be expected that such 
activity would provide a tremendous im- 
petus to the building industry in the re- 
gion, but we were not prepared for what 
we saw in Tyler, a city with a population 
of about 20,000. It is’ a hustling, busy 
metropolis, expanding in all directions, 
and with a number of large buildings and 
numerous residences under construction. 
The latter vary in cost from $5,000 to 
fabulous figures, the ones in the upper 
brackets belonging to oil operators. The 
business area of the city is reaching out 
into old established residerice districts, 
and presenting a problem for the owners 
of many homes. 


OLD YARD SITE IS TOO CRAMPED 
BY STREET WIDENING 

Among the yards in Tyler is that of 
the Carlton Lumber Co., of which H. C. 
Cross is the head. It is located at the in- 
tersection of a main business thorough- 
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fare and a narrow side street about three 
blocks from the courthouse square. It 
is an excellent location for a lumber yard, 
and has unlimited possibilities for de- 
veloping cash sales if it were provided 
with adequate window and floor display 
space. It is, however, an old yard, with 
old, although well-conditioned buildings. 
Despite its lack of modern appearance, 
Mr. Cross knows, and has known ever 
since Tyler began to develop so rapidly, 
that he is fully warranted in remodeling 
the plant. This he has been unable to 
do, since for some time the city has been 
contemplating widening the narrow side 
street. No one knew from which side of 
the street property would be taken to 
gain the additional width. It was hoped 
by Mr. Cross that both sides might be 
used, in which case he might not suffer 
the loss of enough footage to render the 
site useless for a lumber yard. Now, how- 
ever, directly across the street from the 
yard, a large bus terminal is in the final 
stages of completion, and this settles the 
question of what side property will be 
taken from if the widening is decided 
upon. It also determines beyond any pos- 
sible doubt that the location will be ren- 
dered useless for a lumber yard when 
and if the street is widened. 


HAS FLOURISHING GLASS _ DEPART- 
MENT, VARIED STOCK 


Far from being nonplussed by the 
handicaps besetting its progress, the com- 
pany is not only holding its own, but de- 
veloping new outlets and lines, the most 
recent of which is a completely equipped 
glass working plant. Texas dealers, and 
the Carlton Lumber Co. is no exception, 
are always on the lookout for opportuni- 
ties to fill the needs of growing communi- 
ties. With a good supply of glass and 


glazing equipment for sash and doors and 
a satisfactory volume of sales, Mr. Cross 
saw the demand for specially worked 
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Texas DealersWelcome 


’ New Lines of Stock 


New Oil Gushers, Machine Farming of 
Cotton, Crop Control and FHA Are 
Factors Affecting Business in South 


glass and special mirrors in some of the 
more costly residences. Knowing where 
he could find a man skilled in the produc- 
tion of mirrors and the etching and cut- 
ting of glass, he invested modestly in 
some silvering equipment. The new 
mirror department soon began to be 
crowded, more equipment was purchased, 
and to this were added power bevelers, 
edgers and grinders. Four men are kept 
busy at all times, and in addition to cus- 
tom-built mirrors, plate glass, and spe- 
cially worked glass for expensive cabi- 
nets, the department has become Tyler 
headquarters for re-silvering of mirrors. 
Accompanying photographs show the 
company’s glass delivery truck, and a 
part of the $4,500 stock of glass, one of 
the most complete in Texas. 

The glass department is operated as a 
separate company on the same premises 
with the lumber yard. The division is to 
simplify accounting and other record 
work. This company, and most of the 
other progressive yards in Texas, we 
learned, carries complete lines of paint, 
wallpaper, builders’ hardware and tools, 
and is able to supply any material ordi- 
narily required in the construction of a 
residence or small commercial structure. 
Glass brick is a popular material in many 
of the new structures in the city, and the 
Carlton company handles Insulux. 

Mr. Cross took us on a tour of the city 
and its environs, pointing out some of the 
numerous palatial homes on the hills out- 
side the city, showing us the hospital, re- 
puted to be the most completely equipped 
in east Texas, and demonstrating the 
reason for Tyler being the most impor- 
tant rose growing center in the country. 
You soon learn that even without oil just 
east of the city, Tyler would be a grow- 
ing, thriving town. 

Some miles southwest of Tyler, on the 
main road from Waco to Austin, is Tem- 
ple, a city somewhat smaller than Tyler. 
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This rack contains 
part of the $45,000 
stock of glass of 
Carlton companies, 
one of the most com- 
plete in Texas, fabri- 
cated and merchan- 
dised with the aid of 
modern mechanical 
equipment 





It is far removed from the oil fields, and 
has little or nothing to do with growing 
roses commercially. The country sur- 
rounding Temple is given over to farms 
on which a wide variety of products is 
grown, with the emphasis on cotton. A 
few blocks away from the downtown area 
is the new shed of the City Lumber Co., 
of Temple (Inc.). We have been able 
from time to time to show before-and- 
after pictures of remodeled or rebuilt 
lumber sheds, but never before have we 
taken both pictures at the same time. 
When this concern decided to remodel, it 
considered a number of possibilities, and 
finally resolved to abandon its principal 
office and shed and enlarge and remodel 
an auxiliary building across the street. A 
photograph shows the old office and shed, 
now closed to customers, and used only 
for storage purposes. Just discernible is 
a small sign on the corner of the old 
office stating that the company has moved 
across the street. The new shed, in the 
front corner of which is the office and 
display room, was built by widening from 
46 feet to 66 feet, and completely re-fac- 
ing and re-roofing the skeleton. 


FAVORS COMPLETE PACKAGE 
BUILDING SERVICE 


Stopping at the yard we found J. B. 
Stanton, the manager, who in reply to a 
question, said, “Our cwn architect de- 
signed the building. We have an archi- 








tect as a full-time member of our staff, 
and we produce the plans for all of the 
buildings we contract for and build. We 
were probably one of the first lumber 
yards in Texas to start contracting di- 
rectly with owners. We have been doing 
it for years, and we can’t see our busi- 
ness being operated any other way. We 
maintain no building crews of our own, 
but sub-let all the work. I think all of 
the yards in Temple operate in the same 
way, passing work around to the repu- 
table contractors in town. To my way 
of thinking, based on our own experi- 
ence, there is no question that the future 
of the retail lumber and building material 
business depends on the dealers placing 
themselves in position to offer a really 
complete package building service includ- 
ing plans, specifications and supervision 


EXPECTS TO BUILD MANY SMALL 
HOMES UNDER NEW FHA 


“Business dropped off here about two 
months ago, but we think it will pick up 
with the new Housing Act operative. We 
did a great business under the old Act. 
One of our local bankers took $400,000 
worth of paper. There is no reason why 
we shouldn’t build around a hundred 
houses this year, if we can re-establish 
confidence in our people. I think we will 
do it, and I expect to see a lot of small 
homes go up before the end of the year. 
We don’t look for much from the farm- 
ers in this locality. They have been hit 
hard, and they are in no condition to 


.spend money on new buildings or im- 
‘provements to old ones. 


In the city, 
though, we have a large steady-income 
group. This is a railroad division point, 
and we are something of a hospital and 
clinic center. There are five big hospitals 





And across the street is the City Lumber 

Co.'s new office, the modernistic lines of 

which were achieved by remodeling auxil- 
iary building 
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inside the city. Railroad employees and 
hospital people generally are on modest 
salaries, but the salaries are steady, and 
that is what counts, particularly on long- 
term building financing. The value of the 
houses built here last year ranged from 
$3,000 to $20,000, one going as high as 
$40,000, and the average being about 
$7,500. It is the small houses for about 
$3,000 that we expect to see this year.” 


USES NEWSPAPER ADVERTISING 


This company is a steady user of news- 
paper display advertising. While it is 
seldom possible to measure the results of 
a specific ad, experience over a long pe- 
riod shows that the cumulative effect of 
steady advertising is profitable. 

Before leaving Mr. Stanton we walked 
out into the shed, and noted several fea- 
tures. One of these is a 26-foot drive- 
way, and the other is the walkway along 
the second level of the lumber bins. It is 
a solid 2-inch plank walk with a heavy 
handrail for the protection of workmen. 
Bins are 48 inches wide, and of a height 
sufficient to accommodate one carload of 
lumber. 


TRACTOR FARMING REDUCES NEED 
FOR HOUSING 


A few blocks away from this concern 
with the remodeled quarters is a lumber 
yard which we knew as the Temple Lum- 
ber Co., and which carried that name. In 
a few moments we were talking to L. L. 
Campbell, who informed us that just two 
days ago the yard had been sold by its 
former owners, and was now known as 
the Campbell-Mars Lumber Co., Mr. 
Campbell sharing the management with 
Mr. Mars. 

“IT haven’t been here long enough,” 
said Mr. Campbell, “to tell you anything 
about the yard, the town or the outlook 
for building. I am just in process of 
feeling my way around. Before I came 
here I was manager of the yard at 
Moody, a little town with a population of 
less than 2,000. Over there, the new 
FHA set-up was beginning to bring re- 
sults. We had four jobs up for approval 
in the FHA officer in Dallas, and think 
they will all come through. Those houses 
are for construction inside the city. Farm 
business is bad at Moody. The reason 
is that a few years ago four or five fami- 
lies were housed on farms of 300 or 400 
acres. Now the owners of such farms 
work them without help by using trac- 
tors. As a result, there is less need for 
buildings. Not only has the new tractor 
farming hurt the lumber business di- 
rectly, but it is throwing many more 
families on relief. People on relief in 
Moody are almost all former share crop- 
pers. The picture is not all bad, how- 
ever, because the farm business we do 
get is safer from a credit standpoint. Our 
share croppers as a rule were not very 
safe risks. Now our sales of lumber and 
other building materials are directly to 
owners, and our credit losses have 
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dropped sharply in percentage to total 
volume of our sales. 


LOW COTTON PRICES REDUCE 
PURCHASING POWER 


“Even without machine farming, how- 
ever, we would probably be suffering a 
loss of volume, because cotton is the im- 
portant crop, and while it was heavy last 
year, the price was too low to leave much 
profit for the farmer. Before the Gov- 
ernment crop control program went into 
effect, I would say that our acreage was 
divided about 80 percent cotton, 10 per- 
cent oats and 10 percent corn. 

“Just how we will operate here we 
have not determined yet. We've got to 
know more about conditions. In our 
home office we have a draftsman who is 
capable of drawing plans for an average 
residence. We don’t solicit architectural 
work, and we do it only when it is neces- 
sary as an aid in getting a job.” 

We wished Mr. Campbell success and 
happiness in his now location and drove 





This plant of Temple Lumber Co., at Tem- 

ple, Tex., has just been taken over by the 

Campbell-Mars Lumber Co.; it is in a cot- 
ton section 





on, determined to look into the share 
cropper problem if any, and its relation 
to the lumber business. 


"MR. JIM" SELLS BUILDING SPECIAL- 
TIES AND TOOLS 


We never have thought about how 
much time is required by one man to un- 
load a carload of cement, but at the Jack- 
sonville Lumber Co., Jacksonville, Tex., 
Jim Staton, the owner, pointed out a 
burly negro yardman in his mid-fifties, 
and proudly stated that the old boy could 
empty a carload of cement all alone in 
five hours. We throw that out with the 
idea that perhaps other dealers have 
yardmen who might want to shoot at that 


‘mark. Mr. Jim, as he is known to the 


salesmen who call on him, has a neat 
little yard in a section that specializes in 
cotton and tomatoes, and does a little rose 
growing. 

“Business is good,” said Mr. Jim. “We 
have been doing a lot of re-siding and re- 
shingling with Johns-Manville products, 
and with the stock of wallpaper, hard- 
ware, tools, glass and paint we carry 
here, along with the accessories, we have 


April 23, 1938 


a nice over-the-counter business. Wall- 
paper, you know, makes one of the best 
leaders a lumber yard can carry. There 
is a nice profit in the paper alone, and 
when you figure in the accessories stich 
as paste, you’ve really got a good line. 
These accessories are like nails and tools 
in the sale of lumber. There just isn’t 
any sense in selling a bill of lumber with- 
out the nails, and since the fellows that 
use the lumber are the fellows that use 
the tools to fabricate it, there isn’t any 
sense in not selling tools.” 


YARD VISITORS FIND HIS 
CHEERFULNESS A TONIC 


Mr. Jim’s office in the course of the 
afternoon became a meeting place for 
what seemed to be half the material sales- 
men in east Texas. No one seemed to 
be specially interested in selling anything. 
They just wanted to drop in and visit 
with Mr. Jim for a while. It is not hard 
to understand why. We are pretty sure 
that if we had had a hard day with a few 
disappointments we would finish off with 
a call on Mr. Jim, just so we could go 
home smiling. What Mr. Jim has to say 
is of little importance. It is the effect of 
what he says that counts, and the effect 
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is to restore your confidence in yourself 
and everyone else. About all we really; 
remember beyond the statement above is; 
that in this country you expect about: 
seven tomato crops out of ten plantings,. 
and that several erstwhile impoverished! 
counties in the oil fields now have mag-- 
nificent courthouses and schools resulting: 
from the. ad valorem taxes collected from 
the oil companies. 





Live Termites on Display 
at Chicago Museum 


The Julius Rosenwald Museum of Science 
and Industry, Chicago, has, among other fea- 
tures in its newly opened west wing, an exhibit 
on termites, prepared under the direction of 
Miss Olive Falls, entomologist for the American 
Lumber & Treating Co., which has its main 
offices in Chicago. Miss Falls has arranged! 
the display in such a manner that a large num- 
ber of colonies of termites may be observed 
and studied in their attacks on various un- 
treated specimens of ccmmercial woods. The 
displays, under glass, are open to the light. 

Helmuth Bay, forester of the museum, has 
extended an invitation to readers of the AMER- 
ICAN LUMBERMAN visiting Chicago to see the 
display. The museum is located in Jackson 
Park, 57th Street and Lake Michigan. 
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Many Points 


Worth Noting 
In New Yard 


“This fence is weed proof,’ proudly 
stated E. E. Carriger, secretary of the 
Santa Cruz Lumber Co., Santa Cruz, 
Calif., to the AMERICAN LUMBERMAN. 
He was referring to the redwood picket 
fence which protects the company’s splen- 
did new plant. Mr. Carriger explained 
that the weed proof result is obtained by 
having a strip of cement added to the 
sidewalk and extending 16 inches under 
the fence, which is painted white, with 
blue lines, to match the office building. 

Passing into the new office building, 
the visitor observes, among many other 
interesting things, that a place has been 
reserved whére customers and visitors 
may be comfortably seated. In this space 
are two redwood tables of modernistic 
design, and chairs of chrome finish with 
green upholstering; also bookshelves of 
the same design as the tables. In this 
department may be found several of the 
better magazines devoted to home build- 
ing, plan books etc. 

But we really are getting a little ahead 
of the story; because, while the two fea- 
tures that have been mentioned—one 
exterior and the other interior—are inter- 
esting and suggestive, especially to deal- 
ers who may be contemplating building, 
or remodeling their plants, this Santa 
Cruz yard has a lot of other good points 
that are even more important. 

Let’s follow along with a brief descrip- 
tion of the new office building and its 
arrangements. The floor area is approxi- 
mately 2,000 square feet, divided into 
plan department, 12x12 feet; manager’s 
office, 12x13 feet; estimating room, 9x12 
feet; two rest rooms and vault, the last 
measuring 7x8 feet. The balance of the 
space is used for general office and dis- 





New office and display room of Santa Cruz (Calif.) Lumber Co. 


play purposes, as is well shown in an 
accompanying illustration. 

The display, which will be noted at the 
right in the above picture, was at the time 
made up of: 


(1) A case on which have been in- 
stalled the following items—ironing 
board, Venetian medicine case, mail box, 
match box, milk box, shoe shining cabi- 
net, shoe rack, door chimes, wallboard 
display. 

(2) A 9-foot kitchen cabinet, with sink 
and blue linoleum drainboard with 
chrome trim, painted ivory enamel with 
blue trim. 


(3) Roofing display featuring Pioneer- 
Flintkote white and blue roofing. 


(4) Paint, under the company’s own 
label, has a section allotted to its display. 


(5) Builders’ hardware—this is shown 
on shelves behind panel doors. Just be- 
low each door are three drawers with 
glass fronts in which small items are kept, 
the mounted samples being visible 
through the glass. These keep the hard- 
ware displayed, and at the same time pro- 
tect it. 


The manager’s office has walls of clear 


redwood 1x12 T&G and 1x3 T&G batts 
of a molded design. The ceiling is in- 
sulating tile board. The floor is white 
oak T&G plank, random widths, with 
redwood plugs. The balance of the build- 
ing has insula-tile board ceiling. The 
walls have 1x12 redwood wainscotting, 
and insulating board above. The floors 
are covered with Armstrong linoleum. 
All counters are covered with green 
linoleum. The windows have ivory Vene- 
tian blinds. Indirect lighting is used 
throughout, and the Payne gas heating 
and air-conditioning system. The office 
is beautifully and conveniently furnished 
with new walnut desks and chairs. The 
bookkeepers’ desks have linoleum tops. 

Exterior of the building is most attrac- 
tive, as will be observed from accompany- 
ing photograph. The exterior walls of 
the office building are covered with clear 
redwood rustic of the channel and V pat- 
terns, painted white, with blue lines. The 
roof is Pioneer-Flintkote blue tapered 
Setabs. The entrance doors are Philip- 
pine mahogany, with plate glass and dull 
chrome push bars, pulls and lock. 

The office is complete in every detail, 
very attractive and practical in arrange- 
ments and equipment. 





Showing front of up-to-date retail plant of Santa Cruz (Calif.) Lumber Co., with new office building at left 








Cc. A. PICKETT, 
Houston; 
Secretary-Manager 


Cc. E. LOCKE 
Beaumont; 
Elected President 


Datias, Tex., April 18.—Retail lumber and 
building material dealers of the Lone Star State 
at the fifty-second annual convention of the 
Lumbermen’s Association of Texas, held here 
April 12, 13 and 14, condemned business regi- 
mentation and unduly high taxes as_ severe 
hindrances to dealer success in meeting today’s 
housing problems. Co-operative work in asso- 
ciation activities and thrift, self-help and indi- 
vidualism on the part of every dealer were 
cited as the most effective means to continue 
successful operation. Improved FHA prac- 
tices, small homes demonstration programs and 
proper specifications of building material, par- 
ticularly as to lumber as explained in the “Dal- 
las Plan,” received due attention. 

W. M. Lingo, chairman of the Dallas con- 
vention committee, called the meeting to order 
at two o'clock on the afternoon of Apri 12. 
S. L. Forrest, Lamesa, president of the asso- 
ciation, was in the presiding chair. That morn- 
ing the exhibits were thrown open, registra- 
tions were made and a meeting of the board of 
directors was held. Mr. Lingo introduced 
George A. Sprague, mayor of Dallas, who wel- 
combed the dealers, complimented the exhibitors 
and predicted that Dallas would offer a spacious 
municipal coliseum for future meetings. Jack 
Dionne, Houston publisher and honorary secre- 
tary of the association, responded to the address 
of welcome and included in his remarks men- 
tion of carly Dallas lumbermen who were lead- 
ers in association work, among them Mr. 
Lingo’s father. 


Finances in Good Shape 


Thomas C. Spencer, treasurer, reported that 
the association has a satisfactory balance in the 
bank; requested that all dues be paid monthly 
in order that the activities of the association 
may be continued without slowing down or in- 
terruption. J. W. Rockwell, chairman of the 
Lumbermen’s Underwriters, detailed the insur- 
ance activities of the organization. He stated 
that at the present there was insurance in effect 
amounting to fifteen million dollars, with pre- 
miums in 1937 amounting to $174,000 and losses 
slightly in excess of $4,000. Interest on in- 
vestments more than paid operating expenses, 
he said. No sales staff is employed to sell 
coverage and any lumberman in Texas is eligi- 
ble to purchase insurance on his business and 
home. 


Dealers’ Part in Housing 


C. A. “Neal” Pickett, Houston, secretary- 
manager, devoted much of his annual report 
to the part dealers must take to solve the prob- 
lem of housing needs in the United States. He 
spoke of the progress made by the lumber and 
building material industries under the National 
Small Homes Demonstration, stating that: 

“Results from demonstrations and exhibits, 
such as the ones fostered by the industry, are 
proof that the public is becoming housing 


conscious and the signs point to an increase 
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Progress Through Co- 


Operation, 


Theme of 


Texas Dealers’ Annual 


in low cost housing construction. Texas will 
feel the full force of this national movement 
and its progress in our State depends on the 
initiative, foresight and progressiveness of 
dealers who build houses the American way— 
economically and on a competitive basis.” 

He complimented the association on its long 
record of co-operative action to furnish better 
and more comfortable houses; to give all home 
owners full dollar value. This responsibility 
has been met, he said, despite the fact that 
the association has had much of its time taken 
up with matters of merchandising, assimilation 
of new products and the effects of increasing 
and complex legislation. 

Thrift, self-help and individualism were cited 
by Secretary Pickett as the virtues which Texas 
dealers pride themselves on keeping to the 
front; their bulwark against the rise of an au- 
thoritarian government. 

In enumerating the services of the associa- 
tion to its members, he called attention to the 
“information” and “assistance” letters which 


were answered by the hundreds; advance no- 
tice of events of public interest affording oppor- 
tunity for increasing business; pertinent data on 
FHA matters; action on legislative matters; 
constant leadership toward the goal of doing 
business the “American Way” with the industry 





G. H. ZIMMERMAN, 
Waco; 
Resolutions Com’ttee 


J. W. ROCKWELL, 
Houston; 
Insurance Activities 


and the businesses of its members under self- 
regulation. 


Convention Committees 


The following committees were named by 
President Forrest: 

Nominations—J. W. Rockwell, Houston, 
chairman; J. Lee Johnson, Jr., Ft. Worth; 
Ross Jennings, Abilene; J. A. Kirkpatrick, 
Waco; L. D. Garrison, Corpus Christi; C. R. 
Burrow, Canyon. 

Necrology—S. F. Styles, Houston, chair- 
man; W. T. Thrift, San Antonio; J. D. Bird- 
well, Beaumont. 


President's Address 


President Forrest’s annual address contained 
expression of the value of association endeavor, 
stressed educational programs for meetings of 
district groups and issued warning against 
measures to stifle private enterprise and in- 





crease the cost of doing business. He said in 
part: 
In view of governmental, economic, and 


business trends in the United States today, 
we can no longer shut our eyes to the grow- 
ing tendency toward unnecessary limitation 
of free business initiative in this country. 
If the business men are to oppose success- 
fully this alarming trend, of which there is 
no sign of a reversal in the immediate future, 
they must do so by concerted effort and co- 
operative action. It appears to me that the 
trade association is the best defense which 
the American business men, particularly the 
lumbermen of Texas, possess. It is the prac- 
tical self-regulation vehicle for our indus- 
try. The association is now more essential 
to us than ever if we are to keep ourselves 
informed as to legislation of our government 
which affects business and particularly the 
lumber business. We can make through the 
channel of the association thoughtful and 
thorough criticism of every governmental 
step which we do not feel adds directly to 
the welfare of the community and business 
as a whole. We of the lumber industry look 
upon the building of homes in this country 
as a traditional responsibility and inalienable 
right. As long as we assume this obliga- 
tion to the public along with the manufac- 
turers and as long as we give the consum- 
ing public the best and the most for the 
money, then we feel that we are entitled to 
resist governmental encroachment in our par- 
ticular field. 


Laboring Under Tax Burden 


The problems of our industry are great 
and pressing. With our contemporaries in 
other lines of business, we are laboring un- 
der an accumulating tax burden. Investment 
and industrial activity are being definitely 
retarded. Since taxes have passed the point 
of maximum productivity, reduction of the 
extreme rates, removal of punitive and dis- 
criminatory features would not only give us 
a more defensible tax system, but actual in- 
crease of revenue would probably result. If 
only a large portion of corporation taxes 
could be put into pay envelopes, consumer 
purchasing power would be increased, pro- 
duction stimulated, and unemployment in this 
country reduced. Lack of purchasing power 
is the great trouble at the present time, and 
heavier and heavier taxation is making the 
situation worse. 

It is imperative that the lumber industry 
cater to the public demand for more informa- 
tion about housing and particularly about 
lumber in the construction of homes; infor- 
mation on the characteristics of lumber, the 
various species for the purposes for which 
each is best suited, the various methods of 
storing, curing, handling, and distributing 


lumber. 
Explains “Dallas Plan" 


Mr. Lingo’s discussion of the “Dallas Plan” 
commanded the strict attention of his audience. 
He outlined the deplorable condition of retail 
merchandising of lumber and building mate- 
rials in Dallas before the instigation of the 
plan; explained how it was set up and told of 
how it is resulting in the ousting of jerry build- 
ing and how dealers are not only offering better 
service to their customers but showing profit- 
able sales as well. Concerning the plan, he 
said in part as follows: 


Competition on Price Basis 


Retail merchandising of lumber, in con- 
trast with other lines of retail merchandis- 
ing, had drifted into a condition of competi- 
tion solely on a price basis. This resulted 
in a lower mark-up to the retailer and a con- 
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Stress Good Housing; 
Decry Business Regi- 
mentation, High Taxes; 


“Dallas Plan” Explained 


sequent necessity of buying cheaper stock 
without regard to sound quality. As poorer 
lumber was sold, second-hand lumber deal- 
ers, truckers, and direct shippers from small 
mills began to compete with the legitimate 
retailers, and other substitute building ma- 
terials were introduced to eliminate the diffi- 
culties of faulty lumber. Further, in operat- 
ing at a reduced mark-up, the expense of 
adequate and aggressive sales effort and ef- 
ficient service was reduced. Thus the estab- 
lished retail lumber dealer, maintaining a 
good place of business and employing a full 
organization at an operating overhead of 
around twenty-five per cent, paying city, 
state, and federal taxes on this extensive 
set-up, and contributing to the support and 
improvement of the community generally in 
a thousand ways, was faced with a situation 
of lower mark-up, reduced volume, and de- 
clining returns from his business. 

The customer could not be convinced in 
one short sales talk of the faults of poor 
lumber, but he could recognize immediately 
an extra dollar per thousand cost to himself. 
So the price alone made the sale. 

The Dallas dealers resolved to make a 
collective effort to educate the buying pub- 
lic to use and demand better lumber. We 
began by instructing our salesmen and the 
local contractors and speculative builders in 
the value of correctly manufactured, dried, 
and graded lumber and by encouraging them 
to use this knowledge as one of their strong- 
est sales points. Then this idea was carried 
directly to the general public through news- 
paper advertising, and very soon the result 
of the campaign became noticeable. 


Valuable SPA Assistance 


The Southern Pine Association has been of 
vital assistance to us in our work. It 
first helped by contributing to our newspa- 
per campaign, supplying mats and informa- 
tion. Then its trade and grade-marking 
campaign was introduced. We were selling 
lumber definitely identified in the minds of 
the public, and the home owner did not have 
to be an expert to know whether the fram- 
ing in his new house was sound or not. 

The SPA has also sent S. R. Stevens, as- 
sociation inspector, to Dallas with instruc- 
tions to offer his services in inspecting and 
grading any lumber used in this section. He 
is working with lumber yards, home-owners, 
and lending agencies, and is of great value 
both in promoting and. popularizing better 
lumber and in handling cases of failure to 
meet lumber specifications. Formerly, grade- 
marked material was found only rarely, but 
recently in making inspections on fourteen 
different jobs, he found grade-marked lum- 
ber used in every case. Purchases by deal- 
ers of grade-marked stock have increased 
ninety per cent in the last year; some deal- 
ers handle no other material in the common 
grades; and truck and direct mill buying 
has been largely eliminated in the local mar- 
ket. In Dallas we have had the fullest co- 
operation from the local Federal Housing 
Administration. While FHA specifications do 
not require SPA grade-marking, they do re- 
quire that all softwood lumber used in FHA 
construction shall meet all requirements of 
the association under whose rules the lumber 
used is produced, and they specify a moisture 
content of not more than nineteen per cent. 

I am told that Dallas now has the reputa- 
tion of having a type of house construction 
second to no other city in the country. 
Loans are made with as full valuations as 
can be found in any other section, and this 
easier financing has been a stimulus to Dal- 
las building; a direct result of our own cam- 
paign for quality building materials. 

Thanks to this whole-hearted co-operation 
from these other factors in the construction 
industry, we consider that our attempt to 
promote the sale of quality materials has 
been a success. It has made the lumber 
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business here a modern merchandising busi- 
ness, selling quality and service instead of 
cheapness, and it has practically destroyed a 
class of competition which we had consid- 
ered impossible to meet, and which, through 
forcing the sale of low-grade lumber, had 
been unfair to the uninitiated public. Un- 
der the old system, the jerry builder had 
thrived, building as cheaply as possible in 
every respect, and often laying mistakes in 
construction to the faulty lumber used. Since 
we have been selling good lumber in Dallas 
the class of construction has been greatly im- 
proved, and now jerry building is almost a 
thing of the past. 

At relatively very little increase in cost, 
Wwe are assuring the home owner a sounder, 
more Satisfactory, and permanent invest- 
ment. We save him time, trouble, and money, 
and protect him from the work and loss of 
poor materials. In addition, we have found 
that contractors and other builders prefer the 
better class of lumber, and that lending 
agencies approve it as being the best secur- 
ity for long term financing. 

On the other hand, the Dallas Plan is not 
merely a philanthropic move. It has been 
in operation almost two years, long enough 
to show results in annual statements and 
we Dallas dealers are convinced that these 
results are evident in extra profits made. 

Mr. Lingo’s address closed the first day’s 
business session. That evening Dallas lumber- 
men entertained the conventionites at the Melba 
theater with a vaudeville program “Lumber- 
men’s Review.” ] 

The convention reconvened at ten thirty 
o’clock on the morning of April 13. President 
Forrest introduced W. C. Chamberlin, Little 
Rock, Ark., past president of the Southwestern 
Lumbermen’s Association and Willard Burton, 
Burton-Lingo Co., Ft. Worth, one of the oldest 
living members of the Texas association. 


Hear "National" President 


For the first time in the association’s his- 
tory, a president of the National Retail Lumber 








J. A. KIRKPATRICK, 
Waco; 
Nominations Com’tee 


J. L. JOHNSON, JR., 
Ft. Worth; 
Director 


Dealers Association addressed an annual meet- 
ing of the Texas group. The speaker was 
Don Campbell, Lebanon, Ky., whose stirring 
message to the dealers, to back the small homes 
program and sell the packaged unit, was replete 
with interesting data and thought provoking 
suggestions. As NRLDA’s president, Mr. 
Campbell has been devoting most of his time 
to further association work and to promote 
the industry’s low cost housing program. A 
convincing speaker, his address received the 
same enthusiastic response that it was accorded 
at nearly a score of annual dealer meetings 
during the convention season just closing. 

Sir Howard Cunningham Green, London, 
England, replaced Arthur F. Briese, Chicago, 
on the program and delivered a scathing lec- 
ture comparing English and American business 
methods. The lecture, despite its highly satiri- 
cal aspect, was more truth than poetry in many 








Ss. L. FORREST, 
Lamesa; 
Retiring President 


THOS. C. SPENCER, 
Houston; 
Treasurer 


respects. The climax of Sir Howard’s re- 
marks was never reached for he dropped his 
English-isms and revealed himself as Arthur 
Briese, well known as “America’s Knight of 
Satire.” 

On the recommendation of the nominations 
committee chairman, J. W. Rockwell, the fol- 
lowing new directors were elected: 

John R. Armstrong, Amarillo; L. Boyd, 
Pampa; C. D. Cary, Oklahoma City; Walter 
Harrison, Roswell, N. M.; Kenneth Hudson, 
Ardmore, Okla.; T. R. Prideaux, Lubbock; F. 
W. Sternenberg, Austin. 


"Truth About Building Costs” 


The new directors, together with incumbent 
directors, met during luncheon to elect officers 
for the ensuing year. The convention met for 
its final open session that afternoon at two 
o’clock and heard as the first speaker, E. H. 
Batchelder, Jr., vice president of the Insulite 
Co., Minneapolis, who discussed “The Truth 
About Building Costs.” He condemned the 
false propaganda about building costs and 
offered proof, available to dealers, to show that 
present day values in home ownership are en- 
hanced through progress of the industry even 
though the cost is actually less than a decade 
ago. Through charts and clippings, he showed 
how dealers in various sections of the country 
are staging intelligent, co-operative campaigns 
to combat the false impression of high building 
costs. 

Mrs. Forrest, wife of the association’s presi- 
dent was presented with a bouquet of roses by 
Mr. Lingo on behalf of the association to show 
the organization’s appreciation of her assistance 
to Mr. Forrest during his tenure of office. 

“The Woman’s Viewpoint,” was presented 
by Mrs. Bess Gearhart Morrison, Lincoln, Neb., 
who urged dealers to direct their sales efforts 
toward women who, she said, represent from 
forty-five to ninety percent of the home buying 
class. The appearance and convenience of the 
completed home appeal to the woman, she said, 
not the figures or facts. 

P. W. Moffet, Red Cedar Shingle Bureau, 
explained the work being carried on by the 
bureau to encourage small house construction 
and dealt at Jength with the Certigrade home. 

G. H. Zimmerman, Waco, chairman of the 
resolutions commitee, presented a number of 
resolutions, which were unanimously adopted. 
Among these was a vote of commendation for 
the National Small Homes Demonstration pro- 


gram. 

P. S. Luttrell, Texas FHA production man- 
ager and four members of his staff were intro- 
duced. Mr. Luttrell urged dealers to attend 
the meetings to be held in their localities for 
the purpose of explaining the revised Housing 
Act. 


Officers for Ensuing Year 


It was announced that Beaumont had _ been 
selected for the 1939 convention city and that 
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the following officers had been elected by the 
directors : 

President—C. E. Locke, Beaumont. 

First Vice President—F. W. Sternenberg, 
Austin, 

Second Vice President—C, R. Burrows, Can- 
yon. 

Third Vice President—Abe Gross, 
(Re-elected). 

Treasurer—T. C. Spencer, 
elected). 

Secretary-Manager—cC. A. Pickett, Houston 
(Re-elected). 

Other officers elected were: Jack Dionne, 
Houston, honorary secretary; John C. Ray, 
Waco, sergeant-at-arms; T. B. Brazelton, 
Waco, assistant sergeant-at-arms; H. B. Haw- 
ley, Dallas, second assistant sergeant-at- 
arms. All of this group represented re- 
elections with the exception of T. B. Brazel- 
ton. 

The annual convention banquet and ball, 
staged by the Dallas lumbermen, was held that 
evening as a dual-affair since it was necessary 
to divide the guests into two groups and utilize 
the roof garden and the Palm garden of the 
convention hotel. 


Texas Line Yard Operators Hold 
Annual Meeting 


Datias, Tex., April 18.—The annual meet- 
ing of the Texas Line Yard Retail Lumber 
Dealers Association was held here April 11, 
the day before the opening of the fifty-third 
annual meeting of the Lumbermen’s Association 
of Texas. President P. E. “Percy” Turner, 
Houston, presided at the meeting which in- 
cluded luncheon and an afternoon business ses- 
sion, featured by discussions on the social se- 
curity tax laws and FHA financing. The 
discussions were led by W. H. Curry, Barnes 


Waco 


Houston (Re- 
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Lumber Co., Waco, and S. L. Forrest, Lamesa. 
The following officers were elected for the 
ensuing year: 


President — T. B. 
Brazelton, Brazelton & 
Son Lumber Co., Waco. 

First Vice President 
—J. L. Parker, Hardin 
Lumber Co., Ft. Worth. 

Second Vice Presi- 
dent—C, D. Shamburg- 
er, Shamburger Lum- 


— 





P. E. TURNER, 
Houston; 
Retiring President 





-ber Co., Wichita Falls 

Third Vice President 
—C. Ww. Calloway, 
White House Lumber 
Co., Canadian. 

Treasurer — S. F. 
Styles, Temple Lumber 
Co., Houston (re-elect- 
ed). 
Secretary — G. H. 
Zimmerman, Cameron 
Lumber Co., Waco (re- 
elected). 

Alex Thomas, San Antonio and Max Hous- 
ton, Amarillo, were elected directors to replace 
C. T. Vaughan, San Antonio and J. W. Deal, 
Kansas City. All other directors were re- 
elected. This group is composed of: 


W. H. Curry, Waco; J. W. Rockwell, Hous- 
ton; W. L. Foxworth, Dallas; J. R. Woodson, 
Caldwell; G. H. Zimmerman, Waco; H. B. 
Hawley, Dallas; P. E. Turner, Houston; R. E. 
Woolridge, Gainesville; J. Lee Johnson, Jr., 
Ft. Worth; T. C. Spencer, Ft. Worth; S. F. 
Styles, Houston; M. T. Bronstad, Denison; 
E. P. Hunter, Waco; C. D. Shamburger, Wich- 
ita Falls; R. G. Mueller, Austin; Arthur Def- 
febach, Ft. Worth; C. W. Calloway, Canadian. 
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Forestry and Lumber Display 
Gets Attention at Dallas 


Datias, Tex., April 16—A unique feature 
of the convention of the Lumbermen’s Associa- 
tion of Texas, held here April 12-14, was an 
exhibit of forestry. The idea originated in the 
mind of Ben C. Varner, Sr., of the Varner 
Lumber Co., Dallas, who felt that dealers would 
be interested in seeing what lumber looked like 
“in the raw.” So he asked a number of com- 
panies to send section of logs, with the bark 
on, for display at the convention. The balcony 
of the Adolphus Hotel took on the appearance 
of a forest with the many sections of logs and 
growing trees of various species. 

The “Granddad” of the logs was a section 

of a 1,106-year-old redwood tree supplied by 
the Union Lumber Co., of Fort Bragg, Calif. 
Others who supplied log sections and trees were 
the Clover Valley Lumber Co., Loyalton, Calif., 
which sent samples of ponderosa pine; New 
Mexico Lumber & Timber Co., Bernalillo, N. 
M., which also sent samples of ponderosa pine, 
a section of a log over four feet in diameter; 
Saginaw Timber Co., of Aberdeen, Wash., 
which sent both red cedar and spruce logs; 
Aberdeen Plywood Co., Aberdeen, Wash., which 
supplied a fir sample; E. L. Bruce Co., Mem- 
phis, Tenn., oak, gum and poplar; R. W. Wier 
Lumber Co., of Houston, Tex., a longleaf pine 
sample, and Dierks Lumber & Coal Co., of 
Kansas City, Mo., a sample of shortleaf pine. 
_ The exhibit attracted a great deal of atten- 
tion throughout the entire convention. At close 
of the exhibit the logs were to be distributed 
among the Dallas lumber yards, to be installed 
as permanent displays. 


Dependability Won Reputation For This Line of Stokers 


The Sinker-Davis Co., Indianapolis, Ind., 87- 
year old concern which manufactures Fire-King 
stokers, announces the organization of the 
Fire-King Corp., a new company to handle the 
sales and distribution of the complete Fire-King 
stoker line. The new company is fully financed, 





W. S. 
Vice President 


AKIN, H. W. 


BLISS, 
Vice President 


and has secured the co-operation of established 
distributors and dealers who have been handling 
the line throughout the country. 


Heading the new company is George A. 
Bowen, president and treasurer. Mr. Bowen is 
a well known Indiana business man, president 
and director of the Wanamaker Indiana State 
Bank, and connected with a number of suc- 
cessful Indiana manufacturing organizations. 
Henry W. Bliss, vice president and manager of 
the Sinker-Davis Co., is vice president of the 
Fire-King Corp., manufacturer of the stokers. 
Lloyd D. Claycombe, secretary, is a member 
of the Indianapolis law firm of Claycombe & 
Stump. The vice president in charge of pub- 
licity and advertising is W. S. Akin, of the 
W. S. Akin advertising agency, Indianapolis. 
The sales manager is O. E. Ruth, who comes 
to the new company with a successful record, 
having been connected with a number of auto- 
mobile and home appliance organizations in the 
capacity of sales manager. 


To Add New Distributors 


One of the first objectives of the management 
of the new company is to enlarge distribution 
channels by appointing new dealers and dis- 
tributors for unoccupied territories. To aid 
both new and old distributors and dealers, a 
comprehensive advertising and sales promotion 
campaign with dealer helps will be carried on 
in the early summer months. The program has 
been in process of development during the for- 
mation of the company. 

The Sinker-Davis Co. will continue to manu- 
facture the line which at present includes do- 
mestic cabinet models, automatic bin-feed 
models, and institutional and industrial models. 
The line will soon be augmented by the addition 





GEORGE A. BOWEN, 
President and Treasurer 


of one or two new models, and the cabinet 
models will be improved in eye-appeal. 
Knows How to Create Demand 


“In organizing the Fire-King Corp.,” said 
Mr. Bowen, “we have not only associated and 





O. E. RUTH, 
Sales Manager 


L. D. CLAYCOMBE, 
Secretary 


brought together a group of successful and 
experienced business men in their various ca- 
pacities, but have taken on the sales of proved 
products, nationally known and recognized in 
the market as quality stokers, well engineered 
and developed for dependable service. Hun- 
dreds of the stokers have been in use for the 
past fifteen years without requiring any special 
attention or costly service. The new Fire-King 
Corp. is equipped with all the resources neces- 
sary to provide sales and merchandising ideas 
that will create demand and provide intelligent 
education to the consumer on the comfort and 
efficiency of automatic firing with great 
economy in coal.” 

Lumber and building material dealers who 
are interested in acquiring an automatic stoker 
line for industrial and domestic use are invited 
by the company to write to the Fire-King Corp., 
250 S. Missouri St., Indianapolis, Ind. 
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“Show Me” Dealers Hold 32nd 
Annual Meeting 


PorLtaR Buiurr, Mo., April 18.—Approxi- 
mately 150 retail lumber and building material 
dealers from the “Show Me” State attended 
the thirty-second annual meeting of the South- 
east Missouri Retail Lumber Dealers Associa- 
tion held here April 14. Charles E. Kiefner, 
Perryville, was re-elected president to serve 
his 21st consecutive term. W. T. Nethery, 
Hayti, was re-elected secretary for the four- 
teenth time. J. Lanier Byrd, Charleston, was 





CHAS. E. KIEFNER, 
Perryville; 
Re-elected President 


J. LANIER BYRD, 
Charleston; 
Vice President 


re-elected as vice president and William Pfef- 
ferkorn, Chaffee, was named treasurer to suc- 
ceed O. T. Pfefferkorn, Chaffee. 

Only one change was made in the board of 
directors. Robert Henderson, Jackson; F. M. 
Robinson, St. Louis; C. A. Himmelberger, Cape 
Girardeau; L. T. Metz, Poplar Bluff; Leon 
Herrick, Crystal City, were re-elected and A. 
M. Jackson, Sikeston, was chosen to succeed 
Gilbert Stacy, Little Rock, Ark. 

Cape Girardeau was chosen as the place for 
the 1939 meeting. 

The convention, called to order by President 
Kiefner at 9:30 a. m., opened with the sing- 
ing of America followed by the invocation de- 
livered by Rev. G. O. Nichols of the Poplar 
Bluff Presbyterian church. The address of 
welcome was made by J. H. Wolpers, publisher 





W. T. NETHERY, C. A. HIMMELBERGER, 


Hayti; Cape Girardeau; 
Secretary Director 





of the Daily American Republic, Poplar Bluff 
newspaper and was responded to by W. Frank 
Davis, Kennett. The reports of both the sec- 
retary and treasurer were delivered by Charles 
Himmelberger, director, Cape Girardeau. 


In his annual address, President Kiefner re- 
ported that 1938 business was showing a steady 
month-to-month increase and he offered the 
opinion that the revised FHA procedure will 
prove to be a decided help to the lumber dealer. 
However, he urged dealers to display the cour- 
age of pioneers in their fight against the factors 
in today’s business world which tend toward 
unprofitable operation. 


Principal speakers were Joe Sanders, Jr., In- 
sulite Co., Chicago; Bess Gearhart Morrison, 
Lincoln, Neb.; R. G. Fitzsimmons, St. Louis; 
William J. Kies, Cape Girardeau. 

Mr. Sanders, in his discussion of the truth 
about building costs, set forth an analysis of 
facts refuting the recent false propaganda 
alleging high building costs. He compared 
costs of today with those in the 1926-1929 era 
showing instances where better homes are now 
built at less cost, plus many added conveniences. 
Charts and pictures were used to illustrate 
points of comparison. 


Mrs. Morrison, in.a stimulating presentation 
of “The Woman’s Viewpoint,” gave a number 
of hints on how to sell women on home build- 
ing and remodeling. She especially recom- 
mended up-to-the-minute show windows for 
visual sales appeal, and streamlined methods 
of doing business, including planned consumer 
selling and newspaper advertising. 

Mr. Fitzsimmons explained the principal 
changes under the revised Housing Act and 
discussed many of the salient features with 
which dealers should be familiar. 


Mr. Kies, from personal experience and ob- 
servation, discussed dealer troubles and dealer 
triumphs. 

The annual banquet and dance held at the 
Hotel Dunn that evening was a brilliant affair, 
characterized by a spirit of fellowship. Presi- 
dent Kiefner acted as toastmaster and intro- 
duced Mrs. Morrison and J. C. Robbins, Stutt- 
gart, Ark., nationally known speaker whose 
address was enthusiastically received. He 
praised association work and co-operative ac- 
tivities but stated that it has become a common 
tendency to expect too much from group ac- 
tivity and too little from individual. relation- 
ships. He closed his address with an appeal 
to dealers to take pride in their work. 
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EXTRA | 
PROFITS “= 


If You Feature 


A SPEEDLITE 


FLOOR /V™ SANDER 


ACTUAL SALES RECORDS PROVE THIS 


$1557.67 IN13 MONTHS -- ST. PAUL, MINN. 
$1000.00 IN7 MONTHS -- PAWTUCKET, R. I. 
$ 910.00 IN12 MONTHS -- KANKAKEE, ILL. 


Dealers everywhere say the SPEED-O-LITE is the 
best paying item in their store. i ey stn sales 
sennees of thousands of dealers prove conclusively 
that for every dollar a customer spends for rental 
he will spend another dollar for sandpaper an 

floor finishing material. Consider this carefuiiy. Our 
complete merchandising plan and FREE eg | 
Material that is furnished with every SPEED-O-LIT 

has never failed to bring both old and new cus- 
tomers in for rentals. It will start the dollars = 
into your store the first week. Don't delay—MAl 

THE COUPON TODAY. 


FEATURES THAT CLICK 
WITH THE CUSTOMER 


* Sands right up to 
the quarter-round. 
Eliminates hand 
labor. 


% Picks up all dirt 
and dust—leaves a 
ballroom finish on 
any floor. 




















%& Plugs into any con- 
venient light socket. 

*%& NO EXPERIENCE 
is required to run a 
Speed-O-Lite. 

* Ball-bearing 
equipped 
throughout. 


GUARANTEED 
FOR | YEAR {— 
INC. MOTOR : 





















































MAIL COUPON TODAY 


LINCOLN-SCHLUETER = 42338 
FLOOR MACHINERY CO. 
242 West Grand Ave., Chicago, Ill. 


Please send full details of your 5-day FREE 
Trial SPEED-O-LITE Offer. Also complete 
information on your Merchandising Plan 
for Dealers. 
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New Orteans, La., April 18.—Spirited dis- 
cussion of ocean shipping conditions, including 
the use of chartered vessels for moving lum- 
ber, and denunciation of agitation current in 
United Kingdom markets over alleged Lyctus 
powder post beetle damage, marked the opening 
session here April 14 of the thirty-eighth con- 
vention of the National Lumber Exporters As- 
sociation. The hardwood exporters heard Dr. 
Thomas E. Snyder, a foremost entomologist 
and authority on wood insects, declare there 
has been, in general, no marked increase in 
Lyctus beetle damage. 

Dr. Snyder suggested that the hardwood lum- 
ber exporters either place a technical represen- 
tative in England to properly appraise insect 
damage, or else have samples returned to the 
U. S. Bureau of Entomology and Plant Quar- 
antine for examination. 


Officers Are Re-elected 


David C. Johnson, of Tendal Lumber Co., 
Waverly, La., was re-elected president of the 
association at the close of the annual meeting 
April 15. The election of Mr. Johnson and 
other officers, who were re-named, occurred at 
an executive session, in which recommendations 
of committees on various trade problems were 
discussed. 

Officers named included: 

K. L. Emmons, Mississippi Valley Hard- 
wood Co. (Inc.), Mempbis, first vice presi- 
dent; A. H. Bankston, Bankston Lumber & 
Export Co., Savannah, Ga., second vice presi- 
dent; Edward Barber, London, Eng., vice 
president; C. C. Dickinson, E. Sondheimer 
Co., Sondheimer, La., vice president; Joe 
Thompson, of Thompson-Katz Lumber Co., 
Memphis, treasurer; and Douglas F. Heuer, 
Memphis, secretary. 

Directors named for three year terms in- 
cluded: W. A. Ransom, of W. A. Ransom 
Lumber Co., Grenada, Miss.; L. A. Mizener, of 
Chicago Mill & Lumber Co., Chicago; Harold 
E. Craig, of E. L. Bruce Lumber Co., Mem- 
phis; and J. LeRoy Glaze, of Hillyer-Deutsch- 
Edwards (Inc.), Oakdale, La. 


Following the meeting, the hardwood export- 
ers were guests on the German steamship, 
Matthias Stinnes, with Richard Murray, of 
Murray Shipping Co. as co-host. The hardwood 
shippers were also guests at a dinner-dance 
Thursday night as guests of the New Orleans 
Steamship Association and the New Orleans 
Lumbermen’s Club. 


Association Successful 


The session opened with a brief address by 
President Johnson, who urged the exporters to 
“look our position right in the face, study our 
problems, and shape our plans to meet and 
overcome our difficulties.” “The past year,” he 
said, “has been a hectic one. At our last annual 
meeting in Mobile, business was excellent and 
everyone optimistic. Since that time we have 
gone through a real depression, and we are 
just beginning to see a trickle of daylight 
ahead. We are now sixty-three strong, every 
member a responsible concern. We have the re- 
spect of our Government, our industry, and 
foreign associations.” 
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After welcoming the members and guests, 
Mr. Johnson called for association business re- 
ports, which showed the organization out of 
debt, and with a membership exporting some 
12,000 cars during 1937, as against 6,662 cars 
in 1934 (Canada and Mexico excluded). 

Brief review of the association activities was 
given by Secretary Heuer. The foreign office, 
maintained for twenty-seven years, was depicted 
as becoming increasingly more valuable. 

The traffic committee, he said, is resisting a 
recently issued bill of lading of the northern 
shipping lines, opposition also coming from 
United Kingdom. 

Work of the wood preservation committee, 
of which Bart Tully, of Vicksburg, is chair- 
man; the trade treaty committee, of which Lee 
Robinson, Mobile, is chairman; the contract 
committee, of which Hans Johannsen is chair- 
man; and, the insurance committee, of which 
H. A. J. Evans is chairman, was touched on 
briefly. 


Plan to Advertise 


Plans for advertising, Mr. Heuer, reported, 
have been submitted to the association’s foreign 
office and representatives of members abroad. 
Activity is expected to develop during 1938. 
The association, he said, is co-operating with 
the Timber Development Association (Ltd.), 
of the United Kingdom, in its trade extension 
work, and is interested in developing trade ex- 
tension in hardwoods by advertising, by dis- 
plays of woods, and in co-operation with asso- 
ciations or Government agencies of any other 
country where there is a possibility of promot- 
ing the use of woods in their markets. “We 
need additional markets for American hard- 
woods and are working toward that end,” he 
stated. 

A letter was read from Guglielmo Gardino, 
president of the Italian Fascist Association, 
Genoa, expressing the hope that the (pending) 
commercial treaty “will enable us to renew 
good business with your country; on our side, 
we have already remembered in Rome the nec- 
essity of our trade, and I am sure that your 
perseverance in Washington will be completely 
successful.” 

Appreciation was expressed of the support 
given by non-association members in the recent 
controversy with the Gulf steamship confer- 
ences in relation to ocean rates and contract 
terms, particularly for the contributions made 
by thirty-five firms toward defraying expenses. 


No Lyctus Danger With New Lumber 


A lumber company that does not hold ma- 
terial for more than eight or nine months need 
have no Lyctus problem, declared Dr. Snyder, 
who said that the “hysteria” evident in the 
latter part of 1935 had been overcome. Dr. 
Snyder, senior entomologist of the U. S. Bu- 
reau of Entomology and Plant Quarantine and 
assigned to the Southern Forest Experiment 
Station, said: 


Undoubtedly older stock held during finan- 
cial depressions is a greater liability. Usually 
it takes a period of ten months for stock to 
become air dried before it is subject to attack 
by these insects; there is a considerable 
variation in the time necessary to season 
different kinds and sizes of lumber and also 
a geographical difference. Kiln dried lum- 
ber may be infested sooner than air dried 
lumber. It is believed that during the pro- 
cess of seasoning, the starch content of the 
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Discuss Shipping Conditions, Denounce 
Beetle Damage Agitation Abroad 


wood becomes available to beetles and is a 
source of attraction and their principal food. 


Dr. Snyder went on to classify insect types 
as those which cease to live, from which the 
“sound wormy” identification is given, and 
those listed as “live worms.” One way to be 
certain no active beetles are present, he said, is 
to kiln dry just prior to shipment. Schedules 
relating to temperature and humidity effective 
for various dimensions are found in Farmers 
Bulletins 1477 and 1582. In Europe, Dr. Snyder 
pointed out, the log is left unmanufactured for 
a longer period to avoid Lyctus beetle, a pro- 
cedure impractical here. The speaker touched 
on various tests being conducted, particularly 
the addition of an ingredient toxic to beetles in 
the sap stain dips. If such a formula is not 
proved, he said, spraying of piles of lumber in 
the yard or shed with certain chemicals such 
as cresylic acid, or diphenyl and orthodich- 
chlorobenzene will be a method of prevention or 
remedy. Dr. Snyder expressed the belief that 
impregnation of valuable export stock will 
never be necessary, though this can readily be 
done. 


Experiments Discussed 


Experiments with chemical dips, Dr. Snyder 
recounted, began at the Anderson-Tully Lum- 
ber Co. plant at Vicksburg, Miss., in February, 
1936. The tests were expanded to cover lum- 
ber cut in April and August to include the 
various seasons. Altogether there are 134 
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chemical treatments under test, ten boards of 
green ash, hickory and oak dipped for ten sec- 
onds in each treatment. Thirty-four chemicals 
have proved ineffective and were discarded. 

General discussion followed Dr. Snyder’s re- 
port, with Lee Robinson (Mobile River Saw- 
mill Co.), K. L. Emmons (Mississippi Valley 
Hardwood Co.), J. P. Jamieson (J. W. Wells 
Lumber Co.), Dave C. Johnson (Tendal Lum- 
ber Co.), Dr. Snyder, and John Withers, 
(Withers & McDougall, London, Eng.) taking 
an active part. 

The general tenor of the discussion was the 
need for education in order that those in the 
industry, particularly in England, be schooled 
to distinguish between evidence of presence of 
Ambrosia beetle (sound wormy) and that of 
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Lyctus. Mr. Robinson spoke favorably of send- 
ing an expert to England, and also stated that 
more definite conclusions from tests being con- 
ducted would be forthcoming in September. 


Lyctus Active After Nine Months 


Dr. Snyder emphasized that holes and powder 
on lumber less than nine months old were not 
due to Lyctus, which enters only after that 
period; that even if the lumber is over nine 
months old it is not necessarily Lyctus but may 
be evidence of Ambrosia; that special instruc- 
tion is needed before the insect evidence can be 
properly judged. He passed around samples of 
wood illustrating this point, and, after asking, 
was told that supplying of tables of informa- 
tion and rough sketches would prove of value 
to the trade. 

Efforts of the Forest Products Division, U. 
S. Department of Commerce, to advance the 
best interests of the lumbermen, both in the 
domestic and foreign markets, were recounted 
to the hardwood exporters by Phillips A. Hay- 
ward, its chief. 


Seek Fair Tariff Treatment 


Activities directed toward obtaining fair 
treatment for hardwood lumber exports in trade 
treaties were reviewed at the opening of the 
first afternoon’s session by Lee Robinson, Mo- 
bile, Ala., chairman of the committee in that 
field. He summarized the British-Canadian sit- 
uation, recalling that while the United States 
favored Canada in the direct treaty, Canada 
secured a favored position to the detriment of 
American hardwood exporters in the United 
Kingdom market. 

Negotiations with Italy to replace the old, 
expired commercial treaty are under way, Mr. 
Robinson stated. 

In Argentina, the United States has asked 
for a favorable basis equal to that extended to 
Chile. The Philippine oak situation is linked 
with the present effort to extend the present 
independence agreement, which would bring 
duty on oak in 1940. 

On Japanese oak, Mr. Robinson alluded to 
the “dressing” of one edge as a means of cre- 
ating a loophole in the tariff. This may be 
buttoned up after the Canadian treaty is dis- 
posed of, he predicted. 

Proposed changes in contracts forms were 
briefly discussed by Hans Johannsen, chairman 
of the contract committee. 

Discussion of the insurance situation was 
effected in a report from Chairman H. A. J. 
Evans, an interesting point being the war risks, 
strikes and riots clause asked by some United 
Kingdom buyers in a form offered by English 
underwriters. Features involved were the re- 
sponsibility for additional premium should hos- 
tilities break out subsequent to making of the 
contract, and coverage from shipside discharge 
to buyer’s point. Sweat insurance to cover such 
damage if an ocean carrier has to batten down 
hatches and close ventilators during bad 
weather was discussed by Mr. Withers. Ctari- 
fication of the situation was shown as needed. 

Prior to the recent dispute over the ocean 
rate and contract—reported Lee Robinson for 
C. C. Dickinson, chairman of the traffic com- 
mittee—it had not been necessary to go into 
those matters. As a result of study of the con- 
tract rate controversy, he commented, he was 
impressed by what the industry can lose by 


high ocean rates, which dry up the export 
market. 


Views of U. K. Buyers Given 


General discussion following, brought Mr. 
Withers out with a declaration that United 
Kingdom buyers wanted to know definitely what 
the rates would be. He took the view that the 
rate level itself was subordinate to stability, and 
stated rumors of 60 cent rates had been cir- 
culated during the recent dispute. He urged the 
exporters not to go back to charter, inasmuch 
as when low charter rates are involved, delivery 
is not as satisfactory and the count unreliable. 
There’s no one to go back to, as in the case of 
conference line movement, if final count shows 
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shortage, he declared. He said he believed 
others did not want chartered vessels. 

“I tell you, emphatically,” he said, “if you 
have to pay 40c with stability, pay it; but don’t 
let anyone come under you. We don’t want 
to fix prices on the 40c basis and then meet 
someone at 35c. Please don’t do that, we want 
regular freight.” 

Disagreement with Mr. Withers’ viewpoint 
was expressed by K. L. Emmons, who asserted 
that American hardwoods are sold in the for- 
eign markets at what they will pay 1 r lumber; 
that fluctuations are unavoidable; that the 
American exporter must meet all countries to 
continue in the market; that it does make a lot 
of difference to steamship lines and exporters 
what the ocean rate is. : 


High Rates Mean Loss of Market 


In reference to use or non-use of charter by 
the exporters’ group, Mr. Emmons declared 
“we must fight the power to charter” by those 
who can make up the shortage elsewhere. 
Everytime the rate or price runs high, we lost 
the market. If things get too high we face the 
power of the large factor to come in under us 
and cut.” 

American hardwoods do not constitute “ex- 
portable surplus,” declared Mr. Hayward. In 
response to his inquiry as to whether it is true 
that American hardwoods are bought because 
of finer quality and grades, Mr. Withers re- 
plied in the affirmative. 

A. E. Hegewisch, New Orleans forwarding 
agent, disputed the assertion that chartering re- 
sulted in unsatisfactory delivery, stating his ex- 
perience had been satisfactory and it was 
purely a matter of enforcing bill of lading pro- 
visions. Mr. Withers replied to the latter by 
stating it was a matter of fore knowledge of 
and regularity in the place of discharge, and 
ability to inspect delivery. 

In a brief report, Edward Barber, London 
representative, advised the association to oppose 
proposed changes in the London Timber Devel- 
opment Association rules. 
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Wholesalers to Claim Rebates 


on Intrastate Shipments 


JACKSONVILLE, Fra. April 18—At the 
monthly meeting of the Jacksonville Wholesale 
Lumber Dealers’ Association here -April 7, 
G. L. (Dinty) Moore, secretary of the organi- 
zation and president of the Traffic Club, an- 
nounced that railroads are charging the recently 
granted 5 percent increase on all shipments into 
Jacksonville from other Florida points, on the 
theory that such shipments are interstate move- 
ment. If the lumber is utilized in Jacksonville, 
he explained, the burden of proof is upon the 
wholesaler to show, in making a claim for 
rebate, that the shipment was intrastate. So 
much lumber that moves into the local port is 
interstate movement, that the railroads, he said, 
have decided to put the increase on all ship- 
ments and make the dealers here show the con- 
trary if they want to get the benefit of intra- 
state schedules, 

The lumber dealers named a committee to 
bring in a slate of nominees for office to serve 
for the coming year. The annual election will 
be held at the May meeting, and installation 
will follow immediately. President G. D. Gay 
named on the nominating group A. M. Foote, 
Clyde Taylor and R. D. Womack. 

An exchange of views around the luncheon 
table disclosed a pessimistic feeling about busi- 
ness. Estimates of the volume for March ran 
as low as 10 percent of the normal business 
enjoyed by the wholesalers, they said. E. H. 
Vrieze, Eppinger & Russell Co. a firm 
which does a large business with railroads, 
reported that his company had booked 4,000,000 
feet less for the first quarter this year than for 
the first quarter of either of the two worst 
years of depression. The lumbermen, who 
formerly had expressed hope that business 
would experience an upturn as the year moved 
along, frankly said they felt the current reces- 
sion had dealt one of its heaviest blows to the 
lumber industry. 
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Klamath Ponderosa Pine 


This superb timber from the Klamath district, 
famed for superior value, is turned into choice 
quality lumber through careful manufacturing in 


our modern mills. Here's dependable stock that 
satisfies exacting buyers. Let us care for your 
needs in 
SELECTS and COMMON, S4S, 
PATTERNS or ROUGH, SHOP and BOX 


Let us send you quotations or fill an order for you. 
Write today. 


Crater Lake Box & Lumber Co. 
Sprague River, Oregon 
HUNTINGTON TAYLOR, General Manager 





THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS. COUNTY, CALIF. 
We are member of Western Pine Association 











SULLIVAN LUMBER CO. 


PORTLAND, GREGON 


FIR 


TIMBERS, YARD STOCK, FACTORY CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 
27th YEAR 


O TIMBER ESTIMATORS 
JAMES W. SEWALL 


Timber Cruises and Valuations 
JAMES W.SEWALL PHILLIPS & BENNER 


Ruttan Block 
— Port Arthur, Ontario 
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Offers Book of Coast Water 


Rates for Easy Reference 


SEATTLE, WasH., April 16.—Designed to save 
time for the lumber sales director or traffic 
manager, by providing simple and ready refer- 
ence in determining back-haul rates on lumber 
from ports of discharge on the Atlantic coast 
to bordering States, there has been published a 
new Cargo Rate Book, in digest form, by the 
West Coast Lumbermen’s Association, through 
its general maritime committee. This book 
contains also a digest of intercoastal steamship 
rates, rules and regulations. It also has sim- 
ilar information on the movement of lumber 
from Pacific coast ports to Mississippi and Ohio 
river ports. It is convenient, the three sec- 
tions being in distinct colors to make reference 
easy, and compact. The book is condensed from 
its master volume of detailed freight rates on 
lumber, but, warns Traffic Manager K. C. 
Batchelder, should not be confused with the 
Freight Rate Book, which is published for Ore- 
gon and Washington points of origin, by States 
of destination. 





Builds 90-Mile Log Railroad 


CHEHALIS, WASH., April 16.—The Weyer- 
haeuser Timber Co., has started construction of 
90 miles of logging railroad into a large supply 
of fine timber owned by the company in western 
Lewis County, near here. The terminus of the 
logging road will be at Ruth, 11 miles west of 
here. A section of the old Chicago, Milwaukee, 
St. Paul & Pacific line between Chehalis and 
Ruth is now being repaired so that the timber 
can be brought here and switched on to the main 
rail line for transportation to Puget Sound 
mills. The line is expected to be completed 
so that timber can start moving over it in about 
six months. 





New Structural Redwood 
Grades Provide for 


Specific Gravity 


San Francisco, Cauir., April 16—Based 
upon several years of active research into the 
strength and durability of lumber, the Cali- 
fornia redwood industry is taking a daring 
though confident step in producing specifica- 
tions which will provide structural timber users 
with a material of definite specific gravity. The 
new publication, Standard Specifications for 
Structural Grades of California Redwood Lum- 
ber, has just been released and is available to 
engineers by writing the California Redwood 
Association, 405 Montgomery Street, San Fran- 
cisco. This amends and replaces the specifica- 
tions for structural grades published in Octo- 
ber, 1936. In addition to establishing the new 
specific gravity tests, several minor character- 
istics, heretofore permitted in Structural Red- 
wood, are now excluded. These include box- 
heart pieces, excessively sappy lumber and ob- 
jectionable angle of grain. 





New Gulf Port Rates in Effect 


New Orteans, La., April 16.—Lower rail 
rates on lumber for export from Decatur, Ala., 
have been carried into effect via Mobile and 
Pensacola, despite protests of the New Orleans 
Joint Traffic Bureau. The rate via Mobile and 
Pensacola is now 17 cents per 100 pounds; via 
Gulfport, Miss., 18% cents; and via New Or- 
leans, 20 cents. The old rate was 2114 cents 
to all of the ports. The New Orleans Bureau 
had asked suspension of the rates, but was 
refused by the Interstate Commerce Commis- 
s10n, 


New Orteans, La., April 18.—Permission to 
discontinue operation over the tracks owned by 
the Goodyear Yellow Pine Company in Pearl 
River and Hancock counties, Mississippi, has 
been asked of the Interstate Commerce Com- 
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mission by the Pearl River Valley railroad. 
The petition stated the railroad management 
had been notified by the lumber company that 
lumbering operations will be completed within 
60 days from March 1 and it expects to close 
the lumbering business and sell the salvaged 
material, including the railroad. 





North and South to Argue on 
Southern Rates 


BurFA.o, N. Y., April 18.—This city has been 
selected by the Interstate Commerce Commis- 
sion as the place for a northern hearing on the 
subject of freight rates. Nine southern States 
seek lower freight rates to and from points in 
the South, while northern railroads oppose any 
cut. The first phase of the controversy was 
at Birmingham, Ala., where testimony of the 
Southwestern Governors’ Conference was com- 
pleted on April 15. It is hoped that one north- 
ern conference will enable all to present testi- 
mony and end the hearings. 
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New Factory to Make Insulating 
Board Products 


Lewis H. Brown, president of Johns-Man- 
ville Corp., has announced the acquisition of a 
142-acre tract of land near Jarratt, Va., on 
which the company will erect a factory for the 
manufacture of insulating board products. 
Work on the new plant, to cost over one mil- 
lion dollars, will start at once, and completion 
will be late in 1938. Between 300 and 400 
persons to be selected from local applicants will 
be employed and trained under a small experi- 
enced staff recruited from other J-M plants. 
T. E. Reese, Jarratt business man, has been en- 
gaged as the company’s representative at the 
new location, and R. F, Bower, representing 
E. A. Sterling, nationally known forester, was 
engaged several months ago to organize a wood 
procurement program. The plant will make a 
lightweight sheet from southern pine pulpwood, 
for use as outside sheathing and insulating 
lath, and in decorative forms for use on interior 
walls and ceilings. 


Memphis Wedding Is Brilliant Social Event 


NICKEY-McKELLAR — Outstanding sociat 
event of the season at Memphis, Tenn., was 
the brilliant and beautiful wedding of Miss 
Elizabeth Concord McKellar, daughter of 
Mr. and Mrs. Hugh Clinton McKellar, of 
Memphis, to S. M. Nickey, IV, son of the noted 
lumber family, and associated with Nickey 
Bros. Lumber Co. at Memphis. The marriage 
took place on Tuesday evening, April 19, at 
the Idlewild Presbyterian Church, and was 
followed by a reception at the McKellar 
home. The event was of wide interest in 
social, political and business circles, as both 
families are prominent. The bride is the 





Garner, Heiskell Weatherford and Charles 
Hull. Many out-of-town guests were present 
at the ceremony and the reception following. 
The newly wedded couple left for New York, 
whence they sail April 26 for England and 
the Continent. They expect to return about 
July 1 and will make their home in Memphis. 


WIGGIN - PATTERSON — Miss Margaret 
Patterson, Plainfield, N. J., and Morrill 
Wiggin, son of Mrs. Harry H. Wiggin, Brook- 
line, Mass., were married April 9 at the home 
of the bride. Following a European wedding 
trip; they will make their home at Brook- 


The Nickey-McKellar wedding party standing before the lily-banked altar in the Memphis Church. 


niece of Senator McKellar of Tennessee. She 
was graduated from Miss Hutchinson’s 
School, and attended Southwestern, where she 
became a member of Chi Omega and Pi Inter- 
Sororities. She is a member of the Junior 
League, the Girls’ Dinner, Girls’ Cotillion and 
the Royal clubs. Mr. Nickey has already 
achieved a high place in business circles, 
being vice president and export sales mana- 
ger of Nickey Bros. Lumber Co. He is a 
graduate of Memphis University and a mem- 
ber of Gamma Sigma Epsilon and Phi Gamma 
Delta. The bride was attended by her sisters, 
Mrs. Eldon Bolton, of Biloxi, and Mrs. Cole 
Early, of Memphis, and the sister of the 
bridegroom, Miss Lois Nickey, as matrons and 
maid of honor, with six bridesmaids. The 
flower girl was little Martha Early, the bride’s 
niece. Mr. Nickey was attended by Howard 
Tayloe as best man and Robert M. Metcalf, 
Jr., J. Thomas Wellford, Jr., Lucius P. Cook, 
Jr., T. Walker Lewis, Jr., Allen Gary, Robert 


line. Mr. Wiggin is head of the Piers Oper- 
ating Co., which controls the Army base in 
South Boston. His father, the late Harry H. 
Wiggin, was a hardwood lumberman and 
promoter of the Wiggin lumber terminal in 
Charlestown. H. Sherwin Wiggin, associated 
with his brother in business, acted as best 
man, The groom is a graduate of Harvard 
and active in numerous clubs. The bride, 
a member of the Plainfield Junior League, 
Was graduated from Vassar and the New 
York School of Fine and Applied Arts. 


KIRKPATRICK - FEW — Miss’ Josephine 
Marie Few, daughter of Mr. and Mrs. William 
Benjamin Few, Montrose, La., and Hobart 
Lewis Kirkpatrick were married April 2. at 
Montrose. The bride’s father is superintend- 
ent of the Frost Lumber Industries (Inc.) 
plant at Montrose and is well known for his 
developments in wood processing. 
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STAN LEY “Hold-Fust” Track Clamp 









| STANLEY ] 














Next Best Thing To A Welded Joint! 


As smooth and solid as a welded joint — and far easier to make — that’s 
the kind of joint you get with Stanley “Hold-Fast’”’ Track Clamps. 
They bind track end-to-end, making any number of sections into a 
perfectly aligned unit, any length. 
Stanley Sliding Door Hangers, made frictionless with ball bearing 
swivels and roller bearing wheels, roll smoothly and quietly through the 
STOCK ONLY THREE SIZES inside, shielded from weather and dirt. Quick two-way adjustment is 
and you’ll meet the demands of contrac- provided. Read the details of Stanley Track and Hangers, in Catalog 38. 
tors for sliding doors up to 1000 pounds. THE STANLEY WORKS, New Britain, Conn. 





HARDWARE FOR CAREFREE DOOR §S 
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Chugging Through 
Weather Man’s 
Worst and Best... 


Mississippi, Louisiana and Texas have been 
the scenes of the editor’s wanderings during the 
past fortnight, during which time the weather 
man has made a complete display of his wares, 
including torrid midsummer heat, balmy spring 
breezes, dry-as-dust days when it seemed as 
though there would never be rain again, tor- 
rential rains, with the skies seemingly opening 
up completely and literally pouring out the 
moisture, winter weather, with raging north 
winds, frost and traces of snow, bright sunshine, 
fogs, streams with only traces of water and 
other streams getting out of banks and raging 
over the countryside, inundating highways and 
in some places gradually eating away towns 
on the banks of rivers—in fact, about every kind 
of weather one could imagine and about every 
traveling condition to be found. 


Houston Goes on 
Easter Parade 


Through all these varying conditions the 
faithful motor has “chugged” its way, and now 
we find ourselves over in that hustling, bustling, 
rapidly growing Texas metropolis, Houston, 
where the sounds of the saw and hammer never 
cease, and building goes on apace. Business 
men everywhere complain of slowing up of de- 
mand and difficulties encountered in keeping 
their enterprises on an even keel, but one who 
endeavored to traverse the streets of this thriv- 
ing city on the day before Easter would never 
imagine that there was poverty, or unemploy- 
ment, or hard times anywhere. The streets 
crowded with slowly moving automobiles, with 
drivers jockeying for position in every block, 
and the sidewalks and stores literally jammed 
with a good natured throng of shoppers—indi- 
cated that the people had made up their minds 
to forget their troubles, at least for the time 
being, and “dress up” for Easter. 


City Is Actively Building 
Itself Bigger 


But Houston is a busy place all the time and 
is growing faster, perhaps, than any other city 
in the United States—certainly faster than any 
other city in the South, where there are many 
cities that are presenting scenes of constant 
activity. Although there are serious complaints 
of the seemingly interminable delays connected 
with efforts to get FHA functioning as intended 
under the amended National Housing Act, build- 
ing is driving ahead. It is particularly notice- 
able that building permits in Houston are in- 
creasing every week and every month and that 
homes in the upper price brackets comprise the 
majority of the residences that are under con- 
struction or planned. Included in the building 
permits for the current week were two for 
homes to cost $50,000 each, one of these to be 
built by a widely known East Texas lumber 
manufacturer. There were numerous other per- 
mits for homes running from $14,000 to $35,000, 
and also a substantial number in the lower- 
priced brackets. Included also was one large 
housing project, to be built under the provisions 
of Section 210 of the National Housing Act, 
this project contemplating the immediate erec- 
tion of 140 homes in a new addition that will 
add color and beauty to the far-flung suburbs 
of this metropolis of the South. 


Unusual Weather Brings 
Grief to Farmers 


But not everywhere is the picture so allur- 
ing. For example, the recent unusual cold wave 
and accompanying wind storms that in some 
places assumed blizzard proportions, have played 
havoc with the young growing crops and, as 
one drives along the highways, it is rather 
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THE EDITOR VISITS LOUISIANA, 


MISSISSIPPI] AND TEXAS 


heartrending to see immense fields of young 
cotton blighted and killed, and acres upon acres 
‘of growing corn turned brown and sear from 
the effects of the wind and cold. While the 
editor’s wanderings have not taken him through 
the wheat growing sections, reports indicate 
that the wheat has been badly damaged by the 
cold wave. Plucky farmers are hard at work 
in the cotton and corn fields trying to salvage 
as much as possible, but it is quite evident that 
much replanting will be necessary. In the 
famous Rio Grande Valley country of Texas 
rains were badly needed and citrus growers and 
truck farmers in that section were anxiously 
scanning the skies daily and hoping that some 
of the surplus rains that were flooding other 
sections might be diverted in their direction. 
One quite noticeable thing through all the sec- 
tions traversed by the writer in his wanderings 
during the past fortnight was the excellent 
condition of the cattle. Grazing conditions are 
unusually good and cattle are fat and fine look- 
ing. This is true of the pine woods sections 
of Louisiana and of the broad prairie lands of 
South Texas. 


Strict Appraisals Reduce 
FHA Loans to 80 Percent 


While nowhere has the wandering scribe 
found lumbermen feeling particularly happy, with 
many sawmills idle, or running on greatly re- 
duced production schedules, there is still appar- 
ent much optimism and a feeling of hope that 
soon the clouds of retarded demand will begin 
to roll away and the sunshine of full order 
files once more make it possible to view the 
outlook through rose colored glasses. 

In Houston, where so much building is in 
progress and the demand for more homes is still 
unsatisfied, there has been much complaint of 
the manner in which FHA has been functioning 
—or, rather, failing to function satisfactorily— 
and builders have entered vigorous protests. 
One cause of complaint has been the length of 
time required to get an application through, 
but the biggest complaint registered has been 
that, while the National Housing Act as 
amended provides for 90 percent loans, FHA 
has tightened up so hard on appraisals that 
when a loan is approved it really is no more 
than an 80 percent loan as provided under the 
old law. There have been held indignation 
meetings and protests filed with FHA in Wash- 
ington, investigations have been made and there 
have been changes in the official personnel of 
the local FHA offices. One of these changes 
was the demanded resignation of probably the 
most efficient and best posted local FHA direc- 
tor in this entire section. 


Lending Agencies Satisfied 
With FHA Figures 


The facts, as nearly as could be unearthed— 
and local lumbermen are somewhat reticent 
about discussing the situation—are that the local 
FHA office was making a sincere effort to make 
appraisals in line with the real value of the 
property, rather than appraise the property on 
the basis desired by speculative builders. Offi- 
cials of lending agencies who were interviewed 
expressed the belief that the appraisals made by 
FHA generally were in line with real values, 
and had no complaint. Speculative builders, 
however, have not been pleased and they have 
been able to bring sufficient pressure to bear to 
bring about a change in the FHA personnel as 
mentioned. It is hoped and believed, by lumber- 
men and lending agencies alike, that this whole 
matter will eventually adjust itself and that the 
local FHA office will function to the satisfac- 
tion of all concerned. One large mortgage com- 


pany reports that it is flooded with loan appli- 
cations, and that it is doing a highly satisfactory 
business. It has geared up its organization to 
handle this business and is able to give reason- 
ably satisfactory service in the way of time 
etc. It is soliciting this class of business and 
has no hesitancy in making the 90 percent loans 
that are approved by FHA. Its business has 
increased enormously and continues to grow. 
While heretofore it has limited its lending to 
repairs under Title I, and new construction of 
homes under Title II of the National Housing 
Act, it is now preparing to extend its facilities 
to the making of loans under Section 210 of 
the amended Act. 


Retailers Seek Better 
Service in Small Towns 


While FHA is functioning fairly well in the 
larger cities, up to this time there has not been 
much activity of that kind in the smaller towns 
and communities. In order to expedite this 
activity, and make it possible for people in 
these small towns and communities to build 
homes, the Lumbermen’s Association of Texas 
has planned to employ an assistant to Secretary 
Pickett, and have this assistant devote his entire 
time to aiding local communities in getting 
FHA building under way. One of his duties 
will be to inform the local lumber dealers, and 
to encourage them to get actively behind the 
building programs in their several communities. 
As this is done, it is certain that building will 
begin to increase, more men will be employed, 
lumber and building material dealers will sell 
more material, contractors and builders will be- 
come more active, and more people will begin 
to own homes and become more substantial 
citizens. 


Enterprising Dealer Gets 
Fine Results With FHA 


Referring again to the FHA building pro- 
gram: There is a dealer in San Antonio, Tex., 
who is doing an outstanding job in getting busi- 
ness of this kind. He has gone about the job 
in an intelligent, earnest way that is getting 
a results. First, he makes a complete study 
of FHA rules and regulations as they may be 
applied to a home building job on which a loan 
is to be requested. He then writes down all of 
these things, together with all the facts available, 
and with this he goes to FHA. As a rule, he 
has so thoroughly covered the ground that few 
changes are necessary and the loans get prompt 
approval. So far he has filed applications for 
loans on fifteen homes. Of these, fourteen have 
been approved and the loans granted, and as 
this was written the fifteenth was pending. By 
the way, this dealer, W. T. Thrift, of the 
Thrift Lumber Co., San Antonio, Tex., has a 
real flare for merchandising and putlicity. He 
is an ardent nimrod and on one of his hunting 
expeditions bagged an unusually large buck deer. 
This he had mounted and placed in his show 
window. Hundreds of people stop to look at 
this fine specimen, come in to ask about it and, 
while no particular solicitation is made, many 
of these who stop to look become interested in 
materials, or plan books etc., and of their own 
volition discuss their problems with the dealer 
and place orders with him. What this dealer 
is doing in the way of helping prospective home 
builders to secure loans and cover the many 
details incident to a transaction of this kind, 
is striking evidence of the fact that FHA will 
be a boon to the lumber and building material 
dealer who systematically and _ intelligently 
equips himself to relieve his customer of the 
worrisome details incident to securing a loan 
and building a home. 
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South Utilizing Resources to Found Varied New 
Industries . . . Finds FHA Helpful in Promoting Its 
Growth . . Still Produces Fine Longleaf 


Still Producing Quality 
Longleaf and in Large Sizes 


Occasionally—in fact, quite often—the state- 
ment is heard that it is no longer possible, or 
at least is very difficult, to secure genuine long- 
leaf yellow pine in large sizes and long lengths 
such as were so abundant and so easily available 
in the past. Well, if there are doubting 
Thomases of this kind, they would have their 
doubts quickly dispelled by a visit to the long- 
leaf mills in the South. For example, on a 
visit to Zimmerman, La., where the mill of the 
J. A. Bentley Lumber Co. is located, a recent 
visitor would have seen some of the most beauti- 
ful timbers that could be desired. For example, 
19x19-inch timbers, 50 feet long, included in a 
railroad order; a lot of timbers 5x14 inches, 
54 feet long, 90 percent heart, for use in build- 
ing oil derricks, and another shipment of tim- 
bers 12x12 inches, 60 feet long. The Bentley 
company is one of the outstanding producers of 
longleaf yellow pine, and although it has been 
producing this material for more than forty 
years, it still has a long life ahead of it and 
will be prepared to supply this good old genuine 
longleaf for many years to come. 


Striking Examples of Durability 
of Longleaf Pine 


Speaking of longleaf yellow pine, a striking 
example of the durability of this famous wood 
may be seen at the little town of Long Leaf, 
La. Here the administrative offices of the Red 
River & Gulf Railroad occupy a building that 
was built forty-seven years ago of longleaf 
pine, most of the material being No. 3 common 
grade. This building has been painted only 
three times in the 47 years, but it stands today 
as sturdy, as strong and as sound as on the day 
it was completed, giving evidence of an in- 
terminable life. The home occupied by E. A. 
Williamson, sales manager of Crowell, & 
Spencer Lumber Co. (Ltd.), built at the same 
time and of similar material, stands today as 
strong and as sound as when it was built, and 
often is used as a demonstration to visiting 
buyers of the longevity and durability of long- 
leaf yellow pine. 


Foresters Honor Pioneer 
Southern Conservationist 


An important event in connection with the 
annual meeting of the Gulf States Section, 
Society of American Foresters, will occur on 
April 29, at Memorial Park, Urania, La. This 
will be the dedication of the Henry Hardtner 
Memorial, sponsored and erected by the Society 
in recognition of the splendid work in behalf 
of practical forestry and conservation by the 
man who pioneered that effort in the South. 
Because of his long, intimate acquaintance with 
the late Henry Hardtner, H. H. Chapman has 
been selected to make the presentation address, 
while the address of dedication will be delivered 
by W. R. Mattoon, another well known forester 
who was intimately acquainted with Mr. Hardt- 
ner and thoroughly understood and appreciated 
the pioneering effort made by him. For the 
family, the memorial will be accepted by Q. T. 
Hardtner, president of Urania Lumber Co., and 
the tablet will be unveiled by the two grandsons 
of the late Henry Hardtner. At the close of 
the dedication ceremonies, the group will re- 
assemble at the Big Spring in Greeley Pasture, 
where the Section members will be guests of 
Q. T. Hardtner at a barbecue lunch. The 
annual business meeting of the Section will be 
held that night at the Hotel Frances in Monroe, 
La., and on the following day inspections will 
be made of the conservation and forestry 
methods of the Crossett Lumber Co., Crossett, 
Ark, Examination will be made of selective 


cutting, thinnings, and improvement cuttings in 
virgin, second growth and old field timber. 
Selective cutting has been in progress on the 
Crossett company’s lands for over four years 
and results are beginning to show. 


New Developments in Citrus Fruit 
and Vegetable Marketing 


A visit to the famous Valley section of 
Texas, noted for its citrus fruit, takes one 
through Edinburgh, where is located an orchard 
the products of which have become well known 
to lumbermen all over the country during the 
past two years, so many of whom, attracted by 
announcements in AMERICAN LUMBERMAN, have 
purchased boxes of the pink meat grapefruit 
produced by H. D. Foote, of the H. D. Foote 
Lumber Co., Alexandria, La. This is one of 
the thriving orchards of that section, and Mr. 
Foote is an enthusiast on citrus fruit growing. 
Having introduced to the lumbermen of the 
country this delicious pink meat grapefruit, Mr. 
Foote now has in store for them another de- 
licious product, canned grapefruit juice that will 
be marketed under a special brand of his own. 
A visit to the Valley would not be complete 
without an inspection of one or more of the 
juicing plants that are in operation in that sec- 
tion, where a striking example is seen of com- 
plete utilization. Here fruit that is not shipped 
intact is mechanically sliced, juiced and canned, 
the hulls or rinds are dehydrated and ground 
up for cattle feed and nothing is left unused. 
Another of these plants is producing orange 
wine, and is experimenting with a process for 
canning and freezing orange juice, thus retain- 
ing the original flavor and overcoming the 
objections to the ordinary canned orange juice. 
Here also a new industry is being developed in 
the canning of carrot juice and beet juice. This 
promises to become a great industry and will 
provide a profitable local market for truck 
growers in that section. Packing of tomatoes 
is another activity of this plant and when it 
was visited by this scribe, a big carload of 
tomato packing cases from California was being 
unloaded. These cases were made of California 
pine. 


Naval Stores Plant Brings 
New Life to Sawmill Community 


Traveling through the South one sees numer- 
ous examples of former sawmill towns that have 
become almost desolate wastes as a result o 
the mills exhausting their timber supply and 
closing down, with no other employment re- 
maining for the people. Over at Picayune, 
Miss., L. O. Crosby and his enterprising sons 
are determined that this shall never be true of 
that community where, for many years, the 
Goodyear Yellow Pine Co. has provided em- 
ployment for a large number. Preparations are 
being made to engage in hardwood lumber pro- 
duction on a rather large scale, but more im- 
portant to the welfare of the community than 
that is the establishment of an extraction plant 
to use pine stumps in the production of naval 
stores. The Crosby Naval Stores Co. has been 
organized and at a cost of $600,000 a modern 
extraction plant has been erected and is now 
producing from pine stumps rosin, turpentine, 
pinene, dipentene and pine oil. The plant is 
utilizing 330 tons of pine stumps daily, and for 
a reserve supply has 6,000 tons stored in the 
yards, while streams of motor trucks daily add 
to the supply. It is estimated that the county 
in which Picayune is located will supply enough 
stumps to keep the plant in operation for thirty 
or forty years. Some dynamite is used in 
uprooting the stumps, but most of the stump 
pulling is done by tractors. Removal of the 


(Continued on Page 69) 
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Congress Favors Spending; Taxes 


in Deadlock; Labor Bill Revived 


[By AmericAN LuMBERMAN Staff Correspondent] 


Wasuincton, D. C., April 18—Things are 
a-popping down here following submission by 
the President to the Congress of his new relief 
and recovery program involving $4,500,000,000 
for lending and spending to relieve distress, 
prime the business pump, and start the army 
of unemployed back to work. Since the pro- 
gram was permitted to be revealed piecemeal 
prior to the Presidential message, it came as 
no great surprise. But it is a tremendous pro- 
gram, involving new borrowing by Uncle Sam, 
easing of reserve requirements on commercial 
banks, revitalizing the “dead” gold held in the 
Treasury vaults, and the like. Even with the 
people of the U. S. A. accustomed to the pour- 
ing out of billions over the past few years, the 
amount involved in the new program is tremen- 
dous. It is designed to give old man depression 
a vigorous wallop, and should do so. 


Will Spending Foster Permanent 
Recovery? 


While many thoughtful citizens look askance 
at further attempts at pump-priming in the light 
of what has happened since 1933 despite the 
huge spending by Federal, State and local gov- 
ernments, most of them doubtless stand ready 
to do their full part in a common effort to halt 
the down swing and get the recovery machine 
over the hill once more. These same thought- 
ful citizens share the hope of the powers that 
be that the new program will not prove to 
be just another flash in the pan, a big shot in 
the arm that will leave the patient debilitated 
after its effects have worn off. 

Unquestionably the President, and those ad- 
visers whose counsel he has followed in the 
matter, sincerely believe that the fresh start the 
big program will give business and industry 
will have permanently good effects on the na- 
tional economy, that the artificial stimulation 
will beget natural and at least reasonably per- 
manent stimulation. At any rate they are 
gambling their political lives on this hope and 
expectation—and asking the country to join 
them in the gamble. 


Congress Likely to Support New Program 


That the program will make the grade in the 
Congress is about as certain as sunshine in the 
summertime. There will be a good deal of a 
fuss, and some time may be spent in wrangling, 
but public spending has become so generally ac- 
cepted under the New Deal Administration that 
senators and representatives can not be too 
severely blamed for falling into line, since after 
all, they are politicians anxious to hang onto 
their jobs like the rest of us. They can, how- 
ever, see to it that the appropriations and lend- 
ing authorizations are not in the form of blank 
checks, which have been the rule during the 
past five years, the Congress thereby surrender- 
ing its control over the public purse. Under the 
division of powers prescribed by the Constitu- 
tion, the Congress is supposed to control the 
purse strings. 

It is possible the entire program will not get 
under the wire, but the probabilities are all the 
other way. Members could excuse themselves 
—and doubtless some of them will—on the 
theory that if the new program does the trick, 
the spending and lending will be fully justified. 
_ The President could not get his reorganiza- 
tion scheme past the House of Representatives, 
just as he failed to put his Court plan through 
the Senate and stood to lose it in the House 
anyhow. But he stands on firmer ground when 
he raises the human issue and comes along with 
his spending and lending program, thus re- 
asserting leadership on Capitol Hill, 


Reorganization Aroused Perhaps 
Unjustified Fears 


And speaking of the reorganization bill, the 
final outcome in the House was a real surprise 
to many observers. Since the bill had been so 
greatly modified from the original proposal, 
close observers expected it to make the grade 
in the House. They did not think the margin 
of victory would be wide, but were surprised 
when the opposition succeeded in mustering a 
safe, if small, margin of votes against the meas- 
ure. A lot of good citizens all over the country 
were disturbed over the potentialities wrapped 
up in the bill, and were afraid of it even in the 
much amended form finally presented to the 
House. These good citizens by the hundreds of 
thousands let their fears and wishes be known, 
and the bill was pigeonholed for the duration of 
the 75th Congress. Perhaps much of the fear 
was not justified, but it was real. A gentleman 
from California dropped in a day or two ago. 
He was still at home on the West Coast when 
news of the defeat of the reorganization bill 
was flashed in. 

“The people simply went crazy,” said he. 
“Maybe their fears had been unduly aroused, 
but the relief was so obvious over defeat of the 
bill that one had no choice but to believe they 
felt a very real danger had been averted.” 


Wage-Hour Bill Remade Again and Again 


It looks like the wage-and-hour bill is doomed 
along with reorganization, although the Presi- 
dent continues to insist that some such legisla- 
tion is absolutely necessary to promote recovery 
through increased buying power and the pro- 
vision of more jobs in private industry. For 
a time, hope had been abandoned even by the 
powers that be, not to mention the committee 
on labor of the House of Representatives. But 
new life was breathed into the slumbering legis- 
lative corps and a brand new bill evolved by a 
subcommittee, after long and arduous toil. 
Things had begun to look brighter again for 
wage-and-hour legislation. Then the full com- 
mittee proceeded to discard all the work of the 
subcommittee, and still another bill was worked 
out. At last accounts it appeared that the latest 
version likewise would go by the board, and 
nothing be done at this session. Certainly the 
chances now look that way. 


Conferees Deadlocked on Tax Revision 


As for taxes, at this writing the situation 
is still blurred. When the conferees of both 
Senate and House stand pat and immovable, the 
chance for arriving at agreement is about nil. 
Until one side shows signs of yielding, the 
impasse will continue. The conferees were not 
helped at all by the President’s letter to their 
respective chairman, virtually demanding that 
the House modifications of the corporate earn- 
ings tax and the capital gains tax be accepted. 
That had the effect of stiffening the resistance 
of the Senate conferees, backed as they are by 
an almost unanimous Senate. It was not a wise 
move on the part of the President, no matter 
how intense be his belief in the soundness of 
his position. The unanimous voice of business— 
big and little—is on the other side, and the bill 
is designed to help business get back on its 
feet, to free it of the shackles that have pulled 
it down into depression. Presumably some com- 
promise ultimately will be evolved so both 
branches can save face in part, and business 
and industry get better than half a loaf, which 
would help just that much. In a sense the 
President may be said to hold the whip hand 
because of the veto power. The House would 


hardly pass the Senate version over a veto, 
although the Senate undoubtedly could and 
would do so. 

It would seem that since Mr. Roosevelt has 
called upon all classes to co-operate in the 
common good, he would go as far as possible 
in the direction of lifting the tax incubus off 
the shoulders of business and industry, and free 
their arms and backs for the fray, instead of 
insisting that punitive provisions be retained in 
the law. Maybe he will yet. 


CANADA SENDS U. S. 68 PERCENT OF | 
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HER FOREST PRODUCTS EXPORTS 


WasuincTon, D. C., April 18—The Na- 
tional Lumber Manufacturers Association finds 
that, during 1937, wood imports into this coun- 
try exceeded our exports by $169,000,000, the 
excess being 13 percent greater than the 1936 
excess of $149,000,000. It is pointed out that 
the United States now admits duty free from 
Canada 2% times as much in dollar value of 
forest products as Canada’s total forest product 
exports to British countries. Last year 90 per- 
cent of Canadian forest products imported into 
this country paid no duty. 

The American market takes 68 percent of 
Canada’s exports of forest products, including 
pulp and paper, while all British countries com- 
bined takes only 24 percent. This stiuation has 
made the United States, not Great Britain and 
other Dominions, the greatest market for Cana- 
dian forest products. 

_United States duties on imported lumber spe- 
cies are and always have been the same to all 
lumber exporting countries, including Canada 
and other British countries. That is tariff 
parity. The British countries, on the other 
hand, assess greater duties against American 
lumber than against Canadian lumber of iden- 
tical species—and that is not tariff parity. With 
our British cousins it would seem to depend on 
whose wood is being cut and shipped. 





WERE PLASTICS DEVELOPED BECAUSE} 


OF SCARCITY OF WOOD? 


WasHincton, D. C., April 18.—Lumbermen 
who have long tried to find a profitable market 
for their products will be surprised to learn 
that the scarcity of wood has resulted in devel- 
oping the plastics industry, but one is so advised 
by a little piece of “filler” appearing in an 
eastern daily newspaper a few days ago. The 
reader is further informed that the furniture in 
our homes of the future will probably be made 
of plastic. Chairs, for example, will probably 
be made of one piece and will be much stronger 
than the present articles of wood. 

Well, isn’t that something? The plastics man 
surely got in a good word for his product that 
time. Doubtless he has a good product, with 
an old reliable wood base, but why anybody 
would seek to justify the use of plastics on the 
ground of scarcity of wood is a bit puzzling. 


SAYS ONLY NEGLIGIBLE FOOTAGE 
INCLUDED IN PROPOSED PARK 


WasuHincton, D. C., April 18.—Secre- 
tary of the Interior Ickes, denies, with his usual 
emphasis, the allegations of opponents of a bill 
introduced by Representative M. C. Wallgren 
of Washington that to set up the proposed 
Olympic national park would “lock up” one 
million acres of valuable resources in that State. 
A statement issued by Mr. Ickes advises us that 
the monument, centrally located in the Olympic 
mountains, contains 3.2 billion board feet of 
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timber which is practically all inaccessible. The 


national forest primitive areas adjoining the 
monument are confined to mountainous coun- 
try for the most part, and only a fraction of the 
timber in these areas could be considered econ- 
omically available. The monument and primi- 
tive forest areas make up nearly 60 percent of 


' the proposed park, “yet the timber resources 


contained within them are negligible from an 


economic standpoint,” according to Mr. Ickes. 


Amemcanfiumberman 


In fact, a part of the additional national for- 
est land is so rugged that it supports no timber, 
and probably not more than 35 percent of the 
timber in the proposed park could now be con- 
sidered economically available. 

Mr. Ickes explained that the proposed park 
contains “nearly a million acres of scenic won- 
derland in which the primary value is recrea- 
tion and which will find its fullest use under 
the National Park Service.” 


‘Wage-Hour Bill Summarized; 


Business Urged to Speak Up 


WasHIncTon, D. C., April 20—A summary 
of the provisions of S. 2475, as reported by 
House committee on labor on April 15, follows: 

Any employer engaged in an industry affect- 
ing commerce who pays less than 25 cents an 
hour, or permits employees to work more than 
44 hours a week during the first year after an 
order by the Secretary of Labor is issued, is 
subject to six months imprisonment, or $500 


| fine, or both. The wage rate goes up auto- 
| matically 5 cents a year thereafter until 40 


cents is reached, and the work time goes down 
2 hours per year until 40 hours is reached. 


| The 40-hour week would thus be reached in 


two years, and the 40-cent wage in three. 
The same penalties apply to those violating 


| any regulations of the Secretary, or those trans- 


porting, shipping, selling, or offering to ship, 
deliver or sell, goods produced in violation of 


' such prescribed wage, hours or regulations. 


Employment of a person in violation of pre- 
scribed wages and hours or regulations within 
90 days of removal of goods, is made prima 
facie evidence that the goods were produced by 
such employee. 

Any industry which is dependent on purchase 
or sale of goods in interstate commerce or trans- 
portation thereof, or whose activities are nation- 
wide in scope, or whose relationship to com- 
merce is otherwise close, is covered by the Act. 


Certain Classes of Employees Exempted 


Exemptions are limited to: 
(1) Executive, professional, local retailing 


; and outside salesmen employees (as defined 
by the Secretary of Labor); 


(2) Seamen; 


(3) Railroad and air transport employees 
(motor carrier employees are exempt as to 


» hours); 


(4) Employees engaged in taking fish, 
sponges and seafoods; 

(5) Learners and apprentices and handi- 
capped workers, subject to regulations of the 
Secretary of Labor; 

(6) Employees engaged in “agriculture,” 
which is defined to include those engaged in 
farming, dairying, horticulture, raising live- 
stock and bees, and the preparation and de- 
livery to storage or market. It also includes 
individuals within the area of production 
engaged in storing for the farmer, and pack- 
ing or preparing agricultural commodities 
for market in their raw, natural or dried 
states, 


_ The Secretary of Labor decides, after hear- 
ing, whether an industry affects interstate com- 
merce and thus becomes subject to the hours 
and wages mentioned. Such decision is subject 
to review by the Circuit Court of Appeals on 
the record made before the Secretary. 

The Secretary also is given authority to de- 
fine the meaning of executive, professional, local 
retailing employees and outside salesmen, and 
Prescribe terms and conditions governing the 
employment of learners, apprentices and handi- 
capped workers. ° 


Government Would Have Access to 
Private Business Records 
The Secretary can inspect books, records, and 
examine employees, and investigate any matter 


he may deem necessary to determine whether 
there have been violations, or which may aid in 





enforcement. State agencies may be utilized for 
such inspections. Employers must keep records 
as to employees, wages, hours, and other condi- 
tions of employment, and make such reports 
as the Secretary prescribes. 

It is also made unlawful to discharge or dis- 
criminate against employees filing complaints 
or testifying, or to fail to keep the prescribed 
records and make the required reports. 

Employment of children under sixteen except 
by parents, and below eighteen in any hazardous 
occupation, as defined by the Children’s Bureau, 
is prohibited. That Bureau may permit em- 
ployment of 14-year old children if such em- 
ployment is confined to periods not interfering 
with schooling, health or well-being. The 
Child Labor provisions do not apply to agri- 
culture. 

In addition to the penalties of $500 fine and 
six months imprisonment, the United States 
district courts are authorized to restrain any 
violations of the prescribed wages, hours, or 
regulations. 


Business Must Tell Congressmen of Factors 
Involved 


The Southern Pine Industry Committee, of 
Washington, D. C., in a bulletin just issued, 
says: 

So again, employers are threatened with ad- 
ditional intervention in industry. This is pro- 
posed at a time when millions are chiefly con- 
cerned about getting a job or about holding a 
job, and when employers are attempting to 
carry on with volume of business far below 
normal. It is not known what action will be 
taken by the House rules committee when the 
bill comes up for consideration. Chairman 
O’Connor of the House rules committee has 
written to members, “I am anxious to call a 
meeting of the rules committee at the first 
possible moment, probably in the week of April 
25, to consider a rule to bring the bill before 
the House. I trust after a careful considera- 
tion of the bill and reports you will see fit to 
join me in presenting the matter to the House.” 
May 14 has been set tentatively as adjourn- 
ment of Congress date. Therefore, it is highly 
important that you immediately record your 
views with your Congressman, and especially 
with members of the rules committee. Every 
Congressman will want before him all of the 
factors involved in this type of legislation. 





Buys 104 Million Feet of 
New Mexican Timber 


JACKSONVILLE, Tex., April 18.—J. W. Tyra, 
well known lumberman of Jacksonville, has 
purchased approximately 104,450,000 board feet 
of standing timber on State land in Catron 
County, New Mexico, according to announce- 
ment by Frank Worden, land commissioner of 
that State. The price paid was $2.25 per one 
thousand feet for the better grades of timber, 
which was 25 cents a foot above the minimum 
price; and $1 a thousand feet for the white fir, 
which was the State’s minimum price. The tim- 
ber purchased is spread over 52,000 acres. Mr. 
Tyra will install mills and logging camps up- 
on the property. 
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We do not make the Most 
Oak Flooring, but we Do 
make the BEST 


CLATIFICO 





OAK FLOORING 
BUSINESS -BUILDER FOR DEALERS 


Dealers in all parts of the country are winning 
profitable trade on this famous ‘DIXIE BRAND” 
OAK FLOORING. Its uniformity of quality and tex- 
ture, its beauty of color and grain, have made it a 
favorite of dealers, builders and home-owners. Made 
of selected Arkansas Oak, it is brought to perfection 
by up-to-the-minute manufacturing. You'll be proud 
to sell “DIXIE BRAND’ Oak Flooring. Back it with 
your strongest guarantee. Learn about its extra 
quality and the service we give. FOR FREE 
SAMPLES, PRICES AND INFORMATION TODAY. 


W. R. WRAPE STAVE CO., INC. 
Office, Plant, 2200 E. 7th St., LITTLE ROCK, ARK. 





Southeastern Lumber and Timber Co. 
OGLETHORPE, GA. 
Manufacturers of Band Sawn 
Flint River Hardwoods, 
Cypress and Pine 
Air Dried Boards --- Kiln Dried Finish and Flooring 


MILLS AT—Oglethorpe Ga., Reynolds, Ga. 











Idaho— 


Ponderosa— 
California White 
and Sugar Pine 


Cedar and 
West Coast Products 


WHITE PINE 


Also 
Fir Wallboar 


William Schuette Company 


New York 
Office—4i East 42d St. 














DOUGLAS FIR a - 
Rough, Green, Clear Tank Stock, 
Pole Stock and Special Clears 


TRIO LUMBER CO. 


EUGENE, OREGON 





SEAL 


WATER - PROOFS 


EXTERIOR MASONRY 
BRICK @ STUCCO @ CONCRETE 


Mason-Seal fills the long felt need for a 
plastic, weather-proof, exterior wall com- 
pound. Provides a permanent protective 
coating over brick, stucco, or concrete, 
covers cracks up to 1/16" eliminating ex- 
pensive repairs to cracked or porous walls 
that admit dampness. Applied with a brush 
but is not a paint. Coating is 15 times as 
thick as ordinary paint. In 13 colors. 


Manufacturers of 


Calbar Paint & Varnish Co. feiwieci Products 
2612-26 N. Martha St., Philadelphia, Pa. 
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HA Offices Listed by Zones, Districts 


The following table prepared by the Federal Housing Administration, Washington, D. C., 


is printed below in the 


belief that it will be helpful to retailers throughout the nation in securing information about insured loans more quickly 


and easily by getting it from their nearest administrative office. 


board and tacked on the lumber office wall for ready reference. 


ZONE NO. | 


Raymond T. Cahill, Assistant 
Deputy Administrator, Wash- 
ington, D. C. 


Connecticut: John F. Gaffey, S. 
D., Room 301, 125 Trumbull 
St., Hartford. Tel. 5-1188. 

Delaware: FHA, Industrial Trust 
Bldg., Tenth and Shipley 
Sts., Wilmington. Tel. 7511- 
7512. 

District of Columbia: H. H. Dear- 
ing, Dir., 1021 Fourteenth St. 
NW. Tel. National 5061, Ext. 
456. 

Maine: John H. Magee, S.M., Ex- 
change Bldg., Bangor. Tel. 8294. 

Maryland: Henry W. Webb, S. D., 
919 Fidelity Bldg., Baltimore. 
Tel. Plaza 7630. 

Massachusetts: John F. Malley, 
S. D., Room 1033, Park Square 
Bldg., Boston. Tel. Liberty 9120. 

New Hampshire: Eugene E. Reed, 
S. M., 9 Capitol St., Concord, 
N. H. Tel. Concord 3390. 


New Jersey: Thomas E. Colleton, 


S. D., second floor, Post Office 
Bldg., Newark. Tel. Mitchell 
2-2020. FHA, 306 W. Jersey 


Trust Bldg., Camden. 


New York: New York City Dis- 
trict—Thomas G. Grace, §S. * 
sixth floor, Federal Office Bldg., 
90 Church St. Tel. Rector 
2-9100. Jamaica District— 
Stanley R. White, D. D., Home 
Title Bldg., 90-23 161st_ St., 
Jamaica. Tel. 6-5383. White 
Plains District—FHA, County 
Bldg., Main St., White Plains. 
Tel. 7050. Albany District— 
Roy S. Smith, D. D., 442-444 
New Post Office and Federal 
Bldg., Albany. Tel. 3-5591. 
Buffalo District—W. Grant 
King, D. D., 728 Marine Trust 
Bldg., Buffalo. Tel. Cleveland 
3838. FHA, room 311, Federal 
Bldg., Binghamton. FHA, 25 
East Main St., Rochester. Tel. 
Main 2030. 


Pennsylvania: Western District— 
Oakley W. Heselbarth, D. D., 
536 New Federal Bldg., Seventh 
Ave. and Grant St., Pittsburgh. 
Tel. Grant 0800. FHA, 1021- 
1022 Erie Trust Blidg., Erie. 
Eastern District—Leo A. Kirk, 
D. D., sixteenth floor, Market 
Street National Bank Blidg., 
Philadelphia. Tel. Locust 1400. 


Rhode Island: W. Gordon Ben- 
nett, S. M., room 201, Provi- 
dence County Courthouse, 
Providence. Tel. Gaspee 4879. 

Vermont: Dr. J. Holmes Jackson, 
S. M., Federal Bldg., Burling- 
ton. Tel. 2857. 


West Virginia: F. Guy Ash, S. D., 
rooms 42-48, Capitol City Bank 
Bldg., Charleston. Tel. Capi- 
tol 35585. 


ZONE NO. 2 


Cc. I. McReynolds, Acting Assis- 
tant Deputy Administrator, 
Washington, D. 


Alabama: Robert Jemison, Jr., 

D., 2105 Third Ave., North, a: 
mingham. Tel. 58. 

Florida: Northern District—M. M. 
Parrish, S. D., New Post Office 
Bldg., Jacksonville. Tel. 53190. 
FHA, 524-525 Stovall Profes- 
sional Bldg., Tampa. Southern 
District—Frank C. Hilson, D. D., 
1508 Dade County Courthouse 
Bldg., Miami, Tel 2-7651. 

Georgia: R. E. Matheson, S. D., 
FHA, 10 Forsyth Street Bldg., 
Atlanta, Tel. Main 6216. 

Mississippi: Frank T. Scott, S. D., 
500-505 Lamar Life Bldg., Jack- 
son. Tel. 56. 

North Carolina: Joseph L. Suiter, 
Ss. D. Old Federal Bldg.. 
Greensboro, Tel. 6114. 

South Carolina: H. E. Bailey, S. 
D., Courthouse Bldg., Columbia, 
Tel, 2-3242. 

Tennessee: B. W. Horner, S. D., 
210 Federal Bldg., Memphis. 
Tel. 6-1920. FHA, 438-440 P,. O. 


Bldg., Chattanooga. FHA, 411 
P. O. Bidg., Knoxville. FHA, 
rooms 212-213-214, Old P. O. 
Bldg. and Courthouse, Nash- 
ville. 

Virginia: D. R. Hunt, S. D., 512 
Parcel Post Bldg., Richmond. 
Tel, 3-8451. 

ZONE NO. 3 
Fred L. Chapman, Assistant 


Deputy Administrator, Wash- 
ington, D. C. 

Illinois: John R. O’Connor, S. D., 
rooms 1806-1828, 134 N. La Salle 
St.. Chicago. Tel. Central 3660. 
FHA, P. O. Bidg., Aurora, Ill. 
FHA,, 323 P. O. Bldg., East St. 
Louis. FHA, P. O. Bldg., Pe- 


oria. FHA, 210 P. O. Bidg., 
Rockford. FHA, 620 Illinois 
Bldg., Springfield. Tel. Main 
6550. FHA, P. O. Bidg., Ur- 
bana. 

Indiana: R. Earl Peters, S. D., 


Electric Bldg., 17 N. Meridian 
St., Indianapolis. Tel. 
4437. FHA, 303 P. O. 
Evansville. FHA, 258 Federal 
Bldg., Fort Wayne. FHA, New 
Federal Bldg., Gary. 

Iowa: Oscar A. Brandt, S. D., 413 
Old Federal Bldg., Des Moines. 
Tel. 3-3255 or 4-3126. 


S. M.—State Manager; D. D.—District Director; 


Kentucky: Roscoe R. Dalton, S. 

., 300-303 Martin Brown Bldg., 
Louisville. Tel. Jackson 7385. 

Michigan: Raymond Foley, S. D., 


1174 First National Bank Bldg., 
Detroit. Tel. Cherry 7318. 


Minnesota: D. J. Fouquette, S. D., 
New P. O., Minneapolis. Tel. 
Atlantic 0354. FHA, 319 P. O. 
Bldg., Duluth. FHA, 413 Fed- 
eral Courts Bldg., St. Paul. 

Nebraska: Edward M. Slater, S. 
D., 225 P. O. Bldg., Omaha. Tel. 
Atlantic 8212. FHA, 213 P. O. 
Bldg., Lincoln. 


North Dakota: FHA, P. O. Bidg., 
Bismarck. Tel. 1373. 


Ohio: Columbus District — John 
E. Harper, S. D., A. L. Guckert, 
D. D., fourth floor, Old P. oO. 
Bldg., Columbus. Tel. Adams 


9131. FHA, 306-307 P. O. Blidg., 
Dayton. Cleveland District—B, 
H. Blair D., 600 Bulkley 
oT Chovelnna. Tel. Prospect 
FHA, 226 New P. O. Bidg., 
Akron. FHA, New Federal 


Bldg., Toledo. Cincinnati Dis- 
trict—-Harold D. Comey, D. D., 
818 Union Central Bldg., Cin- 
cinnati. . Tel. Main 4022. 


South Dakota: FHA, 
Western Surety Block, Sioux 


404-405 


Falls. Tel. 4130. 
Wisconsin: Albert G. Schmede- 
man, S. D., seventh floor, Plank- 


ington Arcade Bldg., Milwau- 
kee. Tel. Marquette 1544. 


ZONE NO. 4 


Lawson M. Watts, Assistant 
Deputy Administrator, Wash- 
ington, D. C 


Arkansas: A. Syd Willbanks, S. 
M., Pyramid Bldg., Second and 
—— Sts., Little Rock. Tel. 


Kansas and Western Missouri: 
Jonas Graber, Deputy Regional 
Director; James F. Trimble, D. 
D., Kansas City Title and Trust 
Bldg., 112 East Tenth St., Kan- 
sas City. Tel. Harrison 1642. 
Homer Bastian, S. D., 
Bldg., Topeka. Tel. 
FHA, Salina. FHA, suite 915, 
Beacon Blidg., Wichita. 

Louisiana: Fred L. Bailey, S. D., 
1220 Hibernia Bank Bldg., New 
Orleans. Tel. Raymond 4148. 


Eastern Missouri: J. W. Kuhlman, 
D. D., room 314, Old Custom- 
house Bidg., St. Louis. Tel. 
Garfield 5133. 

Oklahoma: Freeman P. Galt, S. 
D., 403-404 P. O. Bidg., Okla- 


S. D.—State Director. 


It is suggested that this chart might be pasted on card- 


homa City. Tel. 2-5184; LD 647, 
FHA, Tulsa, Okla. 


Texas: William H. Clark, S. D,, 
New Parcel Post Bldg., Dallas. 
Tel. 7-8676. Northeastern Dis- 
trict—FHA, New Parcel Post 
Bldg., Dallas. Tel. 17-8676. 
Northwestern District — FHA, 
ninth floor, First National Bank 
Bldge., Fort Worth. Tel. 2-5355, 
FHA, Lubbock. Southeastern 
District—FHA, fifth floor, Na- 
tional Standard Bldg., Houston. 
Tel. Fairfax 8101. FHA, Beau- 
mont. Southwestern District— 
FHA, nineteenth floor, Milam 
Bldg., San Antonio. Tel. Gar- 
field 1374. FHA, Austin. 


ZONE NO. 5 


Warren J. Lockwood, Assistant 
Deputy Administrator, Wash- 
ington, D. C. 


Alaska: FHA, Federal Bidg,, 
Juneau. 

Arizona: FHA, 416 Professional 
Bldg., Phoenix. Tel. 4-3188. 


California: Northern District—J. 
O. Davis, D. D., room 1000, 433 
California St., San Francisco. 
Tel. Sutter 4300. FHA, 609-611 
Mattei Bldg., Fresno. FHA, 
302-303 Insurance Bldg., Sacra- 
mento. Southern District—Fred 
W. Marlow, D. D., 756 S. Spring 
St., Los Angeles. Tel. Michi- 

an 9451. FHA, Hotel San 
iego Bldg., 347 W. Broadway, 
San Diego. 

Calera M. W. Bennett, S. D.,, 
25 S. Customhouse, Denver. 
Tel. ee 4151. 

Hawaii: J. Stowell Wright, Terri- 
torial Director, 409-410 Damon 
Bldg., Honolulu. 

Idaho: Harry Whittier, S. M., 401 
Idaho Bldg., Boise. Tel. 2445. 


Montana: Ben S. Hill, S. D., Fed- 
eral Bldg., Helena. Tel. 1024. 


Nevada: FHA, rooms 1, 2, 3 Luns- 
ford Bldg., Reno. Tel. 7101. 
New Mexico: FHA, New City 

Hall, Santa Fe. Tel. 1225. 

Oregon: Jamieson Parker, S. D., 
420 Park Bldg., Portland. Tel. 
Beacon 5171. 

Utah: Franklin D. Richards, §. 
D., 1109 First National Bank 
Bldg., Salt Lake City. Tel. 
Was. 1803. 

Washington: Clark R. Jackson, 
. D., 1817 Exchange Bldg., Se- 
attle. Tel. Seneca 3100, Local 
307. FHA, 601 Columbia Bldg., 
Spokane. 

Wyoming: Hosea Hantz, S. D., P. 
}: Bldg., Cheyenne. Tel. 6551. 





Gain of 98 Percent in Home 
Building Is Shown 


the 37 eastern 
States rose 91 percent during March as com- 
This gain 
was far greater than the usual seasonal increase 
from February to March, and was sufficient to 
produce a contract volume but little less than 
As reported by F. W. 
Dodge Corporation, the March, 1938, total of 
contracts awarded amounted to $226,918,000 for 
This amount com- 
pares with $118,945,000 for February and $231,- 


Construction contracts in 


pared with the preceding month. 


the March, 1937, total. 


all classes of construction. 


246,000 for March of last year. 


The gains reflected in the March construction 
volume were distributed among all the major 
Residential 
amounting to $79,396,000, showed a 98 percent 
gain over the preceding month, which is en- 


classes of building. 


couraging. Contracts in this class of work in 
January were 54 percent behind January, 1937; 


February contracts were 36 percent behind Feb- 
ruary, 1937; while March contracts were only 


portions. 
building, 
of $67,891,000. 


12 percent ‘behind March of last year. In- 
creased FHA mortgage applications and numer- 
ous planned large-scale housing projects have 
not yet been reflected in the contract record, 
and these factors give promise of continued rises 
in contract volume in later months. 

Non-residential building, amounting to $87,- 
823,000, was 81 percent above the February 
total and public works and utilities with a total 
of $59,699,000 was 96 percent above the total 
for the preceding month. 

Both public and private construction during 
March increased beyond the usual seasonal pro- 
Public construction amounted to $94,- 
597,000 for March as compared with $51,054,000 
for February, while private construction totaled 
$132,321,000 as compared with a February total 


Redwood Tanks for Distilleries 


and Breweries 


San Francisco, Cauir., April 16—Two ad- 
ditions to the new series of technical bulletins 
by Consulting Engineer B. F. Wade have just 
been released by the California Redwood Asso- 
ciation—Redwood Tanks for the Brewery and 
Redwood Tanks for the Distillery. In many in- 
stances, tanks used by brewers prior to 1920 
have been reassembled since 1933, and are again 
giving satisfactory use. Only recoopering and 
rebanding were required. The distilling indus- 


try has always been one of the major users of 


Francisco. 


redwood tanks, for ageing of distilled liquors. 
Special instructions are included in the bulle- 
tins for cleaning tanks, including formulas best 
suited for those of redwood tank stock. Copies 
may be secured by writing the California Red- 
wood Association, 405 Montgomery Street, San 
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Building News From Many Fronts 


Southern California Building 
Gains Despite Weather 


San Francisco, Cauir., April 16.—The most 
encouraging news of the month is found in the 
revival of building activity, according to the 
current southern California building summary 
of Security-First National Bank, Los Angeles. 
The value of building permits issued in south- 
ern California during March advanced appre- 
ciably over February total. Whether or not 
there is significance in the fact that the advance 
was of less than seasonal proportions is not 
as yet clear. In Los Angeles, permits issued 
were valued at $5,314,095 (excluding a $358,600 
valuation Federal permit) as compared with $4,- 
143,202 in February and $5,346,043 in March, 
1937. Residential building showed a substan- 
tial gain, with 873 family capacities being au- 
thorized, as compared with 659 the previous 
month, and 1,082 in March last year. The 
showing is excellent in view of the bad weather 
prevailing during the early part of the month, 
the condition of business activity in general, 
and the fact that loan commitments under the 
new FHA program have not yet been made in 
quantity. The sustained high volume of appli- 
cations being received for FHA loans, however, 
clearly indicates that considerable stimulus to 
building activity should be felt in weeks to 
come. 





Large Housing Development 


Scheduled for the Bronx 


New York, April 18—The Metropolitan Life 
Insurance Co., purchased a 120 acre site in the 
Bronx on April 7 for an extensive housing 
development for families of moderate and low 
income, according to Frederick H. Eckner, 
chairman of the board, who described the proj- 
ect as “the largest integral housing development 
so far planned and built in this country.” He 
estimated that it would provide employment to 
the building trades and construction industry 
for three years. 


$5,000 Remodeling Contest to 
Be Sponsored by Large Chi- 


cago Concern This Summer 


The Edward Hines Lumber Co., Chicago, is 
announcing through a full page advertisement 
in a Sunday newspaper on April 24 the start of 
a remodeling contest carrying $5,000 in eighty- 
three cash prizes. The awards will be distributed 
for winning entries in the seven following 
brackets of the contest: general remodeling, 
structural additions, sidewalls, ceilings, interior 
wall finishes, roofs, and insulation. Persons may 
enter their remodeling work in any one or in 
all of the seven divisions, but, of course, only 
one prize will be given to one contestant. Con- 
testants have to register before improvements 
start, and final entries must be postmarked be- 
fore Sept. 30, 1938. ° 

The contest is based on the best use of the 
correct products described in the Hines booklet, 
“Latest Ideas on Home Remodeling,” and of 
any new products by manufacturers listed 
therein, This pamphlet and circulars may be ob- 
tained at any Hines yard. The entire contest 
rests on the best answers to the two questions: 
“What are your reasons for making the im- 
provement?” and “What are your reasons for 
the use of the particular products used in mak- 
ing this improvement?” 

When a person wishing to enter the contest 
calls at a Hines yard for his portfolio of ma- 
terials, a salesman fills out a complete applica- 
tion covering such data regarding the property 
as the condition of the roof, outside walls, 





porches, fences, garage, floors, interior walls, . 


ceilings, kitchen, insulation, paint, and several 


other items. The blank, also, lists the owner’s 
name, the remodeling he proposes to do and 
when it is to start, and his occupation. This 
information will be valuable as leads for sales- 
men of the company. 


Bay Counties Plan for Model 


Homes Tour 

San Francisco, Cauir., April 16—A group 
of local business men and exposition officials 
recently initiated plans for a “Model Homes 
Tour” of the five Bay counties for visitors to 
the 1939 Golden Gate International Exposition. 

Formation of a centralizing organization was 
started through which it is planned to launch 
a campaign for the building of model homes, 
in various price ranges, in five counties about 
San Francisco Bay. These homes will be 
built, according to the program discussed, from 
plans selected from an architects’ competition 
of Bay counties architects, and will be furnished 
and exploited as certified model homes of a 
1939 Bay Counties Model Home Tour, headed 
by representatives of all professions and indus- 
tries interested in home building. They will 
include minimum cost homes, “homes in mod- 
erate price brackets and in the $12,000 to 
$15,000 price range, 

The homes to be built will be typical of the 
most atractive architectural styles of contem- 
porary designs for California homes. For the 
purposes of the architects’ competition homes 
will be divided into three classes: (1) dwell- 
ings costing under $5,000, (2) costing from 
$5,000 to $7,000; (3) costing more than $7,000. 

Exposition visitors will be invited to make a 
five-county tour that includes visiting the model 
homes. 





Chicago Suburbs Gain 71 Per- 
cent in Building Permits in March 


Permits issued for new building in the sub- 
urban area around Chicago during March 


‘amounted to $2,028,093, an increase of 71 per- 


cent over February’s figure of $1,185,498. Com- 
bined with permits within the city limits for 
$2,291,755, the month’s total in building permits 
reaches the sum of $4,319,848. This is in coni- 
parison with the total amount of $5,785,579 in 
March 1937. The increase in the suburban re- 
gion occurred in forty-three of the sixty-five 
communities reporting in the survey, and for 
the most part is the result of permits issued 
for new homes. At the close of the first quarter 
of 1938, permits issued in the suburbs amount 
to $5,253,462 as compared to $7,082,087 a year 
ago. 

The permits in the outlying communities in- 
clude those for the 169 new houses valued at 
$1,195,445 and for repairs, alterations and addi- 
tions costing $279,808. 





Truck Rates in Kentucky Raised 
ICC Percentages 


Franxrort, Ky., April 18—D. C. Moore, di- 
rector of the division of motor transportation, 
today issued an order permitting motor carriers 
operating in this State to increase all existing 
freight rates 10 percent, except on products of 
agriculture, lumber, cottonseed, vegetable and 
linseed oils, rates on which were increased 5 
percent. The increase was granted the truck- 
ing ‘industry after the Interstate Commerce 
Commission granted rail carriers increases in 
interstate freight rates of 5 and 10 percent. 














Cars. 


Let Bradley-Miller supply your lumber needs. 
Idaho White Pine, Ponderosa, Yellow Pine, White Spruce, 
Fir, Red Cedar Lumber and Shingles, Western Forest Prod- 
ucts, Quality Box Shooks. 


BRADLEY-MILLER & COMPANY 
These Are the Frames That 


Last and Satisfy 





These finer frames by Bradley-Miller, made of Genuine White 
Pine, have everything that makes for superior quality. Of 
master design and accurate manufacture, they have all mod- 
ern refinements. 
derosa Frames also available. Write us today. 


Do not warp, crack, swell or shrink. Pon- 


Northern and 


Direct mill shipments or Mixed 








Wilvor brand Oak Flooring 


Preferred by Particular Builders 



















WILLIAMS & VORIS LUMBER CO., 


Preferred for its beauty, its smoothness, its unsur- 
passed quality. Made from choice selected Appa- 
lachian Oak. The same superior quality is in 
Wilvor Brand Hard Maple, Beech and End-Matched 
Yellow Pine Flooring and Moccasin Brand Aro- 
matic Red Cedar Closet Lining. Large stocks of 
Mixed Hardwoods. Straight or Mixed Cars. Let 
us fill an order for you. 





CHATTANOOGA, TENN 








46 


Amemecanfiumberman 


April 28, 1938 


Six-Room Accommodation at Five-Room Cost 


The small house pictured 
herewith is one of the designs 
submitted in a recent small- 
house competition sponsored 
by the Murphy Door Bed Co., 
315 N. Tenth St., St. Louis, 
Mo., and conducted by the 
School of Architecture, Wash- 
ington University, St. Louis, 
Mo. The objective of the com- 
petition was to demonstrate 
how to use Murphy door beds 
to obtain an extra bed in a 
small home without adding an 
extra room. The plan shows 
how to build a home with six- 
room accommodations at five- 
room cost. The position of the 
bed, installed at the side of the 
fireplace, and lowered for use, / 
is indicated by means of the 
dotted rectangle near the 
entrance to the living room. 

There were seventeen de- 
signs submitted, each one 
demonstrating in some particu- 
lar way the economy of using 
a Murphy bed to cut the cost 
of construction. Each student 
spent about a month working 
out his design, and the univer- 
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sity authorities stated that the 
competition provided a prac- 
tical and helpful project for 
the students. 

Murphy beds are made in a 
wide variety of designs to fit 
practically any interior treat- 
ment. Where wall recesses or 
closets are not available on 
new small-home construction, 
or where it is desired to elim- 
inate costly modernization 
charges for installing the beds 
in old houses, a canopy type is 
available. During the day, 
beds of the canopy type are 
concealed by neat curtains. 
Minimum storage recess for a 
full-size bed is five feet by one 
foot, ten inches. 

Lumber and building ma- 
terial dealers interested in 
working Murphy door beds in- 
to their small-house plans, and 
in installation details, are in- 
vited to address the company 
at the St. Louis address, or if 
closer to New York or Chi- 
cago, at 19 West 44th St., 
New York, N. Y., and 710 


Door Bed at Side of Fireplace Provides Extra Bed with Economy North Wells St., Chicago, III. 





To Remodel Century- 
Old House 


[Special telegram to AMERrican LUMBERMAN] 


WasuHincton, D. C., April 20.—A century- 
old frame house now in course of modernization 
by the Junior Chamber of Commerce here will 
have new side walls of double coursed Certi- 
grade red cedar shingles. 


W. W. Woodbridge, manager of the Red Ce- 
dar Shingle Bureau, who is here personally su- 
pervising construction of the Certigrade home, 
otherwise known as the Perfect Home, ar- 
ranged for this contribution to the moderniza- 
tion of the old house, which was carted two 
miles on a truck and set down in the open park 
between the Willard Hotel and the Department 
of Commerce. 

The moving of the house jarred nothing loose 
despite the fact that the structure had with- 
stood the stress and storms since 1838. 

Arrangements are being made to provide the 


lumber required for remodeling the interior of 
the house. 

This remodeling job will become a part of the 
small homes demonstration planned for the an- 





Ancient Washington, & ea 
D.C., House Moved to § 
Park For Renovation and 
Modernization. Built in 
1838, It Will Be Shown 
at the NRLDA Annual in 
Washington During May 





nual convention of the National Retail Lumber 
Dealers’ Association next month, during which 
joint sessions will be held with the National 
Lumber Manufacturers’ Association. 











SAG-NOTT DOOR 


CONSTRUCTION 
The Harbord Sag-Nott fir door, 
according to the manufacturer, 
the Harbor Plywood Corpora- 
tion, Hoquiam, Wash., is 25 per- 
cent stronger than the ordinary 
door because of its construction 
embodying four joints—such as 
the one shown at the left. 


Finland and Sweden Are New 


International Members 


Vienna, Austria, March 30.—Following the 
example of Sweden, which has been a member 
of the Department for Timber Utilization of 
the Comite International du Bois since March 
last, Finland has now decided to adhere, and 
will be represented by the Union of Timber Re- 
search, at Helsingfors. There are now fourteen 
countries and two international organizations 
adhering to the Department, and negotiations 
now in progress with other countries that have 
.been collaborating very intimately in this work 
justify the expectation that others will join it. 
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~hi- ROLSCREENS are the ideal extra-profit line for you to handle and feature this 
St., year! Why? Because they quickly "sell on sight" with aid of Counter Display 
710 Demonstrator. And, because they do not require carrying a nickel's worth of stock. ~ oO L L U fo A N 
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OWNERS' CATALOGS and SWEET'S ARCHITECTURAL 
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Be the first Dealer in your locality to investigate the 
PROFIT POSSIBILITIES of Pella ROLSCREENS. Fill in 
and mail coupon today for complete Pella Franchise 


Details. Don't delay! 


dow locks, awnings and window boxes quickly accessible. 
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Fellowship Dinner Aids Rural Trade 


KeNosHA, Wis., April 20.—The trade 
area of this city of 55,000 population, in- 
cludes the farm areas of Kenosha and 
South Racine Counties in Wisconsin and 
the northern part of Lake County, Illi- 
nois. Each year the Kenosha Chamber 
of Commerce sponsors a good-fellowship 
dinner to which farm owners, tenants and 
adult members of their families are in- 
vited. This annual affair is an important 
part of a rural trade development pro- 
gram in which a majority of the retail 
lumber and building material dealers take 
an active part. Rural trade is an out- 
standing part of their business and the 
time and expense involved have proved to 
be a worthwhile investment. 

The ninth annual farm dinner was held 


April 19 in the Kenosha Youth Founda- 
tion building. An AMERICAN LUMBER- 
MAN representative, who attended, talked 
with several of the farm folk and learned 
that the occasion is one that is always 
looked forward to; that reservations for 
a place at the dinner are held at a pre- 
mium as only 1,400 can be seated and 


requests turned down often double this 
figure. The 1938 get-together was no 
exception as the entire gymnasium and 
two additional rooms were jammed. 

Each family brought a complete dinner 
with the exception of coffee, bread, meat 
loaf and scalloped potatoes. More than 
150 members of the Chamber of Com- 
merce, discarding coats and donning 
chef’s headgear, acted as waiters. The 
dinner began promptly at seven p. m. and 
included on the menu were delicacies 
ranging from the proverbial pot o’ beans 
to fried chicken. 

Following dinner, Elmer H. Pedley, 
president of the Kenosha Chamber of 
Commerce, gave a brief address of wel- 
come. Community singing was led by 


Alwin T. Hanson and the remainder of 
the evening was devoted to awarding the 
prizes from attendance slips, and a well 
rounded entertainment program includ- 
ing everything from “close harmony” by 
the National Quartet, brought back by 
request from last year’s dinner, to a 


trained monkey act. The prizes, 180 in 


all, ranged from merchandise certificates 
or a ton of coal from the lumber com- 
panies to such articles as car heaters, 
table lamps, etc., from other merchants. 

Retail lumber firms participating in the 
event were the City Lumber & Supply 
Co., Gordon Lumber & Supply Co., 
Kenosha Lumber & Coal Co., Southport 
Lumber & Supply Co., and the Veenstra 
Lumber Co. George W. Anderson, sec- 
retary-treasurer of the Kenosha Lumber 
& Coal Co., served as chairman of the 
meals and service committee. 

Kenosha’s lumber and building ma- 
terial dealers will receive “double-bar- 
relled” returns from the farm dinner this 
year. In addition to securing a revival 
of their farm trade, they will also have 





Annual Kenosha, 
Wis., Farm Dinner in 
Progress. RIGHT— 
Awarding Prizes From 
Lumber Firms and 


Other Merchants 





the opportunity to direct those coming to 
their yards to the Kenosha Home Show 
to be held April 27 through April 30 in the 
ballroom of the Eagles’ Lodge. Exhib- 
its planned for the show will cover all 
phases of home construction and furnish- 
ing. A feature exhibit will be a miniature 
model home built on an exact scale. 


Releases “Minute Manual of Small Homes” 


SEATTLE, WASH., April 16.—“The 1938 Home 
Is Easy to Own”; “More Home for the Dollar 
in 1938”; “Home Building is Everybody’s Busi- 
ness”; “Let’s All Go HOME in 1938”— 
with these and other slogans the Western 
Homes Foundation has been launched to pro- 
mote the building of small homes in six north- 
western States, according to a joint announce- 
ment of the West Coast Lumbermen’s and the 
Western Retail Lumbermen’s associations. The 
announcement coincided with the release of “The 
Minute Manual of Small Homes,” a 54-page 
publication with 26 illustrations. 

The Minute Manual of Small Homes is evi- 
dence that the Western Homes Foundation 
slogans are supported by facts and are real 
guideposts toward definite objectives of allied 
industries in the home-building field, the an- 
nouncement of the two associations stated. 
An independent publication of the associa- 
tions as issued, it has been adopted as a 
campaign handbook by the Western Homes 
Foundation, a non-profit organization spon- 





sored by lumber and other byilding indus- 
tries for the promotion of home building in 
Washington, Oregon, Idaho, Montana, Nevada 
and Utah in 1938. 

The Manual was published for the benefit 
of all Northwest builders and sellers of 
homes. It gives brief, simple answers to 
common questions raised by the National 
Housing Act Amendments of 1938. Designed 
to take the mystery out of housing, it goes 
beyond home financing and demonstrates 
what makes the 1938 small home as advanced 
from the 1928 home as the 1938 small car is 
from the Model T of the twenties. The 
Manual’s five parts are entitled, “F. H. A. 
Little Loans,” “Streamlining the Home 
Loan,” “The 1938 Home Is Easy to Own,” 
“More Home for the Dollar in 1938,” “The 
1938 Home Is Everybody’s Business.” A large 
appendix contains nine sections of reference 
material. 

The Western Homes Foundation, which has 
adopted the Minute Manual as a campaign 
handbook, is a result of the acceptance of 
the new Housing Act as marching orders by 


the lumber industry. This acceptance was 
affirmed by the West Coast Lumbermen’s 
Association at its annual meeting on January 
28 and by the Western Retail Lumbermen’s 
Association in its Spokane convention in 
mid-February. When the Red Cedar Shingle 
Bureau went into action with its Certigrade 
Home in the nation’s capital, and the Na- 
tional Small Homes Demonstration took the 
field with 35 building industry organizations 
supporting the national lumber industry’s 
homes program, the Western Homes Founda- 
tion was formed for a regional campaign in 
six northwestern States. 


W. C. Bell, managing director of the West- 
ern Retail Lumbermen’s Association, is the 
Foundation’s chairman and field general. The 
Foundation’s drive is under way carrying the 
National Small Homes Demonstration’s ten 
home plans to all Northwest communities and 
showing how they may be utilized in any 
locality to provide families of medium and 
small income with needed new dwellings. The 
Minute Manual and the National’s ten plans 











Aj 


ha 
an 
an 
be 


mi 
ot 
pli 
wi 





000 
ins} 
by 

rea 
me! 
lum 
per 


ven 
hea 
offe 
min 
hou 


incl 
five 


ort 
tra 
ec- 


the 


y to 
10W 
the 
nib- 

all 
ish- 
ure 


was 
ien’s 
lary 
en’s 
. in 
ngle 
rade 
Na- 
the 
‘ions 
try’s 
nda- 
nin 


Test- 
the 
The 
r the 
ten 
sand 
any 
and 
The 
ylans 





April 23, 1938 


have been made available to lumber dealers 
and to dealers in home supplies, equipment 
and furnishings. A speakers’ bureau has 
been formed, with iantern slides, projection 
machines, miniature model homes, charts and 
other displays as equipment. Mats of home 
plans, locally obtainable at a nominal price, 
will be released weekly. 

Main headquarters of the Western Homes 
Foundation will be in Seattle, the statement 
concluded, with district headquarters in Port- 
jand and Eugene, Ore.; Spokane, Wash.; 
Helena, Mont., and Salt Lake City, Utah. 
In each district the Foundation will work 
in closest cooperation with the Federal Hous- 
ing Administration. 


Amenmean fiumherman 


California Mill Improves 


San Francisco, Cauir., April 16—An im- 
provement program, now under way to be com- 
pleted this spring, was announced for the Mount 
Shasta Pine Manufacturing Co., Mount Shasta, 
Calif., by Frank Ball, its president. A tank 
for dipping all lumber for prevention of stain, 
before it goes on to the sorting chain, is now 
being installed. A new building for the hous- 
ing of the blacksmith shop and general repair 
room has been started, and the company is con- 
templating the construction of a lumber shed, 
60x100 feet, to house stock for the retail trade. 








Model home of five rooms and adjoining garage which cost $2700 to build, including lot, at Memphis. 
lt was sold soon after being shown 


Memphis Model Homes Visited 
By Thousands 


Mempuis, TENN., April 18.—More than 10,- 
000 persons interested in home ownership have 
inspected the two model homes built recently 
by the Memphis Small House Construction Bu- 
reau in conjunction with the Memphis Lumber- 
men’s Exchange and a number of local retail 
lumber dealers. J. Frazier Smith was the su- 
pervising architect. 

The homes are provided with modern con- 
veniences including up-to-date plumbing and 
heating. The two-home project is designed to 
offer model homes for public showing to deter- 
mine interest in modern construction and 
housing. 

The smaller house was built to sell complete, 
including the cost of the lot, for $2700. Of 
five room design with adjoining garage, it met 


with instant favor and was taken off the market 
within a few days after the showing. 

The larger house, which as the smaller one 
is of frame construction, is patterned after the 
familiar Mt. Vernon type and contains six 
rooms including an extra large living room, 
hardwood strip flooring and the latest in plumb- 
ing and kitchen equipment. It was built on a 
lot having a frontage of 100 feet, located on 
one of the city’s finest thoroughfares. The 
house cost $5400 and the lot $1800, bringing the 
total cost of the home to $7200. The houses are 
shown in accompanying pictures. 

As a result of this promotional work, one 
Memphis dealer reported that he has received 
orders for lumber and building materials for 
forty homes. 





A larger, Mt. Vernon type model home, Memphis, features six rooms, hardwood flooring and the latest 
in plumbing and kitchen equipment 
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DIVERSIFY 


your sales with wall paper-- 
that is the advice of many 
leaders in the lumber business 


FAST-SELLING 
PATTERNS 


have been gathered together 
from our famous PEACOCK 
and ROTOCRAFT lines, for 
the special needs of LUM- 
BER DEALERS. Write us for 


samples & special proposition 


LENNON 


WALL PAPER CO. 
@ Joliet, Ill. e 


eee 


PROFIT 
ROBBERS 


Whenever a customer fails, the 
manufacturer or wholesaler is 
robbed of profit on other custom- 
ers. 

















What can you do? 


There’s nothing you can do after 
a customer fails. But there is one 
thing you should do before you 
ship your goods... 


Insure Your Credit Accounts! 


AMERICAN 
CREDIT INDEMNITY COMPANY 


J. F. McFadden, President, ST. LOUIS, MO. 


American Credit Indemnity Company 
St. Louis, Mo. 


Without obligation we want complete information 


out Credit Insurance. Send your booklet “A 
Preface to Profit.’ 
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What the Associations Are 
Planning and Doing 


Meetings to Be Held 


April 22-23—Northern California Lumbermen, Oak- 
land. Sixth Annual Reveille sponsored by East 
Bay Hoo-Hoo Club. 

April 26—Southeastern Hardwood Manufacturers 
Club, Savannah, Ga. Joint meeting with Caro- 
linas and Virginia groups. 


April 28-29—Indiana Hardwood Lumbermen’s As- 
sociation, Severin Hotel, Indianapolis, Ind. 
Annual, 

April 28-30—Pacific Coast Wholesale Hardwood 
Distributors Association, Del Monte Hotel, Del 
Monte, Calif. Annual. 

May 2-5—Chamber of Commerce of the United 
States, Washington, D. C. Annual. 

May 4—New England Lumbermen’s Association, 
Hotel Carpenter, Manchester, N. H. Spring 
Meeting. 

May 6-7—Arizona Retail Lumber & Builders Sup- 
ply Association, Phoenix, Ariz. Annual. 


May 10-11—National Retail Lumber Dealers’ Asso- 
ciation and National Lumber Manufacturers’ 
Association, Raleigh Hotel, Washington, D. C. 
National Retail holds annual jointly with man- 
ufacturers to discuss plans for Small Homes 
Campaign. 

May 14-22—National House and Garden Exposi- 
tion, Coliseum, Chicago. Annual home show. 

May 18-19—Mississippi Retail Lumber Dealers’ As- 
sociation, Robert E. Lee Hotel, Jackson, Miss. 
Annual, 


May 19-20—Kansas Lumbermen’s Association, Ma- 
sonic Temple, Salina, Kan. Annual. 

May 25-26—National-American Wholesale Lumber 
Association, Ambassador Hotel, Atlantic City, 
N Annual. 

June 9-10—National Association of Commission 
Lumber Salesmen. Netherlands-Plaza Hotel. 
Cincinnati, Ohio. Annual. 

June 9-10—Forest Products Sales Congress, Cin- 
cinnati, Ohio. Annual. 


Sept. 22-23—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 


Oct, 10-14—National Safety Council, Stevens Hotel, 
Chicago. Silver Jubilee Safety Congress and 
Exposition. 





lowa Association Schedules 
Twelve District Clinics 


Des Moines, Iowa, April 18.—Meetings are 
scheduled and plans are rapidly being completed 
for twelve district clinics to be held in Iowa 
during May and June for members of the Iowa 
Association of Lumber & Building Material 
Dealers, according to W. H. Badeaux, secretary. 
These one-day clinics, planned to offer dealers 
helpful information regarding the retail lumber 
business and its nerchandising opportunities, 
are to be held in every section of the State 
so that all members of the association will have 
the opportunity to attend at least one of them. 
Opening at ten o'clock in the morning, each 
meeting will last until four o’clock in the 
afternoon. Dealers are urged to bring their 
contractors, carpenters and builders. 


A representative of the FHA will be pres- 
ent to explain the revised Housing Act and to 
answer questions pertaining to the financing of 
homes and other buildings under its various 
provisions. Ormie C. Lance, secretary of the 
Northwestern Lumbermen’s Association will 
discuss dealers’ problems and suggest methods 
of solving them. Farm buildings and their rela- 
tion to the farmer and the dealer will be dis- 
cussed by a member of the extension depart- 
ment of Iowa State College. A demonstra- 
tion will also be given to show how farm plan- 
ning stimulates dealer sales. Paint is another 
topic listed for attention and the causes and 
prevention of paint failures and methods of 
creating paint sales will be covered. 

A registration fee of one dollar will be 
charged each member of the association attend- 
ing a clinic but there will be no charge for the 
dealers’ guests. The meetings will be held as 
follows: 

May 23, Hanford hotel, Mason City; May 24, 
Tangney hotel, Spencer; May 25, Warrior 
hotel, Sioux City; May 26, Wahkonsa hotel, 


Ft. Dodge; May 27, Savery hotel, Des Moines; 
May 31, Chieftain hotel, Council Bluffs; June 
1, Iowana hotel, Creston; June 2, Ottumwa 
hotel, Ottumwa; June 3, Hotel Iowa, Keokuk; 
June 6, Lafayette hotel, Clinton; June 7, 
Roosevelt hotel, Cedar Rapids; June 8, Rus- 
sell-Lamson hotel, Waterloo. 





New England Lumbermen's 
Association Meets May 4 


Mancuester, N. H., April 18—S. B. Fes- 
senden, president of the New England Lumber- 
men’s Association, has announced that the 
Spring meeting of the association will be held 
here May 4 at the Hotel Carpenter. The meet- 
ing will start at eleven o'clock in the morning 
and include a luncheon and afternoon session. 
W. D. Veazey, Laconia, N. H., is vice presi- 
dent of the association and D. L. Bennett, 
Manchester, is secretary-treasurer. 





Mississippi Dealers’ Annual at 
Jackson on May 18 and 19 


Jackson, Miss., April 18.—The annual meet- 
ing of the Mississippi Retail Lumber Dealers 
Association will be held here May 18 and 19 
at the Robert E. Lee hotel, according to an 
announcement by W. M. Lockhart, secretary- 
manager. The date and meeting place were se- 
lected by the officers and directors of the asso- 
ciation in an executive session at Jackson on 
April 6. Medford Leake, Leake & Goodlet, 
(Inc.), Tupelo, is president of the association. 
J. L. Virden, M. L. Virden Lumber Co., Green- 
ville, is vice president and J. M. Evans, City 
Coal & Lumber Co., Jackson, treasurer. J. R. 
Perry, Perry Lumber Co., Vicksburg, is Na- 
tional director. 

The initial session May 18 will be devoted to 
educational and promotional phases of the re- 
tail lumber and building material industry. 
Speakers for this session will be from the FHA. 
The afternoon of the first day will be held 
open for recreation and fellowship. The 
morning session of May 19 will be devoted to 
business matters of the association, including 
the election of officers and directors for the 
ensuing year. The program for that afternoon 
and evening will be under the direction of 
manufacturers and their representatives who 
are invited to participate in the convention and 
to arrange exhibits of their products. De- 
tailed information pertaining to the meeting 
may be obtained direct from Secretary Lock- 
hart, 216 Lampton building, Jackson, Miss. 





Forest Fire Association Chooses 


Its Officers 


SEATTLE, WAsH., April 16.—J. L. Bridge, 
manager of the Sound Timber Co., was re- 
elected president of the Washington Forest Fire 
Association at a meeting held recently. Other 
officers re-elected are: C. B. Sanderson, vice 
president ; C. A. Lyford, treasurer; O. Bystrom, 
secretary; and C. S. Cowan, chief fire warden. 

The trustees chosen includes the president, 
vice president and treasurer, and T. Jerome, 
secretary-treasurer, Merrill & Ring Lumber 
Co.; C. S. Chapman, forester, Weyerhaeuser 
Timber Co.; Alex Hay, tax agent, Long-Bell 
Lumber Co.; George L. Drake, general sunerin- 
tendent Simpson Logging Co.; Norman G. Ja- 
cobson, forester, St. Paul & Tacoma Lumber 
Co.; and George S. Douglas, manager Puget 
Mill Co. 

The thirtieth annual report of the association 
reveals a successful. 1937.. Timber loss de- 
creased and fires in cut over lands were held 
to a low acreage. The season was similar to 
the previous two years. 
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The association has a new bulldozer, equipped 
with a narrow blade designed to move the least 
amount of dirt. A single drum winch is part 
of the equipment. 





Forestry Group Organizes 


SPOKANE, WaASH., April 16—At a dinner 
meeting at the Davenport Hotel, Spokane, this 
past week, members of the American Forestry 
Association organized a northern Idaho and 
eastern Washington section of the association. 
About 40 persons attended, with Herman E. 
Swanson of the Spokane office of the Blister 
Rust Control, acting as chairman. 





Indiana Hardwood Lumbermen 
Announce Plans for Annual 


INDIANAPOLIS, IND., April 18.—The annual 
meeting of the Indiana Hardwood Lumbermen’s 
Association will be held Thursday and Friday, 
April 28 and 29. Thursday will be given over 
to the regular business meeting of the associa- 
tion, followed by the annual banquet and_floor 
show in the evening; all in the Severin Hotel. 

On Friday, April 29, the members will visit 
the Henryville State Forest, under the auspices 
of Purdue University and the State Forestry 
Department. Luncheon will be served at the 
CCC Camp at Henryville, in the Purdue Build- 
ing. State Forester Herschell Woods, and 
R. C. Brundage, of the forestry department of 
Purdue University, are co-operating in the 
plans for this meeting. 





California Retail Lumbermen's Asso- 
ciation Opens Headquarters 


Monterey, Cauir., April 16—Local an- 
nouncement has been made that headquarters 
for the California Retail Lumbermen’s Associa- 
tion will be opened April 20 in the Pryor 
Building, 282 Alvarado Street, this city. 

The president of the association is J. O. 
Handley, of M. J. Murphy (Inc.), Carmel, he 
having been elected to that office at the annual 
meeting of the organization held recently in 
Fresno. He also will continue to act in the 
capacity of vice president of the northern Cali- 
fornia district, which office he held prior to his 
elevation to the State presidency. 

At the Fresno convention other officers ductal 
were Fred A. Whitmer, of Pacific Grove, as 
secretary, and Warren S. Tillson, of the Mo- 
desto Lumber Co., as treasurer. 





Ontario Dealers Discuss Trade Topics 
at District Meeting 


Toronto, Ont., April 18.—The first meeting 
of the year for the Southwestern Ontario Dis- 
trict of the O. R. L. D. A. was held at Chat- 
ham, Ont., on April 7, in the Wm. Pitt Hotel. 
The newly elected president, P. G. Piggott, 
Chatham, was in the chair, with W. A. Mc- 
Innes, London, as secretary. 

Sound pictures were presented by M. M. 
Walker, Toronto, eastern field engineer for the 
Red Cedar Shingle Bureau, B. C. Division, 
and W. J. LeClair, Toronto, manager of the 
White Pine Bureau. The first picture, entitled 
“Big Timber” was a production of the Cana- 
dian Government Motion Picture Bureau, show- 
ing logging, manufacturing and marketing of 
British Columbia timber and lumber. The sec- 
ond was “The Story of White Pine” showing 
logging, sawmill operations and shipments of 
Canadian White Pine. The last picture was 
“Here’s How,” illustrating and explaining most 
of the information contained in “The Certi- 
grade Handbook,” published by the Red Cedar 
Shingle Bureau. 

Horace Boultbee, secretary-manager of the 
2. Ea- ae ae addressed the meeting, sub- 
mitting and explaining a proposed new set of 
lumber sales tax regulations, prepared by the 
Department of National Revenue, on which the 
Department had asked for the opinions of the 
dealers before putting them into operation. 

A brief on “Real Estate Taxation,” to be 
presented to the Royal Commission investigat- 
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ing Dominion-Provincial affairs, was shown by 
the secretary-manager of the O. R. L. D. A, 
who explained that it had been prepared by the 
National Construction Council and that the 
Ontario Retail Lumber Dealers Association had 
been associated in preparing and submitting it. 

The secretary-manager also exhibited a copy 
of the new book on Minimum Cost Houses pub- 
lished by the Dominion Housing Administra- 
tion, and explained that copies were being sent 
free by the Housing Administration to all retail 
lumber dealers in Ontario. Blue prints and 
material lists could be had from the Housing 
Administration at a price of $10 per set, per 
house. The ten designs shown in the book were 
the winning ten in the recent competition among 
Canadian architects for designs and plans for 
houses costing under $3,000 to build. 


Association Officer Breaks Neck 


PrincETON; Ky., April 18—Rumsey Taylor, 
connected with the Princeton Lumber Co. and 
vice president of the Kentucky Lumber & Sup- 
ply Association, has returned from Memphis 
where he learned that his neck. had been broken 
in an automobile accident near Versailles, Ky., 
while returning from the association’s conven- 
tion in Lexington a few weeks ago. Mr. Taylor 
has suffered since the accident, but did not 
suspect the seriousness of his condition. He 
will return to Memphis for treatment. 








New Brunswick Retailers Hold 
Annual Meeting 


Toronto, Ont., April 18—The New Bruns- 
wick Retail Lumber Dealers Association held 
its annual meeting at the Admiral Beatty Hotel, 
St. John, N. B., recently. Officers elected for 
the current year were: 

President—R. E. Raworth, of C. C. Raworth 
& Sons, Moncton. 

Vice-President—David McCaughey, of J. C. 
Risteen Co., Fredericton. 

_. Secretary-Treasurer—Leonard Lockhard, of 
Lockhard Woodworkers; Moncton. 

Rirectors—Henry. Evans, of Murray & 
Gregory, St. John; Harris Joyce, of Moncton 
Lumber Co., Moncton; R. Perley, of the Devon 
Lumber Co., South: Devon;D:-A.~Harquail, 
of J. & D. A. Harquail Co.; Campbellton, and 
Harold Haley, of Haley & Son, St. Stephen. 


CLUB NEWS 














Roofer Manufacturers Oppose 
Wage-Hour Bill 


Co_umsus, Ga., April 19.—Steps to continue 
opposition to the wages and hours bill now 
pending before Congress, which is looked upon 
as just a “rehash” of: the old Black-Connery 
bill that failed of passage a year ago, and defi- 
nite steps to increase membership of the Roofer 
Manufacturers’ Association, were taken at its 
regular meeting here today at the Ralston 
Hotel. 

_ Members are to write their representatives 
in Congress to use their efforts and influence 
against the wages and hours bill, and to appeal 
to representatives of other industries to do 
likewise, on the ground that the bill will be 
detrimental to southern industry. 

_ The association was addressed along this 
line by James Boyd, of the Southern Pine In- 
dustry Committee, and H. R. Garrett, of the 
Hancock Lumber Co., of Quitman, Ga. 

_ Other wholesalers who spoke at the meeting 
included T. E. Griffin, of the Colonial Lumber 
Co., and E. L. Cook, of Columbus and Phenix 
City, Ala., who spoke briefly regarding present 
market conditions. 

The local wholesalers pointed to the fact that 
prices are holding up fairly well. 

At the suggestion of President H. E. Ham- 
mack, of Edison, who presided, the association 
engaged W. R. Melton, secretary, to employ 
two days a week of his time from now until 
the next meeting of the association, five weeks 


hence, in contacting prospective members. In 
addition, members present agreed to use their 
best efforts to bring prospective new members 
with them to the next meeting. 

Tuesday, May 24, was the date set for the 
next meeting. The session was concluded with 
a luncheon served at the hotel at 1 o’clock. 





Hoo-Hoo Entertained by Insurance 
Mutual ° 


WASHINGTON, Mp., April 20.—The meeting 
of the Hoo-Hoo Club No. 99 of the national 
capital, tonight at the Continental Hotel, was 
given over mainly to the presentation of an 
entertainment by the Lumbermen’s Mutual In- 
surance Co., and the large audience found the 
show not only instructive but highly diverting. 
The attendance was large, and, as usual, there 
was a dinner. 


51 
Hoo-Hoo Study Poplar, Red Gum 


Battimore, Mp., April 21.—The series of 
lectures on the different commercial woods de- 
livered at the “school” of the Hoo-Hoo Club 
No. 99 in Washington, by Phillips A. Hayward, 
chief of the Forest Products Division of the 
Department of Commerce, which came to a 
close with the tenth discourse on March 30, 
had a sequel on April 12, when a general survey 
was undertaken at the Continental Hotel, with 
members of the class submitting questions. The 
concluding observance will take place on April 
27, when Mr. Hayward will conduct an exami- 
nation, and when money and other prizes will 
be awarded to those who come out ahead. 

The last of the formal lectures dealt with 
yellow poplar and red gum, Mr. Hayward giv- 
ing much information on the texture, the char- 
acteristics and the area of growth of the two 
wood species. 





RHETORICAL QUESTION: 


“A question not intended to 
elicit an answer.” 


EXAMPLE: 


--WEBSTER © 


“Is it as good as Kirby’s?” 


Waren a manufacturer So estab- 


*% ‘ . 


- 


lishes a standard of excellence that 


lumber dealers take to using such a 


rhetorical question to get across an 


idea that the product is “tops” in its 


line-- then it is time for YOU also to 


stock Kirby lumber. 


SOUTHERN YELLOW PINE 
‘SOUTHERN HARDWOODS 


KIRBY LUMBER CORPORATION 


KIRBY BUILDING 


HOUSTON, TEXAS 
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Asks Public Support for Fair 


Deal in Foreign Trade 


SEATTLE, WasuH., April 16.—Urging support 
from all Pacific Northwest interests and groups 
in the cause of the region’s lumber export trade, 
the West Coast Lumbermen’s Association today 
issued a statement summarizing the case for 
lumber presented at the Canadian-American 
trade hearing of the Committee on Reciprocity 
Information, in Washington last week. Says 
the statement: 


The future of the West Coast lumber in- 
dustry is at stake in both the Anglo-Ameri- 
can and Canadian-American negotiations. As 
the basic industry of Washington and Ore- 
zon, lumber asks support from the people of 
the region for its case before the trade 
tribunals in the national capital. West Coast 
lumber has been officially recognized as 
“fundamentally an export industry.” The in- 
dustry’s export trade, interlocked with ship- 
ping and other key industries of the region, 
is a barometer of business and employment 
in western Washington and Oregon. 

The association believes that the case of 
West Coast lumber, now hanging in the bal- 
ance of trade negotiations in Washington, 
forms the major economic issue of 1938 in 
the Pacific Northwest. During the seven 
years that discriminatory tariffs have barred 
West Coast lumber from the United King- 
dom, a prolonged boom in British home- 
building has provided Canadian lumber with 
an almost exclusive market so attractive in 
volume and price that the American market 
has been sought to only a limited extent. 
During the same seven years the decline of 
American home building—to a 1934 low of 
59,000 dwelling units—has added heavy do- 
mestic losses to the export losses of West 
Coast lumber. In 1937, United Kingdom home 
building began to slump. Now the American 
lumber industry is faced with the threat of 
the “dumping” of foreign lumber in Atlantic 
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Seaboard markets, for quick sale at prices 
ruinous to the high-wage West Coast indus- 
try. 

The injustice of this situation has been 
recognized in Washington, and its economic 
menace to the people of Western Oregon and 
Washington is appreciated by Government 
officials. There is some “daylight in the 
swamp.” The danger to the cause of lumber 
in the negotiations is in a possible lack of 
support of the industry’s representatives by 
Pacific Northwest citizens. The association 
invites one and all to rally to the slogan of 
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New House Plan Booklet 
Shows Dwellings in Cost 


Class of $3,000--$5,000 


A new book of house plans entitled, “Choose 
Your Home,” has been published by the AMER- 
ICAN LUMBERMAN. The cover has appeal, 
with a center panel of blue flanked on each 

side with three pictures 





Homes of Modest Cost 








of houses. 

The residences whose 
pictures and floor plans 
appear in the new book- 
let are real houses, now 
being lived in by happy 
owners. The _ twenty- 


Plan No. 202 





One of the twenty-eight 
plans in the new booklet 
is pictured here with 
room dimensions discern- 


ible 





eight plans are for 
dwellings in the moder- 
ate cost class of ap- 
proximately $3,000 to 
$5,000, since this is the 
price range in which the 








“As lumber goes, so go Oregon and Wash- 
ington,” on the basis that lumber. is the 
region’s bread-and-butter industry. 





HorsEs ARE STILL important in the lumber in- 
dustry, according to Canadian Resources Bulle- 
tin, which estimates that between 25,000 and 
30,000 of them are used in logging operations 
in Canada. 


greatest number of 
home-hungry Americans come. The color 
theme has been carried all through the book 
by having blue backgrounds, for the floor 
plans drawn in white. 

Any desired number of the plans can be 
supplied. Working drawings, material bills, 
and specifications cost $3.50 per set per plan. 
There is a 15 percent discount if three or 
more sets are ordered at one time. 





Mid-West Lumber Dealers on “Southland Tour” 





Thirty-seven lowa and Nebraska lumber dealers are included in the group 
picture shown above which was taken in front of the E. L. Bruce Co. plant 
at Memphis during March. The dealers were on a “Southland Tour” spon- 
sored by the Omaha Hardwood Lumber Co., Omaha, Neb. Officials of the 
company also making the trip were Frank R. Field, Alva C. Sconce and 
Robert A. Mason. The trip, made by chartered bus, to acquaint the dealers 
with the operations of southern manufacturers covered inspection visits at 
the Fordcye-Crossett plants at Fordyce and Crossett, Ark., and the three 
Bruce plants at Little Rock, Ark., Memphis and Cairo, Ill. Dealers on the 
tour were: J. B. Elliott, Tollefsen Elliott Lumber Co., Kearney, Neb.; J. T. 
Cottingham, Oliver Lumber Co., Hastings, Neb.; Lyman Mead, Mead Lumber 
& Coal Co., Columbus, Neb.; Evan Smith, S. E. Smith & Sons, Shelton, ‘Neb.; 
Eldred Coufal, Higgins & Coufal Lumber Co., Schuyler, Neb.; Frank Lightner, 
Lightner Lumber Co., St. Edwards, Neb.; Vey Kilbourn, Rosenberg Lumber 
Co., Lexington, Neb.; Clark Duncan, Dierks Lumber & Coal Co., Broken Bow, 
Neb.; Edw. E. Evans, Fullerton Lbr. Co., Co. Bluffs, lowa; Lyle W. Wheeler, 
A. T. Wheeler & Son, Corning, lowa; Paul Phillips, T. D. Phillips, Henderson, 
lowa; Ernest W. Wiebe, J. G. Wiebe Lumber Co., Beatrice, Neb.; W. D. 


Kirtley, Kirtley Lumber & Supply Co., Neb. City, Neb.; H. T. Knudsen, John- 
son Lumber & Supply Co., Johnson, Neb.; Harold Sullivan, Sullivan Lumber 
Co., Tecumseh, Neb.; John L. Olsen, Olsen Lumber Co., Tecumseh, Neb.; 
F. H. Weller, Weller Bros., Omaha, Neb.; Karl Christensen, Christensen Lum- 
ber Co., Blair, Neb.; Bruce W. Emley, S. Emley Lumber Co., Wisner, Neb.; 
A. F. Christensen, Luehrs Christensen Lumber Co., Fremont, Neb.; Lee Kerns, 
J. W. Kerns Lumber Co., Auburn, Neb.; Jacob Sack, Sack Lumber & Coal 
Co., Crete, Neb.; W. A. McCorkindale, Ford Lumber Co., Sioux City, lowa; 
Geo. W. Thompson, Northern Lumber Co., Estherville, lowa; Wm. Toempke, 
E. P. Boyer Lumber & Coal Co., Omaha, Neb.; Al. J. Neuwohner, Spalding 
Avery Lumber Co., Sioux City, lowa; Frank Walensky, Walensky Lumber Co., 
Sioux City, lowa; Axel T. Hansen, Atlas Lumber Co., Omaha, Neb.; Herman 
Nelson, Nelson Lumber & Supply Co., Grand Island, Neb.; Harold Holm- 
quist, Holmquist Grain & Lumber Co., Oakland, Neb.; Earl Howell, Howell 
Lumber Co., Fairbury, Neb.; Robert A. Mason, Omaha Hardwood Lumber 
Co., Sioux City, lowa; Frank D. Field, Omaha Hardwood Lumber Co., Omaha, 
Neb.; Alva C. Sconce, Omaha Hardwood Lumber Co., Omaha, Neb.; J. E. 
Cherny, Cherny-Watson Lumber Co., North Bend, Neb. 
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THE LUMBERMAN POET. 








Strike Talk 


We get quite cocky when the mill 

Is running nights the yard to fill. 
We know they couldn’t saw a plank 
Without us—they have us to thank 
For their dimension and such like— 
And think we maybe ought to strike. 
They'll have to pay more in this town 
Or we will shut the old mill down. 


And then they let the night-crew go, 

For business gets a little slow. 

The boss hangs on through thick and thin, 
But orders aren’t coming in. 

We're running days, and then part time, 
And now we think about a dime, 

And then we hear some talk in town 
Things are so bad they may shut down. 


Right now we’re wondering about 
The way the matter may turn out. 
We're hoping down in Washington 
They'll all lay off and let us run. 
Last night we met, some forty men; 
There wasn’t any strike talk then. 
For it would sure shut up this town 
If that old sawmill should shut down. 


We See b' the Papers 


Well, here we are, which is also where we 
were. 

In other words, if you’re short of money, 
spend more. 

Franco’s men eventually reached the sea, but, 
darn it, didn’t jump in. 

Well, a few billions more for relief will help 
the baseball attendance anyway. 


One bad thing about a political job is that 
the way in is often the way out. 


One of the sad things is that we believe that 
Cordell Hull and Sam Roper know better. 

We already have one promise of $100 to pay 
off the national debt, as soon as we get the rest. 


We are about the only nut in the country 
who hasn’t offered a plan to end the recession. 

Which is very unfortunate for the country, 
as our plan is probably the only really good 
one, 

When we get back in May, we may write it 
out for the President, but only if the President 
requests. 


The trouble is that in 1930 we went into a 
nursing home when what we needed was an 
operation. ’ 

Those wages that John L. Lewis got for the 
steelworkers would be good wages if they were 
getting them. 

Mr. Roosevelt doesn’t realize that love is 
sometimes re-won, but an infatuation once over 
is over forever. 


We don’t know who struck Billy Patterson, 
but the Patterson family now seems to have 
had its revenge. 


The President’s trigger simile was a little un- 
fortunate. It is the trigger that has caused 
most of the trouble. 


We don’t believe the Government should be 
run by men with “a passion for anonymity.” A 
burglar has the same thing. 

Speaking of the railway unions, we remember 
what we used to think as a boy of the man 
who continued to ride a lame horse. 


Someday some President is going to stop 
running away from the depression, and turn 
around and face it, and then it will soon be 
Over, 

Congress wants to adjourn by the middle of 
May. If some of the fellows knew what people 
are saying they wouldn’t be in such a hurry to 
get home. J 


There is always some uncertainty to business. 
It seems to be Mr. Roosevelt’s idea that cap- 
ital should furnish the business and government 
the uncertainty. 

According to the Department of Commerce, 
84 percent of the industrial dollar goes to la- 
bor. Most fellows who got 84 percent of the 
cake would think they were doing pretty well. 


Between Trains 


YPSILANTI, MicH.—We often wonder what 
Ypsilanti would have thought if he had been 
told that sometime a town in America would 
be named after him. (There is a township or 
something up in northern Ontario named after 
the writer, and we have always had a yearn to 
visit it, in case any white man ever does). Any- 
way, Ypsilanti would be proud of his name- 
child, for it is a city of commerce and culture, 
which do not associate in America as much as 
they might. There is a lot of commerce that 
could stand a little knowledge of the finer 
things of life, and there is a lot of culture that 
a little common sense wouldn’t hurt. Culture 
without common sense produces the parlor 
pinks, the cushioned communists who sit in a 
warm apartment and find it very pleasant, and 
often profitable, to pity the poor. Commercial 
success without culture, on the other hand, may 
not observe the poor at all. The Board of 
Commerce was again our host, and hung up a 
new record in Ypsilanti for attendance at such 
a function. 


Bay City, Micu.—It was the Rotary Club 
again that invited us to Bay City, the Walter 
Wrapes who did what they could for our cold, 
while Paul Smith, for the wholesalers, and 
T. P. Dixon, for the retailers, were there to 
lead the applause. With the aid and encour- 
agement of these three good lumbermen, ably 
assisted by Jim McCabe, who came up from 
Detroit for the purpose, we wheezed through. 


HANNIBAL, Mo.—Here we are again in the 
town that once knew Mark Twain, and that 
Mark Twain knew so well. Few towns have 
done as much for America, for few men have 
done as much. He tried to make Americans 
laugh with each other, which is much better 
than making them hate each other; especially 
since there are many reasons for laughing and 
none for hating, unless self-love can be called a 
reason. They didn’t use to think much in these 
parts of a man who would sic a dog on a dog; 
and some day they won’t think any more of a 
man who would sic a man on a man. We 
were again the guest of the Hannibal Chamber 
of Commerce at its annual dinner. C. A. 
Cruikshank, the well known lumberman, was 
among those who came forward at the close 
of the meeting to confess their sins—in other 
words, to admit that he had known us since 
*way back when. 


The House of Wood 


“Stay out!” the stone house says to men, 
With mighty walls and massive doors. 
It wears no smile, not even when 
We come invited visitors. 
It is too gray, and much too grand, 
For common folks like you and me, 
Too richly built and greatly planned 
For simple hospitality. 


But there’s a house, a house of wood, 
That stands a little from the street, 
And smiles at all the neighborhood, 
And welcomes even strangers’ feet. 
It is not on the boulevard— 
A little farther from the din 
It looks across a grassy yard 
And shouts to all the world, “Come in!” 
















Lightsey Mixed Car Service 
Supplies Practically All 
Your Lumber Needs 


Floorings 


ey: % 4 


e PINE 
eMAPLE eGUM 





This Lightsey Brothers’ Flooring is O. K. in every 
way. Cut from choice selected woods, it has all 
the qualities that mark the superior product. The 
Oak Flooring is of surpassing beauty, smoothness 
and fineness. The Pine, Maple and Gum Flooring 
are outstanding examples of the best that modern 
manufacturing can produce. 


Get acquainted with Lightsey 
Kiln-dried Mouldings, Finish, 
Base, Casing, Kiln-dried and 
Air-dried Roofers. Write today. 


LIGHTSEY BROTHER 





MILEY, SO. CAROLINA 








THE 


Hendrix 
Mill & 


Lumber 
Company 


Band Mills, 
Yards, Kiins 
and Planing Mills 


Estill, 


Red and Sap 


GUM 


Tupelo, 
Black Gum, 
Oak, Ash, 
Cottonwood, 
Elm, Maple, 
Sycamore, 
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Lumber Company, 
Manufacturers of 


“BILTMORE” 
FLOORING 


“BILTMORE” 
HARDWOODS 
Plain Quar- 
tered Dek Sutt 
Yellow Poplar— 
Basswood, Chest- 
nut, etc. 

Pisgah Forest, N.C. 
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New Beauty Achieved 
in Knotty Ponderosa - 
Panelling 


LAKEVIEW, OreE., April 16.—Being a lumber- 
man at heart, it was the desire of Charles 
Thomas of Lakeview, when he conceived and 
built his “100 percent Ponderosa pine” home, to 
do what he could to promote not only more use 
of locally manufactured Ponderosa pine lumber ; 
but, if possible, to impress the public with the 
possibilities and beauties inherent in Ponderosa 
for home or office use. 

So well did Mr. Thomas succeed in demon- 
strating the unusual treatments which may be 
obtained from the use of one wood in home 
construction that his recently completed “100 
percent Ponderosa pine” house has been widely 
accepted as a model. Residents of Lakeview, 
contemplating building, have found it a source 
of inspiration for planning their own future 
homes. 

Behind this unique adventure in home con- 
struction are years of identification with the 
lumber business. Some twenty years ago Mr. 
Thomas was an inspector with the Western 
Pine Manufacturers’ Association, traveling out 
from Spokane. In the past twenty years he 
has been connected with the supervision and 
shipment of western species of lumber, both for 
himself and others. At present he is happily 
connected with the Underwood Lumber Co. 
(Inc.), of which J. C. Clark is manager, at 
Lakeview, and is president of the Lakeview 
Wooden Box Committee. 

The house is a striking demonstration of the 
beautiful and varied effects.which may be ob- 
tained with Ponderosa knotty pine panelling. 





Living room of the Charles Thomas 100 percent 
Ponderosa pine home at Lakeview, Ore., showing 
the Ixl8-inch knotty panelled side walls and the 
ceiling panelling graduated from IxI8-inch at out- 
side to Ix6-inch bordering central glazed fir panel 
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Bevel siding used on Pon- 
derosa pine home is a 
modern adaptation of old § 
Colonial clapboard sid- 
ing, and gives an effect 
that has won favorable 
comment 





No two rooms are panelled or finished the same 
and with the exception of the kitchen and bath- 
room, all rooms are finished in knotty pine. 
All framing and siding are of Ponderosa pine. 
The 10-inch bevel siding used is a modern ver- 
sion of an old Colonial clapboard siding, and 
has caused considerable favorable comment. 


Of the noteworthy construction economies, 
Mr. Thomas points out that all the outside 
base and cornice boards are of good No. 2 com- 
mon. In fact he states that, with the exception 
of the flooring and bevel siding, there is less 
than 400 feet of select and clear lumber in a 
total of approximately 21,000 feet used in the 
house and double garage. 


The 8-room home has a living room 16x22 
feet, kitchen and breakfast nook 12x17 feet, 
three bedrooms, two 12x12 feet and one 12x14 
feet, and vestibule and hall on the ground floor; 
two attic bedrooms, one -11x11 feet and one 
11x13 feet, and a basement. 

Careful selection of the knotty pine panelling 
with the combining of different widths in the 
rooms have brought about unusual effects. 

The living room walls of the house are 
panelled with 1x18-inch No. 1 common, S2S& 
CM, and are battened with 2-inch panel mould. 
The ceiling is graduated, starting from the 
outside with a 1x18-, then 1x16-, and 1x14-, 
1x12-, 1x8- and 1x6-inch, leaving the center 
fir panel 4x11 feet, all finished natural with 
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white shellac and flat varnish with the excep- 
tion of the fir panel, which has a glaze finish. 
One bedroom is finished with 1x10-inch No. 
2 common Ponderosa patterned panel and dec- 
orated with a blue glaze, leaving the natural 


beautiful grain and knots. Another bedroom is 
finished with 1x8-inch No. 2 common Ponderosa 
patterned panel, just shellacked and varnished. 
The third bedroom downstairs is panelled with 
1x12-inch No. 2 common S4S, and battened 
with a 13-inch wide panel moulding. The room 
is finished in a beautiful golden yellow, which 
enhances the natural beauty of the grain and 
knots. 

The two attic rooms are panelled with No. 
2 common Ponderosa and finished in a Rose 
Lake glaze. The halls and bedroom ceilings 
are all of knotty Ponderosa of varied patterns 
and designs. , 

Mr. Thomas states that if any. finish other 
than the natural is desired, he has found paints 
much easier to handle than stains. Stains, he 
indicates, seem to blotch, but an oily paint, if 
wiped very soon after applying, will give very 
beautiful effects and any color desired. 





New Machinery Pulls Tar and 
Oil Out of Sawdust 


Vancouver, B. C., April 16—Hon. W. J. 
Asselstine, minister of mines and minister of 
trade and commerce, dropped into McBride Bay, 
Vancouver Island, B. C., recently, to inspect a 
new machine which extracts oil and tar from 
sawdust. The visit was in connection with the 
Department of Trade and Commerce. The 
sawdust from the mill at McBride Bay is 
burned in huge burners, and passing through 
the various processes emerges in the form of 
oil. The mill reduces its costs considerably 
through this method, using the oil in its ma- 
chinery. 


Chemical Use for British Colum- 
bia Spruce, Hemlock Planned 


Vancouver, B. C., April 16—Regarded as 
the most important steps of recent years to 
protect the commercial future of British Co- 
lumbia’s forest industries, Hon. W. J. Assel- 
stine, minister of trade and industry, has an- 
nounced a program of co-operation with the 
lumber industry and the Dominion Forest Prod- 
ucts Laboratory to develop lumber by-products 
and seek markets for them. A conference with 
all interested parties, including the industry, 
T. A. McElhanney, superintendent of the 
Dominion Laboratory, local forestry experts, 
the University of British Columbia branch 





of the Forest Laboratory and__ possibly 
experts from across the line, will be ar- 
ranged. Research, it is understood, will go 


mainly along the line of developing chemical 
pulp products, to open the way for using more 
of the Province’s vast stands of hemlock and 
spruce. 
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California School Children Build Model iS nN § | 5 


Amemcanfiumberman 


Community 


SANTA Marta, Catir., April 16—An experi- 
ment in practical training is being carried out 
in this city by the principal of the Blochman 
Union School, Mrs. Bina L. Fuller, which is 
not only unique, but in its seven’ years of trial 
has proved one of the most successful of all 
such enterprises. There have been numerous 
model communities in which boys perform all 
the civic functions, go through all the business 
of electing officials, policing the city, conduct- 
ing council meetings and court trials and so on. 
In the Blochman school project, girls and boys 
of all sizes take part, the model community is 
in miniature, completely built and equipped, and 
each year a different type of enterprise is 
carried out. The present mayor is a little girl, 
Doris Trigueiro, who is also in charge of this 
year’s project of building a model house, for 
which the group has selected AMERICAN LuM- 
BERMAN House Plan No. 195, one of the most 
popular of all this journal’s small house plans. 

The plan of the model community was started 
by Mrs. Fuller about seven years ago. “I had 
long entertained an idea of teaching school sub- 
jects in a practical manner,” she explains, “and 
seven years ago I had a chance to carry it out. 
A plot of ground adjoining the school ground 
was donated and the children surveyed it into 
twenty-four lots, 25x16 feet, and built ten 
buildings of redwood and pine. The size of the 
‘city’ is 100x200 feet, the streets, six of them, 
are 16 feet wide, and the buildings are 10x12 
feet. We have bank, store, postoffice, museum, 
florist shop, bureau of information, city office, 
newspaper office, health center and homes. The 
work of the city is carried on just like any 


big city. We have a mayor, council, chamber 
of commerce, assessor, insurance agent, tax col- 
lector, police commissioner, garden club and all 
necessary officers. The children earn their toy 
money by the school work and other duties. 
They have both commercial and savings depart- 
ments in the bank. The store contains real 
supplies furnished by various firms for adver- 
tising purposes. We have no dummy packages 
in the store. The children buy the articles with 
their toy money, and take them home so the 
whole family can sample them.” 

Each year a different enterprise is carried out. 
This year part of the program includes a hous- 
ing development, which is divided into three 
parts. One group is to build Indian tepees, 
another log cabins, and the third will build the 
model home. The blue prints and specifications 
of AMERICAN LUMBERMAN House Plan No. 195 
have been obtained and the house will be built 
to scale complete in every detail. Mayor Doris 
Trigueiro, headed the group which selected the 
plan and decided on the few modifications. The 
house will be 48x39 inches with 10-in. ceiling. 

The materials for constructing the city, such 
as hardwood flooring, roofing, and lumber, were 
to some extent donated by manufacturers. 
Johns-Manville (Inc.) furnished the roofing 
materials after having sent a representative 
down to inspect the project, which has met 
with the approval of the many visitors from all 
parts of the country, who in many cases have 
made special trips to see this novel and prac- 
tical training school for the work of real life, 
after having read some of the magazine articles 
which have been written about it. 
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Many lumbermen in the East 
are looking in the direction of 
the Puget Sound district, and 
naturally they wish to avail 
themselves of all information 
possible about the country. The 
South and West are now the 
great prospective lumber fields, 
and, so far as the experience 
of the LumBerMan goes, more 
young men are looking west 
than south. ‘ 

. * 


The dignified old Mississippi 


has caught the epidemic that 


has been prevalent among 
northwestern streams this 
spring and has been on a mild 
sort of rampage the past week. 
Ice went out at St. Paul with 
a rush and the Minneapolis 
lumbermen had the pleasure of 
seeing several million feet of 
their logs float serenely down- 
stream and over the falls. The 
logs commenced running about 
8 am. and kept it up until 
about 3 p.m. The boom com- 
pany ran a boom across the 
river near the Bovey-deLaittre 
mill, and later considerable of 
a jam formed there. * * * The 
amount of missing logs is esti- 
mated at between 3,000,000 and 
5,000,000 feet. The truant logs 
did not have a very long jour- 
ney. A great many of them 
stopped off at Pig’s Eye slough 
not far from St. Paul, a few 





reached Hastings, but none got 

to Red Wing. There are prob- 

ably 500,000 feet hanging en 

route between the falls and 

Pig’s Eye. ; 
* # @# 

It was reported April 14 
from Oshkosh, Wis., that 15,- 
000,000 feet of logs from the 
boom near Fremont. had been 
scattered over an area two 
miles square from the main 
channel of the Wolf by the 
freshet. The logs were hung 
up last fall and are owned in 
Neenah and Oshkosh. It will 
cost 50 cents a thousand to get 
back the logs which did . not 
float out into the lake beyond 
recovery. The loss was esti- 
mated at $10,000. 


Logging at Stillwater, Minn., 
for the season of 1887-88 is now 
a story of the past, upon’ the 
heels of ‘which come the active 
preparations for driving. Large 
crews of men are sent daily 
from the city to the different 
drives, and have already begun 
in some places. Mills are being 
put in shape for the coming 
season. Steamboats are under- 
going repairs and altogether 
Stillwater presents a very lively 
appearance. * * * A big log 
jam that began to form the 
latter part of last week in the 








dells of the St. Croix, at Tay- 
lors Falls, has not been broken, 
and as it is being continually 
added to it begins to look like 
a serious matter. It is to be 
hoped that a repetition of last 
year’s circus at that place will 
not occur. It is a bonanza for 
Taylors Falls, however. 
e# * @ 


Cadillac, Mich. on May 1, 
1888, reported—The extremely 
warm: weather of Friday and 
Saturday, when the mercury 
reached 84 in the shade, en- 
couraged the supposition that 
the most remarkable winter in 
this: region had: ended, but on 
Sunday and Monday a cold 
wave from the north submerged 
us, and this morning the ground 
was covered with from seven 
to eight inches of snow. 

* * * 


The Marsh & Bingham Co. is 
getting ready to remove its tim- 
ber yard from the north pier, 
lake front. Some investigation 
of a South Chicago location has 
been made, and also a position 
in the Thirty-fifth street dis- 
trict has been thought of. The 
company owns ten acres of land 
on the canal at South Chicago, 
which was purchased several 
years ago. The present yard 
will be occupied by the Pesh- 
tigo Co. 
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The Sallis mills have modern steam dry kilns 
and everything needed to take care of your 
needs in lumber of superior quality. Get 
acquainted with our complete service on 


Shortleaf. Large stocks of Yard and Shed 
items, “Eased Edge” Dimension, Flooring, 
Ceiling, Siding, Finish, Mouldings, Casing, 


Base. All Shed Stock is Kiln-dried. Air-dried 
items are Lignasan-treated. 


Annual Capacity 30,000,000 feet. 


I. C. and G. M. & N. Railroads 











NDU Aa haba ins 


LUMBER LUMBER CO. Inc. Inc. 
ELIZABETH, LOUISIANA 





XELLOW PINE 


Timbers, chemically treated to 


prevent stain. 








Eased Edge Dimension 


Complete line of kiln dried 


SHORT Yard and Shed Stock 


LEAF 











Specialists in 
NO. 2 


AIR DRIED BOARDS 


Can also supply other well- 
manufactured Short Leaf items 
—Lignasan treated stock — 


prompt, careful service. Write 
and tell. us what you need. 





HURTSBORO 
ALABAMA 
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Here’s What’s New-- 


Modern Window Screens 
Permanently Installed 


Modern window screens, which roll up and 
down and are permanently installed, can now 
be offered to home owners by retail lumber and 
building material dealers. Rolscreen, manu- 
factured by the Rolscreen Co., Pella, Iowa, is 
an improved type of screen which rolls up and 
down like a window shade and is always in 
place after installation. It does not require 
putting up in the spring or taking down in the 
fall. Finger-tip operation affords ready access 
to window locks, awnings and window boxes. 
The clear vision, Alumina wire cloth is rust 
proof and almost invisible. It is self cleaning 
and will not bulge or tear. Metal parts of the 
unit are made from lead coated, terne-plate 
metal. Rolscreens lock automatically when 
lowered and cannot be unlocked from the out- 
side. Installation is made on any type of window 
without cutting or fitting. Rolscreens, guar- 
teed for ten years against defects in workman- 
ship and material, come in standard sizes to 
fit all openings from 11 inches to 61 inches and 
up to 94 inches high. Descriptive booklets 
available on Rolscreens from the manufacturer 
include one dealing with the mechanical features 
of the standard and de luxe types and one show- 
ing suggested methods of installation for screen 
comfort, beauty and economy. 


Manufacturer Announces Complete 
Dealer Help Program 


Continental Steel Corp., Kokomo, Ind., manu- 
facturer of steel products for home and farm, 
presented its complete 1938 dealer sales expan- 
sion program in interesting and novel form. 
The presentation, showing a complete assort- 
ment of dealer helps designed actually to bring 
customers into the dealers’ stores, is in the form 
of spirally bound sheets telling the story of Con- 


Vatpatapegtt 
DEALER SALES” 
EXPANSION = | 
















tinental and its products, and illustrating the 
great variety of dealer helps available to re- 
tailers who handle the company’s lines. Bound 
with the sheets is an envelope containing sam- 
ples of dealer helps, mailing pieces, and window, 
counter and shed displays. In addition to an 
assortment of envelope stuffers describing and 
illustrating farm fence and fence posts, steel 
roofing, siding and decking and nails, the col- 
lection includes several practical and useful 
hooklets for distribution to farm customers. 
Complete information on the use of the pieces 
in a manner that almost guarantees additional 
sales, is available upon request to the company. 


New Booklet Shows Values of 
Proper Home Insulation 


“Better Living” is the title of an attractively 
illustrated color booklet just issued by the Gen- 
eral Insulating & Mfg. Co., Alexandria, Ind., 
depicting the advantages of homes protected 
against summer heat and winter cold by 
“Gimco,” the company’s rock wool house in- 
sulation, available in granulated or bat form. 


The booklet points out that through proper in- 
sulation with Gimco rock wool, homes can be 
kept 8 to 15 degrees cooler in the summer and 
savings up to 50 percent can be effected in fuel 
bills during the winter months; that Gimco, 
water, fire and vermin proof, will last as long 
as the home itself and act as an effective fire- 
stop. Methods of installation are shown for 
new construction and remodeling. The book- 
let, available free from the company, is a well 
planned insulation sales program within itself. 


New Folder Issued on Treated 
Lumber Usage 


The American Lumber & Treating Co., with 
general offices at 37 West Van Buren street, 
Chicago, has just issued a folder containing the 
first detailed drawings of recommended prac- 
tice for the use of Wolmanized lumber in resi- 
dential construction for protection against rot 
and termites. Wolmanized lumber, vacuum- 
pressure treated, is impregnated with an odor- 
less non-corrosive and non-leachable preserva- 
tive and is paintable. The drawings shown 
in the standard A. I. A. size folder display the 
principles involved in the application of Wol- 
manized lumber for most of its general uses 
including balloon frame, platform frame, braced 
frame, floating floor and California types of 
construction, as well as requirements for porch 
construction, garage walls, fence posts, stringers 
and pickets, lattice work, trellises etc. The 
folder, and supplementary information concern- 
ing Wolmanized lumber and its uses, is sup- 
plied architects by the American Lumber & 
Treating Co., in order that proper protective 
specifications may be included in their house 
plans. 


Sherwin-Williams 1938 Color 
Arrangement Books 


A release received in this office from Sher- 
win-Williams Co., Cleveland, Ohio, manufac- 
turer of paint, stated that “Millions of copies 
of the 1938 ‘Home Decorator and Color Guide’ 
are distributed each year by the Sherwin-Wil- 
liams Company, which offers this unique fea- 
ture free to anyone who requests it of a Sher- 
win-Williams dealer.” 

Through erroneous interpretation of that 
statement there appeared in the AMERICAN 
LUMBERMAN on page 82 of the issue of April 
9 a statement to the effect that the manufac- 
turer would supply the books free to Sherwin- 
Williams dealers. This is not the case. 

The manufacturer’s statement should have 
been taken to mean exactly what it says. While 
the books are distributed free by dealers, there 
is a nominal charge to the dealer for handling 
and mailing the books, and imprinting the 
dealer’s name and address on them. New edi- 
tions of the book have been prepared annually 
for a number of years. Over three million 
copies were given away free by dealers last 
year, but in all casse the small handling costs 
were paid to the manufacturer by the dealers. 


Announces Hardboard Floor Tile— 


Carpenters Manual 


The Celotex Corp., 919 North Michigan Ave- 
nue, Chicago, has announced the addition of a 
hardboard floor tile to its line of building ma- 
terials. The material, 3/16 inch thick, is sup- 
plied in two sizes, 12 by 24 inches and 24 by 48 
inches. Edges are beveled. A hardboard grain 
effect permeates the material which is dark 
brown in color. It may be applied direct to 
wood floors or sub-floors with adhesive, nails 
or a combination of the two. Applications in 
retail establishments and home recreation rooms 
are some of the suggested uses. Information 
about the new product, Celotex tempered hard- 
board flooring, will be sent on request. An 


April 23, 1938 


eighty-page carpenters manual for the con- 
struction of interiors has just been published 
by Celotex. Text, illustrations and detailed 
working drawings tell in simple terms how to 
apply Celotex materials to achieve attractive 
decorative interiors for homes, offices, stores 
and theaters. 


Modern, Rust-Resistant Mail Boxes 


Are Featured 


The Champion Hardware Co., Geneva, Ohio, 
has announced, among its new items of build- 
ers’ hardware, a rust-resistant mail box, em- 
bodying _ beauty, 
utility and con- 
venience. Made in 
two styles, 9206 
Y, a cast alumi- 
num with “Old 
Iron” finish and 
9200 DJ, a dead 
black finish in 
cast iron, the 
mail box has a 
raised grill win- 


ent inspection and 
a sturdy maga- 
zine rack. Mail 
is easily removed 
through a broad- 
throated cover, 
slotted to permit 
the. use of a lock. 
A weather shield 
covers the top 
mail slot and the 
aluminum box is 
especially practi- 
cal for use in 
coastal areas 
where it will 
withstand corro- 
sion by salt wa- 
ter and sea air. 
Full information on this and other Champion 
lines may be had on request from the company. 


Canned Linseed Oil Offers Extra 
Value — Dealer Profit 


Archer-Daniels-Midland Co., Minneapolis, 
Minn., manufacturer of Pol-Mer-Ik linseed oil, 
marketed in tamper-proof cans, recently is- 
sued an illustrated brochure explaining how 
dealers may make more profit out of linseed 
oil sales, attract master painter business and 
eliminate the losses of bulk selling. The com- 
pany’s linseed oil, containing ten percent varnish 
body, cooked oil, may be obtained raw or boiled 
in five sizes ranging from one pint to five 
gallons. Definite values to paint film are cited 
for Pol-Mer-Ik linseed oil as follows: better 
gloss and color; greater durability; correct 
brushing and leveling and correct drying. The 
uniformity and purity of the product are 
stressed as a sales feature. The brochure 
and additional information may be obtained on 
request from the company. 





Folder Describes Six Styles of 
Bungalow Picket Fence 


Six different styles of light, practical bunga- 
low fence, in addition to the company’s well 
known Big Red and Big Green fence, are illus- 
trated and described in a new counter folder 
and envelope stuffer issued by the Illinois Wire 
& Mfg. Co., Joliet, Ill. The six styles of 
bungalow fence are made of surfaced and 
pointed %4-inch by 1%-inch yellow pine pickets 
woven two inches apart with five strands of 
galvanized wire. All are available painted 
either green or white, the latter shipped in 
heavy kraft paper. Big Red fence is made in 
50 and 75-foot rolls, and pickets are immersed 
in a hot solution of red iron-oxide paint to add 
durability. Big Green fence is made in 50-foot 
rolls. Gates to match any style and color of 
fence can be furnished complete with hinges and 
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latches. Rounding out the line is a flower 
guard 18 inches high. Catalog and dealers’ 
prices will be sent upon request to the manu- 
facturer. 


New Vari-Pitch Speed Changer 
Is Announced 


The Texrope division of the Allis-Chalmers 
Manufacturing Co., Milwaukee, Wis., recently 
announced a speed changer unit designed to fill 
the need for equipment where a_ substantial 
change in speed is desirable to better control 





production. It is especially useful where ma- 
terial handling equipment must be controlled. 
The totally inclosed unit, utilizing the company’s 
multi-groove, vari-pitch sheaves, is designed 
with double shaft extensions and driven from 
a standard motor. Where the change in speed 
is to be adjusted manually only, the unit is 
provided with a hand wheel control. It can 
also be equipped for either electric remote con- 
trol or manual remote control. ‘The present 
range of capacities now being offered include 
ratings up to 33 h. p. with ratios as high as 
3% to 1. Descriptive bulletin No. 1266, giving 
full details, may be obtained direct from the 
manufacturer. 


Woodworking Machines Perform 
Wide Variety of Work 


Butte, Monr., April 16—C. D. Woodward, 
chief engineer of the Anaconda Copper Mining 
Co., here, reports that the two Master Univer- 
sal Woodworkers purchased last year are ren- 
dering excellent service in the company’s shops. 
The machines are employed in performing a 
wide variety of work and because of the spe- 
cialized tasks, the hardwood saw tables have 
been replaced with metal tables and different 
fences. Products of The Master Woodworker 
Manufacturing Co. (Inc.), Rush and Congress 
streets, Detroit, Mich., the machines will joint, 
bevel, mitre, dado, rip, crosscut, bore and fill 
many other requirements. Additions to the Mas- 
ter Universal Woodworker line include the 


Master Woodworker, one of two used in the shops 
of the Anaconda Copper Mining Co., Butte, 
Montana 
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SawMaster, which meets the demand for a 
lightweight portable machine where ary is 
not required and the SawMaster, Jr., a light- 
weight, portable bench type unit, ‘similar in de- 
sign to the SawMaster. The machines are elec- 
trically powered. 


Uses of Tractors and Diesel Engines 
in Lumber Field 


“From Stump to Lumber,” a review of the 
uses of tractors and diesel engines, has been is- 
sued by the Caterpillar Tractor Co., Peoria, 
Ill. Printed in the usual “Caterpillar” man- 
ner, the action photographs tell the main points 
of the story and captions bring out the neces- 
sary explanation and statistics. The booklet 
deals with: roughing out and maintenance of 
roads in new stands of timber; all phases of 
log skidding; diesel powered portable mills; 
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diesel powered locomotives, generator sets, etc. 
In regard to the actual handling of logs, the 
booklet deals first with ground skidding, used 
where there are short hauls, extremely steep 
hillsides or small timber. Where the haul is 
too long for ground skidding and too short to 
require the use of arches, pan skidding is re- 
sorted to, as the booklet shows. The discus- 
sion of arch skidding is divided into three sec- 
tions—where hauls are long and logs are big; 
tree-length logging and arch logging from cold 
decks. Tractor donkeys, loaders and yarders 
are also mentioned and their uses illustrated 
and explained. Copies of the booklet are avail- 
able from the company on request. 





RAILROAD PURCHASES OF fuel during 1937 
totaled $294,293,000, compared with $272,270,000 
in 1936. The greatest part of this went for 
bituminous coal. 

















make this possible. 
Hardwood Flooring. 






Pine from our mill. 


KEEP YOUR INVENTORIES DOWN 


Our stock of 10,000,000 feet of hardwoods helps you 
We specialize in mixed cars 
Northern Hardwoods, Walnut, Mahogany, Oak and 
Can also include to many points 
on transit, Western Woods of all kinds and Yellow 


Cotton HANLON 


ODESSA , N-Y. 











mills. 


few weeks. 


We Wholesale,Western and Southern Woods 


in addition to lumber manufactured at our own 
You can depend on us for Fir and Western 
Pine items from dependable mills, also Yellow Pine 
items that we cannot furnish from our own 
NOTE.—We have 100M S. American logs due ‘in a 
Can handle special cutting. 








































a ladder. 


Up will go your ladder sales and up will go your profits when you 
put these Babcock Ladders on display. This is the ladder line that 
will lead you into good money-making business this Spring. This is 
the ladder that is famous for quality, safety and strength. Good- 
looking, light in weight, the Babcock Ladder is easy to sell and 
sure to satisfy. 


Right NOW is THE time to start handling these Babcock Genuine 
Air-Dried Spruce Ladders. 
push them. Many a customer who comes for lumber will also want 
Be ready to make the sale. 


Get them on display, talk about them, 


There's a Babcock Ladder for every need. Let us suggest an assort- 
ment for featuring during the next few months. Today, send for the 
Babcock Ladder Catalog, with prices and full information about 
this business opportunity. 


The W. W. Babcock Co. ‘xy.’ 
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NATIONAL PRODUCTION, SHIPMENTS and ORDERS 


Wasuincrton, D. C., April 16—Following is the National Lumber Manufacturers Association’s report C anc 
fourteen weeks ended that date, covering mills whose statistics for both 1938 and 1937 are available, and percentage comparison with statistics of 
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for two weeks ended April 9, and for 








identical mills for the corresponding period of 1937: 
Av. No. Production Percent Shipments Percent Orders Percent 
TWO WEEKS: Mills 1938 of 1937 1938 of 1937 1938 of 1937 
Softwoods 
Southern Pine Se ee ee ee eT ee ee 122 54,482,000 i f 45,016,000 75 44,767,000 82 
i ee ot enh awh Obs eee 664 a eee OOS 143 162,358,000 69 160,289,000 67 148,494,000 54 
PE drccecesecccccevecescereessnese 120 94,656,000 73 100,355,000 67 93,085,000 63 
IPO eee Te 13 9,898,000 57 15,186,000 73 14,774,000 73 
i CE 6 ccc dt ecb 14edeeebe ceeieceeese 8 5,240,000 104 5,987,000 99 3,628,000 73 
ls be ene h ee we eee eae es 10 3,056,000 139 3,082,000 45 4,241,000 91 
os re rrr ree eee 18 1,803,000 33 2,315,000 56 1,974,000 60 
Ce occ ct eeeseeeeeeeneenend en 434 331,493,000 71 332,230,000 68 310,963,000 61 
Hard d 
Southern Haréwoods CARE eseeha chew ek as 781 10,248,000 * 10,276,000 * 10,343,000 * 
cn nc 6 ocle ees ee eeeeeee wes 18 7,356,000 89 2,086,000 28 1,876,000 37 
ES I ee ee “99 17,604,000 12,362,000 12,219,000 oie 
ee Saree MURS he a4 06 COGS CESSES ERO HORS 515 349,097,000 344,592,000 323,182,000 
FOURTEEN WEEKS 
BUMS Wine .ccccccccccvecccccecerssecens 132 418,814,000 84 423,849,000 s2 423,582,000 88 
EE a 6.6. 00.606 6, salle. 0:60.400) 00. 4:064 0.0.68 08:8 143 1,012,725,000 79 1,061,776,000 77 1,095,995,000 78 
EE RES SEE it i RE REE Epa 121 434,127,000 66 762,007,000 76 786,956,000 79 
Culisermin, MeGwWood 2... ccccccccscccscvcccece 13 "75,276,000 61 75,157,000 59 95,052,000 66 
BOUCMEPM CHPTOGS 2c. cccccccccccccccccccccces 8 31,073,000 81 29,223,000 71 22,849,000 61 
EE cence cccgetedecteeeebebere ovens 10 10,818,000 12 21,550,000 49 24,203,000 60 
PORE TUUIIOGE, cc cce ccc cece eecccescecces 19 19,480,000 48 13,191,000 45 16,695,000 59 
Total Softwoods ..............eeeeceeeeces 446 2,002,313,000 76 2,386,753,000 76 2,465,332,000 79 
Hardwoods: 
eee T TT eT TT eeeT Ce +82 76,075,000 * 68,791,000 * 72,403,000 x 
Rerthera oe thee bass v eke eraks Pewee 19 57,651,000 92 19,174,000 39 18,198,000 42 
Fore 101 133,726,000 87,965,000 90,601,000 
an eee es Be Li 528 2,136,039,000 2,474,718,000 2,555,933,000 
tUnits of Production. *No report for last year. 





West Coast Review 
[Special radiogram to AMERICAN LuMBERMAN] 
SeaTrLe, WasH., April 20.—The 151 West 
Coast Lumbermen’s Association mills, giving 
production, shipments and orders during the 
two weeks ended April 16, reported: 
Production 164,256,000 . 
Shipments 164,003,000 0.15% under production 
Orders 145,215,000 11.59% under production 

A group of 143 mills, whose production re- 
ports for 1938 to date are complete, reported 
as follows: 
Average weekly cut for fifteen weeks: 

SE schbicders 4ha0ees sr euindie 93,458,000 

PP ere re eee er 72,820,000 
Average cut for two weeks ended 

PETE OF ib cccdvetebvess sakeecade 80,760,000 

A group of 151 mills, whose production for 
the two weeks ended April 16 was 164,256,000 
feet, reported distribution as follows: 





Unfilled 

Shipments Orders Orders 
, | eee 58,272,000 56,357,000 77,319,000 

Domestic 

cargo... 81,844,000 59,709,000 147,644,000 
Export ... 7,189,000 12,451,000 62,453,000 
Local . 16,698,000 SOO © heeveees 
164,003,000 145,215,000 287,416,000 


A group of 143 identical mills, whose reports 
of production, shipments and orders are com- 
nlete for 1937 and 1938 to date, reported as 


vllows: Aver. for 2 
wks.ended Aver. for 15 wks. ended 
April 16, April 16, - April 17, 
1938 1938 1937 
Production 80,760,000 72,820,000 93,458,000 
Shipments 80,693,000 76,510,000 100,988,000 
Orders 72,006,000 77,782.000 102,073,000 





Western Pine Summary 


PorTLAND, Ore., April 16—The Western 
Pine Association reports as follows on opera- 
tions of identical Inland Empire and California 
mills during the two weeks ended April 9: 

Report of an average of 120 mills: 


Total for 2 Weeks ended 
April 9, 1938 April 10, 1937 


Production ...... 94,656,000 130,455,000 
Shipments ...... 100,355,000 150,420,000 
Orders received... 93,085,000 147,491,000 


Report of an average of 121 mills: 


April 9, 1938 April 10, 1937 
Unfilled orders... 156,344,000 331,526,000 
Gross stocks..... 1,533,255,000 1,260,869,000 
Reports of 121 identical mills: 
-——Total for Year———, 
1938 1937 
Production ...... 385,323,000 589,088,000 
Shipments ....:.. 714,597,000 937,995,000 


Ozers 744,403,000 922,982,000 


Redwood Plaque to Honor 
West's Sport Champions 


San Francisco, Cautir., April 16.—Cham- 
pions in every branch of sport, past and pres- 
ent, who are natives or residents of the West, 
will be selected by the 1939 Golden Gate In- 
ternational Exposition for permanent recogni- 
tion. Their names will be placed on a huge 
scroll from the biggest and oldest giant of them 
all—the California redwood. A silver inlay will 
outline the eleven western States, with facsimile 
signatures of the champions inscribed on the 
largest board ever sawn in a redwood sawmill-— 
seven and a half feet wide and 12 feet long— 
cut from a tree seventeen hundred years old. 
The plaque will be furnished the exposition by 
the California Redwood Association. The plan 
is to honor successively throughout 1939 the 
men and women who, through their sports 
prowess, have brought fame to their home in 
the West. The list will include 288 individ- 
uals, one for each day of the Fair. Individuals 
so honored will be presented with a special 
medal. Among the champions honored will be 
Paul Searles, who set a new world’s bucking 
record for a 36-inch log, at the official opening 
of the Golden Gate Bridge in May, 1937. 





Moderate Cost House Plans are 
Published in Every Other Issue. 
WATCH FOR THEM 


Washington State Rates 


Increased 5 Percent 


SPOKANE, WaSH., April 16.—Request of rail- 
roads to increase generally freight rates and 
charges applicable to intrastate traffic in 
Washington, not to exceed 10 percent, was 
granted April 14 by the State department of 
public works. Carload rates may be increased 
not to exceed 5 percent over rates in effect on 
Dec. 19 on the following commodities : 

Lumber, shingles, lath, box, crate and coop- 
erage material; veneer, built-up wood and 
articles taking lumber rates. Posts, poles, 
piling, fuel wood, pulpwood, sawdust, hogged 
fuel and bark. 





Southern Pine Statistics 


[Special telegram to AMERICAN LUMBERMAN] 


New Orteans, La., April 20.—Following is a 
summary of reports from southern pine mills 
for the two weeks ended April 16: 

Average weekly number of mills, 118 
Units,+ 98 
Total for 
Two Weeks 


Three-year average production*... 60,015,000 
BECUEE PEOGUWEUON ... 0. cee csiines 50,408,000 
I A oot. otc) SoG wr al we Kites 42,799,000 
COPOU BOOT VEE, onc cin ecicdiecccuens 43,011,000 


Number of mills, 120; Units,+ 100 
On April 16, 1938 
Se es 58,980,000 
pi ge eres eee 446,002,000 
*October, 1934, to October, 1937. 
TUnit is 308,000 feet of “3-year average” 
production. 





Relation of Unfilled Orders to Stocks 


WasuincrTon, D. C., April 16.—following is statement for eight groups of identical mills and 
two groups of hardwood flooring plants of unfilled orders and gross stock footage on April 9: 








No. of Unfilled Orders Gross Stocks 

Softwoods— Mills 1938 1937 1938 1937 
OEE BERD occ cisccccccscssoe - 111 51,614,000 74,167,000 488,086,000 374,548,000 
TE a6 We6ite-6 teed swe ewan’ 143 296,194,000 794,955,000 964,329,000 1,035,723,000 
PEE ORD co ccccccccececcccece 118 140,533,000 319,562,000 1,469,841,000 1,211,662,000 
California Redwood ............. 13 46,551,000 79,345,000 311,434,000 270,235,000 
Southern Cypress ............... 8 3,625,000 7,786,000 164,230,000 149,191,000 
eS eee ae 10 6,726,000 10,071,000 154,906,000 107,767,000 
Northern Hemlock® ........:.... 10 7,845,000 6,628,000 103,078,000 101,110,000 

Total Softwoods ............ 413 553,088,000 1,292,514,000 3,655,904,000 3,250,236,000 
Hardwoods— : 
Northern Hardwoods®* ........... 15 12,895,000 16,722,000 136,865,000 94,623,000 
Flooring— 
Oak Flooring ........ ¥86éneeeses 75 31,824,000 47,161,000 82,425,000 61,005,000 
Maple, Beach & Birch Flig....... 15 7,083,000 15,719,000 16,219,000 13,441,000 


*Unfilled orders reported by 10 and 15 mills respectively; stocks by 16 mills. 





Aprit 








CALI 
‘has eng 
Los 
‘South " 

KAN! 
is buil 
._Madiso} 
lumber 


MISS 


& Coal 
Carl Sn 
NOR’ 
Salem— 
began 
with n 
ORE 


TEX, 
a bran 
open a 
plete st 

WAS: 
Bert Se 
comple 

WISC 
Store fe 
building 
and pa 


ARK 
Inc.) ; 
MISS 
‘Groves) 
NEW 
turing 
Caméd 
NOR’ 
Lumber! 
OKL: 
Co.; $1: 
WES' 
Co.; $5 
supplie: 
Parsc 
WISC 
ing (In 
types ¢ 
terials. 
CAN£ 
Nations 
422 Me' 
in busi: 
Vance 
of Nov: 
busines 
Victo 
ward I 
tions. 


CALI 
ket, 15 
Potter 

Lake 
by Dia: 
the Prs 

Los 
by Dall 

FLOFE 
ber Co. 


ILLI 


IOW. 
Midwes 
KANi 
succeed 


Corp. 
Sterl 
ling Li 


MICE 
Co., 867 
Chaplo 

Flint 
Lumbe! 

MINI 
succeed 

MISS 
succeed 
ter Ave 

NHB: 
Ca. suc 

NEW 
(Ine,) | 


r 
of 


it 
7 


il- 
nd 

in 
yas 


sed 
on 


p- 
nd 
es, 

red 


isa 
ills 





Aprit 23, 1938 








THE BUSINESS RECORD 








New Ventures 


CALIFORNIA. Fresno—North Side Lumber Co. 
has engaged in business. 

Los Angeles—Cane Building Supply Co., 5151 
South Vermont Avenue. 

KANSAS. Arkansas City—Benson Lumber Co. 
is building a lumber yard at Third Street and 
Madison Avenue, which will carry a full stock of 
lumber and building materials. 


MISSOURI. Salem—Missouri Walnut Co. formed 


ito operate a lumber mill. 


University City—United Lumber Co. will open 
‘its fifth branch at North and South Road and Gan- 
non Avenue. 


NEW YORK. Lancaster—Twin Village Lumber 
& Coal Co. established at 203 St. Mary’s Street by 
Carl Smith. 


NORTH CAROLINA. Wilmington and Winston- 
Salem—Thomason Lumber & Veneer Co. recently 
began a wholesale veneer and lumber business, 
with no yard. 

OREGON. . Cave Junction—Villair Lumber Co. 
has been formed. 

Colton—Charles Myers Lumber Co. has engaged 
in business. 


PENNSYLVANIA. Sewickley — Gordon - Brett 
Lumber Co.; retail. 
TEXAS. Wichita Falls—Woodshed Lumber Co., 


a branch of the same firm in Oklahoma City, will 
open a yard at 1205 Sixth Street, carrying a com- 
plete stock of building materials, 

WASHINGTON. Lynden—August Klocke and 
Bert Segel will open a lumber yard here, handling 
complete stocks of building materials. 


WISCONSIN. Plover—Cash & Carry Lumber 


Store formally opened. A complete line of lumber, 


building materials and building hardware, 
and paints is carried. 


Incorporations 


ARKANSAS. Canfield — Burton 
{Inc.); timber and lumber, 


MISSOURI. Rock Hill (R. D. from Webster 
Groves)—Rock Hill Lumber Co.; $45,000. 


NEW JERSEY. Bridgeton—Riverside Manufac- 
turing Co. of New Jersey (Inc.); lumber products. 
Camden—lInterboro Lumber & Coal Co. 


NORTH CAROLINA. Maxton—Steed & Bullard 
Lumber & Realty Co.; $25,000 


OKLAHOMA, Seminole — Tuskahoma Lumber 
Co.; $12,000. 

WEST VIRGINIA. 
Co.; $5,000. 
supplies. 

Parsons—R. M. Johnson Lumber Co.; $10,000. 


WISCONSIN. Appleton—Badger Roofiing & Sid- 
ing (Inc.); $5,000. Will deal in asbestos and other 
types of roofing, siding, and other building ma- 
terials. 

CANADA. BRITISH COLUMBIA. Vancouver— 
National Cedar Co. (Ltd.); $10,000. Offices are at 
422 Metropolitan Building and the firm will engage 
in business as mill owners and operators. 

Vancouver—tTrans-Pacific Lumber Co., 
of Nova Scotia Building; $150,000. 
business. 

Victoria—Alaska Cedar Products (Ltd.), 432 Say- 
ward Building; $410,000. General logging opera- 
tions. 


roofing 


& Copeland 


Fairview—Fairview Lumber 
Will carry complete line of building 


201 Bank 
General logging 


Business Changes 


CALIFORNIA. El Monte—Modern Lumber Mar- 
ket, 1501 West Garvey Boulevard, succeeded by 
Potter & Hirsch. 

Lakeport—W. W. Prather Lumber Co. succeeded 
by Diamond Match Co. The sale does not include 
the Prather mill on Elk Mountain. 

Los Angeles—Anderson Lumber Co., succeeded 
by Dalton Lumber Co., 5941 South Western Avenue, 

FLORIDA. Harbeson City—West Florida Lum- 
ber Co. succeeded by Gex-Lewin Lumber Co. 

ILLINOIS. Chicago— Montrose Manufacturing 
Co. succeeded by Irving Park Millwork Co., 4536 
Irving Park Boulevard. 

e Fairbury—John N. Bach succeeded by J. N. Bach 

Sons, 

Forrest—Forrest Lumber Co. succeeded by J. N. 
Bach & Sons. 

IOWA. ‘Praer—William H. Burns succeeded by 
Midwest Lumber Ca. 

KANSAS. Manhattan—Kansas Egg Case Co. 
succeeded by Wood Products & Manufacturing 


Cor 
Sterling—Quigiey Lumber Ca. succeeded by Ster- 
ling Lumber Coa. 

MICHIGAN. Detroit—Nowels Lumber & Coal 
Co., 8675 East Seven Mile Road, succeeded by B. A, 
Chaplow Lumber Ca. 

Flint—Love [Lumber Cog, 
Lumber & Coa] Ca. 

MINNESOTA. Winsted—A. Westrup Lumber Ca. 
succeeded by B. J. Westrup Lumber Co. 

MISSOURI. St. Louis—Sell & Son Lumber Co. 
succeeded by Rack Hill Lumber Co., 9267 Manches- 
ter Avenue, 

NHBBRASKA. Ainsworth—W. 8S, Rogers Lumber 
Ca. succeeded by Searle & Chapin Lumber Co. 

NEW YORK. Walden—Walker-Hall Lumber Co. 
(Ine.) changed name to J, S. Walker Co. (Inc,), 


succeeded by James 


NORTH CAROLINA. Henderson—Patterson-Car- 
ter (Inc.) succeeded by C. L. Carter Lumber Co. 

OHIO. Leesburg—J. A. Barrett & Son succeeded 
by WVeVoss Lumber Co. 

Salem—Peerless Furniture Co. succeeded by Peer- 
less Manufacturing Co.; H. E. Zepernick, proprietor. 

OREGON. Sisters—E. H. Spoo & Sons suc- 
ceeded by C. G. Hitchcock & Co. 

TENNESSEE. Kingsport—Union Coal & Supply 
Corp. succeeded by Union Supply Co. 

Sweetwater—C. M. Satterfield succeeded by Pres- 
ley Lumber Co. 

TEXAS. San Angelo—San Angelo Lumber Co., 
227 North Main Street, succeeded by Burley-Bacon 
Lumber Co. 

Temple—Temple Lumber 
Campbell-Marrs Lumber Co. 

WEST VIRGINIA. St. Marys—Hissom Lumber 
Co. succeeded by Booth’s Lumber & Supply Co. 

WISCONSIN. Bagley—Meuser Lumber Co. suc- 
ceeded by Walz Lumber Co. 


J 
Casualties 

CALIFORNIA. Los Angeles—Hyde Park Lum- 
one Co., 6722 Crenshaw Blvd., damaged $60,000 by 
re. 

NEW YORK. Orchard Park—Quaker Lumber 
Co. had two storage sheds and their contents de- 
stroyed by fire, with loss estimated at $15,000, cov- 
ered by insurance. Mill and office building were 
saved. 

OHIO. Dayton—Kuntz-Johnson Lumber Co. yard 
and main office damaged by fire, with loss esti- 
mated at $200,000, covered by insurance. Tempo- 
rary offices established at 10 Mead Street. Will 
rebuild as quickly as possible. 

PENNSYLVANIA. Freeport—Montgomery Lum- 
ber Yard at Butler Junction damaged $50,000 by 
fire. The loss is partially covered by insurance. 
Office building saved. 

VIRGINIA, Norfolk—White Lumber Co., at 
Church St, and Norfolk & Western Railway tracks, 
had main building destroyed by fire, with loss es- 
timated at $35,000. The destroyed building housed 
the planing mill and millwork units, as well as the 
stored dressed lumber. The only unit of the plant 
that escaped was the office. The loss is covered 
by insurance and no doubt the plant will be re- 


built. 
New Mills and Equipment 


IDAHO. Mountain Home—Demaray & Sorensen 
are building an up-to-date planing mill and saw- 
mill here. 


MONTANA, Lewiston— Montana Lumber & 
Hardware Co. will rebuild $20,000 lumber yard and 
office building recently burned. 


OKLAHOMA. Stilwell—J. O. McCalman is in- 
stalling machinery for a planer, sawmill and stave 
mill. A kiln will be installed to dry lumber and for 
use in manufacturing hardwood flooring and other 
kinds of finished lumber. 


To Cut Cottonwood Veneer 


Vancouver, B. C., April 16.—About 830, 000 
feet of cottonwood ‘logs has been received in 
Nelson, B. C., to date this season for manu- 
facture into veneer. Before shipment is dis- 
continued, the British Columbia Veneer Works 
will have on hand approximately 1,000,000 feet 
of logs, and as soon as the level of Kootenay 
lake has risen another five or six- inches and 
the logs can be got on the jack ladder, the 
— will call employees back to: work at the 
plant 


(Inc.) succeeded by 








(Continued from page 23) 

burned by the British in the War of 1812 
are among the interesting exhibits in the 
Lumber Room. All of the commercially 
important woods are included in the dis- 
play that occupies wall cupboards in the 
two large rooms, with emphasis placed 
upon the importance of these materials in 
structural framing. In addition to do- 
mestic woods, distinctive imported ones 
and veneers are shown together with sec- 
tions of logs of the less well known va- 
rieties. The Chicago Lumber Institute is 
in charge of this exhibit space, and plans 
to change the display frequently in order 
to supply information desired by the pub- 
lic, and to show all of the possibilities of 
wood in use, 


























°! Ferguson 
Lumber 


Leader for 45 Years 
Today More Popular Than Ever 








You can't go wrong when you depend 
on Ferguson to supply your lumber 
needs. You'll find Ferguson Lumber 
100% good and Ferguson Service O. K. 
in every way. That is what other lumber 
buyers have found through our 45 years 
experience in the lumber trade. 


Let Ferguson supply your needs in Yellow Pine, 
Hardwoods, Cypress, West Coast Products, Treated 
Lumber, Hardwood Flooring, Cedar Closet Lining, 
Plywood, Grain Doors, Veneers, Shingles. Why not 
write us today? 


W. T. FERGUSON 
LUMBER C St. Louis 


Mo. 
CHAPMAN & DEWEY 
LUMBER COMPANY 











Manufacturers of high grade 


HARDWOOD LUMBER 


and OAK. FLOORING 


from famous St. Francis Basin. 
Wire for quotations. 


MEMPHIS - - - TENN. 












“Rest your dogs ond save your sox, 
There's no need for walking blocks, 
Spending money, time and pep— 
Here's Downtown at your doorstep.” 
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SAINT 


OF ALL ROOMS $3.50 OR 
$5.00 OR LESS, DOUBLE 


OVER 50 
SINGLE 


LESS 
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San Francisco, Calif. 


PACIFIC COAST EUROPEAN CONFER- 
ENCE RATES.—Effective immediately, the 
Pacific Coast European Conference an- 
nounced another reduction in the minimum 
rates covering shipments of lumber moving 
from Pacific Coast to the United Kingdom 
and Continent. The reduction is 5 shillings 
per thousand feet. The new lumber mini- 
mums are 55 shillings to the United King- 
dom, and 60 shillings to the Continent. The 
Mediterranean base is unchanged. The cut 
in the United Kingdom and Continent fol- 
lows a similar one of 5 shillings earlier in 
March. The peak in the United Kingdom 
trade was 90 shillings last fall, since when 
there have been reductions of 10 shillings, 
15 shillings, 5 shillings, and now another 5 
shillings. 


REDWOOD. Sastern business is said to 
be fair, with prices continuing firm. With 
completion of repairs to storm damaged sec- 
tions of the Northwestern Pacific Railroad, 
April 15, the long-held-up shipments of red- 
wood lumber from Mendocino and Humboldt 
counties were expected to start moving im- 
mediately. The road was tied up on Feb. 2 
as a result of slides and other storm damage, 
said to be the worst since the company 
started operating in 1914. Some points on 
the line had a rainfall this winter in excess 
of 85 inches. The shutdown of service was 
complete. 


CALIFORNIA PINES—The Ponderosa mar- 
ket remains quiet, with prices continuing to 
hold. Stocks are being filled in, and although 
much broken, are in better condition than 
at this time last year. The sugar pine market 
is quiet, with firm prices. Stocks are re- 
ported fairly well balanced. 


DOUGLAS FIR—While some further slight 
improvement is noted, it is by no means 
marked. Prices are holding, with some items 
tending to strengthen. 


HARDWOODS—The local 
ported very quiet. 





market is re- 


Tacoma, Wash. 


WEST COAST WOODS—Lumber business 
continues slack. The chief activity here has 
been in the coastwise trade, with some 
Hawaiian movement also reported. The off- 
shore movement to other destinations has 
been negligible. Last week there was gen- 
eral resumption of logging in southwestern 
Washington areas tributary to Tacoma. 


Seattle, Wash. 


RAIL.—Some weakening in the market is 
apparent, as compared to a fortnight ago. 
Prices have softened, and in some instances 
are lower. Stocks at mills seem to have a 
larger bearing than usual on prices. Mills 
which are low on some items are inclined to 
ask top prices for them, and those that have 
a surplus will take less. D grade vertical 
grain flooring is scarce, except in small lots; 
and buyers report a rather widespread scarc- 
ity of C and D uppers all through the list. 


INTERCOASTAL.—Many cargo mills are 
shutting down, though stocks at mills are 
small. Prices have been slipping for the 
past three weeks. Inquiry is light. Ship 
space is plentiful. Production is exceeding 
sales, but shutdowns are expected to keep 
stocks in balance with demand. Eastern 
wholesale stocks are ample for present con- 
sumption. 


BXPORT.—A little more inquiry is re- 
ported. Most of this is from the United 
Kingdom and the Continent. Ocean rates 
have slipped down to 50 shillings to United 
Kingdom and 55 to the Continent. c - 
likely that Continent rates will drop to 52/6 
as Continental buyers always expect a differ- 
ential of 2/6. Japan is inquiring for small 
parcels, but is issuing no letters of credit. 
South America, South Africa and Australia 
are quiet. 


SHINGLES.—Most sales are still being 
made at or near figures published elsewhere 
in this issue, though some low quotations 
are heard. Stocks, particularly of No. 1’s, 
are increasing, while shortages of Nos. 2’s 
and 3’s are being overcome. 


LOGS.—Very little trading has been done 
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Market News from Anteri 


the past month. Prices are unchanged. Most 
recent figures show a gain in inventories of 
logs on Puget Sound. 


Kansas City, Mo. 


SOUTHWBEST MARKET.—Sales of lumber 
continued to decrease. Business for the first 
quarter of 1938 has averaged about 15 percent 
less than for the same in 1937, and about 25 
percent less than in 1936. The average of 
prices was down about $6.50 per thousand 
from a year ago. A considerable amount of 
deteriorated lumber is being forced on the 
market, and prices have been demoralized in 
many lines. Larger mills have been vigor- 
ously resisting price concessions, but com- 


Hardwood Co. Installs Two 
Modern Kilns 


TAZEWELL, VA., April 18—The Virginia Hard- 
wood Lumber Co., with headquarters here, has 
just completed the construction of two modern 
Moore cross-circulation kilns at its Bastian, Va., 
plant. The company has been in active opera- 
tion since 1917 and has 
one of the most up-to- 
date plants in the Appa- 
lachian hardwood area. 
Equipment includes, in 
addition to the new 
kilns, a double band 
mill, planing mill and 
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E. R. BOYD, 
Tazwell, Va.; 
General Manager 





resaw. At the present 
time, the company is 
logging from holdings 
of virgin hardwoods 
sufficient to assure at 
least ten years’ opera- 
tion at this particular 
location. 

The heating system 
of the new 22 by 52 feet kiln rooms consists of 
half standard dry kiln pipe and half special 
Moorefin pipe which gives approximately four 
times as much radiation as ordinary pipe. The 
kiln buildings are of wooden construction with 
concrete foundations. The special 48-inch fans 
are steam driven and produce rapid cross-circu- 
lation which allows edge to edge stacking and 
drying on low temperature schedules. Tempera- 
ture, humidity and ventilation are automatically 
controlled. 

Officers of the firm are Charles P. Gillespie, 
president; E. R. Boyd, treasurer and general 
manager; W. A. Crawford, sales manager. 
Mr. Boyd is also president of the Appalachian 
Hardwood Manufacturers (Inc.). 








petitive prices to good accounts cause losses 
to distributors, who meet lower quotations 
rather than lose the accounts. 


SOUTHERN PINE.—Shipments are lower 
than they have been at any time in three 
or four years. Prices are weak, with de- 
clines during the last week ranging from 
50 cents to $1. Mills continue to restrict 
operations, yet certain stocks show large 
surpluses. Then, again, it is difficult to fill 
mixed car orders. 


HARDWOOD.—Prices are demoralized. 
Some business is available on an “auction” 
basis. A considerable amount of deteriorated 
lumber is reaching the market. Stocks that 
have been at mills six months after the 
6-month drying period, are being forced on 
the market at sharp concessions. Declines 
in prices of various grades ranged anywhere 
from $1 to $3. 


WESTERN PINE.—There is some inquiry 
for Ponderosa but, in the main, yards have 
sufficient stocks for the time being. 


OAK FLOORING.—Orders and shipments 
were somewhat lighter than in the two pre- 
ceding weeks, following the fair volume of 
March. Prices were steady, and fewer quota- 
tions were at extreme lows, due to the re- 
duction in surplus stocks. Lower grades are 
firmer. 


SHINGLES.—Production was kept in line 
with sales, with the result that prices are 
steady. The fact that Canadian operators are 
expected to be out of the market after next 
week tended to give prices a steadier tone. 


Memphis, Tenn. 


SOUTHERN HARDWOODS. — Hardwoods 
have been moving slowly. Actual production 
has been around 34 percent of normal pro- 
duction; with orders on a parity, and ship- 
ments slightly under. Since those figures 
were compiled, orders have increased slightly 
but are still low. Prices have changed but lit- 
tle, and there has not been much distress lum- 
ber offered. Lumber manufacturers generally 
are preferring to shut down rather than 
operate at a loss. Overseas orders generally 
are far below normal. Flooring sales are 
about on a parity with those of lumber. Pro- 
duction of flooring is about 20 percent higher 
than new orders. There has been no change 


ae Norfolk, Va. 


NORTH CAROLINA PINE.—The market 
has been very quiet. A rather heavy increase 
in building permits makes prospects much 
brighter, but FHA aid is slow in making 
itself felt. There has been no change in 
lumber prices, because today they are too 
low. Production is gradually decreasing and 
will continue to do so under present market 
conditions. Competition from small mills 
quoting low prices is gradually disappearing. 
Better grades have been in light demand, 
particularly from retail yards. Some of the 
large planing mills have been buying certain 
widths of good air dried and kiln dried 


Modern kilns recently constructed at the Bastian, Va., plant of the Virginia Hardwood Lumber Co. 





B&bett 
for mi 
firm, € 
supply 
buying 
cently, 
them. 
edge bh 
dried, 
are st 
buyers 
lookin 
have | 
delive: 
marke 
but c¢ 
$11.50 
roofer 
$12 fo 
and $ 
held f 
rough 
light. 


WE 
perce! 
filled 
year | 


INT 
weak, 
those 
two \ 
shadi 
Plent 
berm 
comp: 
high 
nearb 
the o 


CA: 
the b 
on it 
eithe: 
neartk 
porte 
yards 

FO 
Ship} 
by J: 
with 
to C: 

NE 
kets 
very 
char 

LO 
inve! 
demé 
wooc 








wa) 


April 23, 1938 


nlericas Lumber Centers 


in 
dd 











B&better boards, of which they were short 
for mixed-car orders. Bé&better is holding 
firm, even though demand is light, because 
supply is very limited. The yards have been 
buying very little No. 1 common lumber re- 
cently, and slightly lower prices do not tempt 
them. Demand for rough stock box, also 
edge box, rough or dressed, air dried or kiln 
dried, has been very small. The box makers 
are still out of the market. Prospective 
buyers of dressed and resawn stock box are 
looking for lower prices. Air dried roofers 
have been very quiet, both for truck and car 
delivery. The Government has been in the 
market for some dressed boards and roofers, 
but competition is very keen. At present, 
$11.50 is being asked for 6-inch air dried 
roofers f. o. b. cars Georgia Main Line rate; 
$12 for 8- and 10-inch, $12.50@13 for 12-inch, 
and $8@8.50 for 4-inch. These prices have 
held for more than thirty days. Demand for 
rough or dressed small framing has been 


light. 
Portland, Ore. 


WEST COAST WOODS—Production is 30 
percent under that of a year ago, and the un- 
filled order file is less than a half that of a 
year ago. Industrial. peace prevails. 


INTERCOASTAL— The market continues 
weak, with orders a full 25 percent under 
those of a month ago, and sharply lower than 
two weeks ago. Prices are soft, and some 
shading on popular dimensions is reported. 
Plenty of ship space is available, but lum- 
bermen feel that the intercoastal rate, by 
comparison with the price of lumber, .is so 
high it hinders business. Spotty bookings for 
nearby tidewater delivery constitute most of 
the orders. 


CALIFORNIA —The California market is 
the best for local mills, but is none too good 
on its best days. Plenty of ship space for 
either cargoes or parcels is available for both 
nearby and forward loading. Prices are re- 
ported about steady. Needs of California 
yards are said to be rather large. 


FOREIGN—Orders have hit a new low. 
Shippers await issuance of letters of credit 
by Japan. European markets are stagnant, 
with British Isles business continuing to go 
to Canada, 

NEARBY, RAIL, LOCAL—AIl these mar- 
kets are in the doldrums. Building here is 
very inactive. Rail business is of mixed 
character. 


LOGS—The log market is easy, and the log 
inventory heavier than desirable. Slow mill 
demand discourages seasonal expansion of 
woods operations. 


Minneapolis, Minn. 


NORTHERN PINE.—Although production 
has increased recently, it still is at a rate 
below that for the corresponding time in 
1937, but because a number of small mills 
have been in operation almost continuously, 
production to date has exceeded that of last 
year, and gross stocks held by the mills are 
larger than those of a year ago by some 40 
Percent. Sales and shipments also are run- 
ning behind those of last year. Demand con- 
tinues rather light. Yards know they can 
obtain needed stocks on short notice, so both 
country and city yards are in the market, for 
the most part, for only material to handle 
current demand. Most orders call for mixed 
cars, with prompt shipment stipulated. Prices 
are firm at levels established months ago, 
with premiums being asked and paid on some 
items in short supply. 


NORTHERN WHITE CEDAR.—Despite re- 
cent freight advances, demand for posts is 
greater than at this season for several 
years past. Some sizes are in short supply. 
Federal electrification programs throughout 
the Northwest are expected to utilize more 
poles than usual, 


MILLWORK.—With labor troubles settled 
and small residential programs getting into 
full swing, there has been a sharp turn for 
the better in the sash and door situation, 





particularly in Minneapolis and St. Paul. 
Some mills report the rural trade excep- 
tionally good, while others see little change 
as compared with recent weeks. 


Warren, Ark. 


ARKANSAS SOFT PINE—Orders dropped 
below the level of the previous two weeks, 
while shipments were slightly ahead of 
orders. Two or three mills have made con- 
cessions of $1@2 on surplus items of floor- 
ing and finish, although this is not general, 
for at most Arkansas mills there is no sur- 
plus of these items. Nearly all plants are 
sold up close on flooring, finish, casing and 
base and, in some instances, actually over- 
sold on 1x4-, 6- and 8-inch finish, casing and 
base, especially in 14- and 16-foot lengths. 
Large-mill production is running slightly 
ahead of shipments and new business. Rumor 
is that some small mills in this section will 
stop cutting unless prices improve in the 
near future; but the average small mill al- 
ready has sizable stocks, practically all com- 
mon items. 


SOUTHERN HARDWOODS—Purchases are 
limited to actual requirements of consumers. 
The oak flooring plants have been buying a 
little more rough flooring stock, although 
sales of oak flooring have slowed up slightly. 
Continued heavy rainfall is preventing the re- 
sumption of logging operations in the bottom 
lands on anything like a normal basis. 





New Edition of 'Lumber and 
Timber Information" 


The sixth revision of “Lumber and Timber 
Information,” a booklet containing data of a 
general and statistical nature pertaining to the 
lumber industry, has just been completed by 
the National Lumber Manufacturers’ Associa- 
tion. Revised as of March, 1938, the booklet 
gives in concise and co-ordinated form informa- 
tion on the rank of the lumber industry among 
industrial groups; production and distribution; 
lumber consumption by leading wood-using in- 
dustries; data on the timber stand and on for- 
ests and reforestation, including brief, uptodate 
summary of forestry legislation. 

Of particular interest is the analysis of dis- 
tribution of lumber showing relation between 
the consumption and production in various 
regions of the country and revealing the ratios 
in recent years of long and short hauls, intra- 
state shipments etc. 

This issue of “Lumber and Timber Informa- 
tion” was compiled, as were former ones, by 
Mrs. Grace J. Landon, NLMA statistician for 
the past 20 years. Material in the book is 
based upon such authoritative sources as the 
Bureau of the Census, U. S. Forest Service, 
Bureau of Foreign and Domestic Commerce, 
Pacific Lumber Inspection Bureau, Association 
of American Railroads, U. S. Maritime Com- 
mission and regional association reports. The 
book may be obtained from the office of the 
National Lumber Manufacturers’ a 
1337 Connecticut Avenue, Washington, D. 





Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows that 
the revenue freight for the two weeks ended 
April 9 totaled 1,045,467 cars, as follows: 
Forest products, 46,316 cars (a decrease of 7,- 
628 cars below the amount for the two weeks 
ended March 26); grain, 60,352 cars; live- 
stock, 22,038 cars; coal, 164,680 cars; coke, 
8,448 cars; ore, 11,355 cars; merchandise, 304.- 
927 cars, and miscellaneous, 427,351 cars. The 
total loadings for the two weeks ended April 
9 show a decrease of 67,817 cars below the 
amount for the two weeks ended March 26. © 
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Wier Long Leaf 
is Xtra Good 
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Aristocrat 
of 
Structural 
Woods 


You can depend on Long Leaf to last 
longer and support more weight than 
any other softwood. You'll find it 
profitable in the long run to encour- 
age durable construction, by recom- 
mending Wier Long Leaf—for strength 
and dependability —to resist stress, 
wear and exposure. It builds GOOD 
WILL for you. 
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Appalachian 


HARDWOODS 


Lumber of distinguished 
beauty and serviceabilty 


We specialize in Oak and Poplar. 


Soft-textured high-quality Appal- 
achian lumber, well-manufactured. 
Careful attention to inquiries and 
orders. Let us hear from you. 


WILDERNESS 
LUMBER CO. 


NALLEN, W. VA. 





Ask Your Wholesaler 
for “ALGER” BRAND 
LONG LEAF SHED & YARD STOCK 
MOULDINGS, LATH, SHINGLES. 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 








“The Heart Content” 


Have you delayed giving your wife this new book 
by ‘‘the lumberman ? Let us send it to you 
—take it home to oe it will cheer her up! 


$1.50 postpaid. 
Address the Publisher 


American Lumberman 
431 So. Dearborn St., - - CHICAGO 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., April 18—Architects’ offices 
are busy on plans that are to reach the con- 
struction stage after mid-year. These include 
many single homes of the better class, and it 
is noted that most of the “promotion” projects 
call for houses that will cost from $6,000 to 
$12,000. One of this type is located in the Lake 
Street section of Arlington, near Spy Pond, 
where forty houses will be started this sum- 
mer. The latest available figures cover permits 
issued in the 55 larger municipalities for March 
and total $5,672,155, which is an increase of 125 
percent over February, and of.10 percent over 
the March total one year ago. 


Retail Line Starts Home Building Service 


To develop new home buying upon a sound 
basis, the Diamond Match Co., of Biddeford, 
Me., has inaugurated ‘a pjanning and financing 
service that is unique and helpful to the pros- 
pective home owner. The company operates 
a long chain of retail yards in many of the 
cities and towns of New England, and has just 
opened ‘an office in the Park Square Building 
at Boston, telephone Hubbard 9391, for handling 
all new home building details. It is in charge 
of Hugh S. McKenna, for many years active in 
the retail trade ‘of Connecticut. “The basic 
thought behind our planning service,” says Mr. 
McKenna, “is to help people to transfer their 
ideas of a home into the actual completed struc- 
ture. We have worked out a plan that we be- 
lieve is unique in its economy and simplicity. 
A prospective home owner may come to our 
office, settle upon plans and specifications, and 
we do the rest; and, since we loan the money, 
we direct the financing arrangements. The new 
owner knows exactly what his home is to cost, 
for we definitely eliminate the bugaboo of ex- 
tras. We sell him the finished home, mostly in 
the cost class from $7,500 to $10,000 and he 
knows just what it is to be before we start 
work,” 

WEST COAST FIR AND HEMLOCK—Buy- 
ing is hesitant, for yards are moving much 
less lumber than is usual at this opening 
period of the building season, and the whole- 
sale distributors are moving cautiously in 
their commitments at the mills for late 
spring and summer supplies. The arrival 
last week of two ships from British Colum- 
bia, to drop 2,500,000 feet, brought receipts 
for the month to date to above six million 
feet, against 9,865,000 feet in the full month 
of April one year ago, and average April 
receipts in the past eight years of 7,450,000 
feet. Sales of dimension to yards in small 
lots from the wholesale yards are at a dis- 
count from page 16 of the West Coast man- 
ual, ranging from as low as $5 to as high 
as $6.50, while lots at the terminals—from 
storage—move at the discount range of $8.50 
to as high as $10.50. It is a highly competi- 
tive market, with desirable orders finding 
placement at prices favorable to the buyer. 
There is practically no call for the top grade 
of boards, and few if any lots are available 
here. A good No. 2 board—fir and/or hem- 
lock—is priced at $25 at the dock, and the 
No. 3 at close to $21. There are British 
Columbia boards—offered as 50 percent one’s 
and 5 percent two’s—at close to $25, that 
sell freely. 

EASTERN SPRUCE—Mill representatives 
from both sides of the border who have been 
in Boston during the past two weeks report 
an increased volume of orders from the New 
England and New York markets, while the 





| § Herbert Bingham, 
Wholesale Lumber. 
Gimbers, Gies, Logs, Poles, Wine Props 
and Piling. 


-“Dunmore, Pennsylvania. 


Canadian shippers express keen disappoint- 
ment over the slow recovery of the demand 
for spruce deals in the English markets. 
Wholesale offices here have booked orders 
more freely during the past two weeks than 
in any similar period thus far this year. 
Small scantling sizes of dimension 2x3- and 
4-inch sell mostly at $30@31, though some of 
the larger mills are holding at $1@2 above 
this level, delivered at Boston rate points. 
The larger sizes appear to be in a stronger 
price position, with the 2x8-inch quite firm 
at $34@35, and the 2x10- and 12-inch at 
$39@41. Random sizes as a rule are $1 less 
than dimension. There is an ample supply of 
steamers offering to load deals at the Cana- 
dian ports for England, and, while the Con- 
ference rate for English boats continues at 
80 shillings, most charters reported are at 
60 and 65 shillings, for the tramp steamers. 


LATH AND SHINGLES—Spruce lath are 
more active, but sales continue at $4@4.25 
for the 1%-inch, and $4.50@5 for the wider 
size. Eastern white cedar shingles are in 
fair demand and steady, but show no price 
changes. Spruce and pine clapboards have 
sold freely of late and are in scant supply. 
The 6-inch, 4-foot size, bundled, sells at $100 
per thousand pieces, and as a rule is shipped 
in part carlots with other lumber items. For 
West Coast red cedar shingles the situation is 
somewhat strained, as the British Columbia 
quota allowed to be shipped over the line 
before July 1 will be reached early in May, 
when the British Columbia mills will be 
forced to withdraw from the market. Prices 
from mills on both sides of the boundary are 
now quite uniform for delivery at New Eng- 
land rate points. The No. 1, 18-inch Perfec- 
tions are firm at $4.80. The 16-inch XXXXX 
No. 1 are at $4.22; No. 2, $3.72, and No. 3 at 
$3.17. The Nos. 1 and 2 are in full supply 
and show a drop of 5 cents. Spot stocks in 
storage at Boston are light, and few sales 
are reported. 


EASTERN HARDWOODS—tThere is little 
eall for birch or maple boards or squares 


New Mohawk Valley 


SyracusE, N. Y., April 18—H. M. Booher, 
lumber manufacturer and wholesaler, here, re- 
cently put into operation a new plant of unusual 
interest both as to design and location. The 
fertile and populous Mohawk Valley is not often 
thought of as a lumber producing section but 
this mill is located on the outskirts of Syracuse 





on the Onondago Indian reservation road and is 
sawing virgin hardwoods such as oak, maple, 
birch, beech, elm, cherry, basswood, ash and 
hemlock from logs hauled from the heavily for- 
ested section. sixty to one hundred miles away. 

In an accompanying picture the mill and a 


part of the log yard are shown. There was 
500,000 feet of logs in the yard when the pic- 
ture was taken. The Clark band mill, designed 
by Clark Brothers Co., Olean, N. Y.,- produces 
15,000 ft. of :lumber per day, is motor driven 
with a small boiler plant to operate the steam 
nigger, loader and to heat the log pond. The 
42-inch mill has built in carriage feed works 
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from the wood novelty shops or the furniture 
factories, and in the process of reducing in- 
ventories at the sawmills the price list is 
unstable and the range between high and 
low—under sales pressure—is unusually 
wide. The wood heel shops are temporarily 
out of the market, as the season is Over 
and the new season will not get under way 
much before May 1. 
of short cross-cut heel maple within a week 
at $82, but when buying for the new season 
begins the mills will make a determined 
stand at $85. Common and select full length 
2-inch plank have weakened to $70. 


PINE BOXBOARDS—Offerings are ample 
and demand is light. Round edge inch, de- 
livered at Boston points by truck, are held at 
$17@18, which yields $13@15 at the mill 
yards. In inch square edge there have been 
few transactions. For random width and 
lengths, f. o. b. mill yards, the price range 
is from $23@26. 

Eastern spruce manufacturers who have re- 
cently visited the Boston offices include Robert 
England of Robert England (Ltd) of Blue 
River, Que., who also operates the big spruce 
mill of the St. Francis Lumber Co. of St. Fran- 
cis, Me. John Arklie, of Arklie-Mullins (Ltd), 
Halifax, N. S., was in the city also. His com- 
pany is an important exporter of spruce deals to 
the English market. Lester Crane, of L. S. 
Crane Co., Machias, Me., was a Boston visitor 
earlier in the month. 


NEW YORK, N. Y. 


The volume of lumber movement from the 
retail yards varies sharply in the different sec- 


‘tions, but in the aggregate is disappointingly 


slow for this early spring period. As one 
prominent dealer expressed his views to the 
writer a few days ago, “In the residential sec- 
tions ten and twenty miles away from Man- 
hattan the yards are picking up a fair amount 
of business furnishing building material for new 


homes of the better class, and for repairs and 
remodeling, and the dealer who concentrates 
on that class of business is a sure winner.” 


West Coast fir and hemlock from the docks 
and terminals has moved more freely, and 


Band Mill Operating 


and the double unit, mill and feed works, is 
driven by a 50 H. P. motor. The mill takes 
a 17 gauge saw, eight inches wide with 3/32- 
inch saw kerf. Ball bearing rolls carry the 
lumber to the edger and slabs are carried to a 
motor driven overhead swing saw. From the 
edger, the lumber passes by the inspector and 





The H. M. Booher band 
mill and log yard. Lo- 
cated near Syracuse, 
N. Y., this mill is used 


to saw virgin hardwoods 





grader to the two-saw trimmer. The inspector 
can return the lumber to the edger, if not prop- 
erly edged and also controls the trimming. One 
man behind the trimmer loads the lumber on 
the buggies for transportation to the yard. The 
slabs and edgings are cut into stove wood and 
carried by a conveyor from the swing saw to 
the wood pile. Sawdust is blown to a storage 
shed and is sold locally. j 

Mr. Booher operated a small circular mill 
at the same location for the last five years. He 
has acquired sufficient stumpage to insure a 
supply of logs for the larger band mill plant 
for many years to come. 


There have been sales . 
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receipts have been quite heavy, though not 
excessive, thus far in April. From storage, 
small lots of dimension fir have taken a 
discount as low as $9@9.50 from page 16 of 
the West Coast list, though sales at. $10@10.50 
are not uncommon. The differential for hem- 
lock is uniformly $1. 
orders for direct shipment from the mills 
have been booked. The arrival at New York 
and other Atlantic Coast ports of many 
cargoes loaded in British Columbia has pro- 
duced some low-priced competition. A year 
ago the British Columbia mills withdrew al- 
most entirely from the markets on this coast, 
to meet an urgent demand from Great 
Britain, where elaborate housing projects 
were in full swing. Shippers of eastern 
spruce from the Provinces who have been in 
New York recently have reported a real 
slump in current sales of spruce deals for 
shipment to England. Vessel rates for this 
voyage were dropped sharply on Feb. 15, and 
charters have been closed in April as low 
as 60 shillings per standard, which is equiva- 
lent to $7.50 a thousand feet. Distributors 
here are concerned by this apparent buying 
apathy in the English market as it affects 
the producers on the east and west coasts 
of Canada. They are not clear as to whether 
England has called a halt to its big housing 
program or is turning to Finland, Poland 
and Russia as sources of supply for its soft- 
woods. 

President Brown, of Johns-Manville, re- 
leased on Saturday the announcement that 
his company would proceed at once with the 
erection at Jarett, Va., of a million dollar 
factory for the manufacture of insulating 
board products. 

A recent visitor in local wholesale offices 
was John Arklie, of Arklie-Mullins (Ltd.), 
of Halifax, N. S., a leading exporter of Cana- 
dian spruce. 


Baltimore, Md. 


NORTH CAROLINA PINE—Some distribu- 
tors report that volume of business is show- 
ing an increase. A number of large home 
building operations have reached the permit 
seeking stage. Prices have not so far shown 
much change for the better, but there are no 
troublesome accumulations of stock. 


LONGLEAF PINE—The movement has been 
of fair proportions with inquiry increasing. 
Quotations are firm, with positive gains here 
and there to be noted. Distributors generally 
are adding to their assortments. 


CYPRESS—This wood has been slow, but 
prices remain firm. Woodworking establish- 
ments continue to buy in fair volume. 


WEST COAST WOODS—tThe representa- 
tives of the big mills are reaching out in all 
directions to make up for any deficiencies in 
volume. The level of the market, however, 
appears to be fairly well maintained. 


HARDWOOD — Buying is cautious, with 
prices unchanged. Large accumulations of 
American hardwoods, especially in the United 
Kingdom markets, make for a poor export 


demand. 
Buffalo, N. Y. 


Lumber trade has continued quiet, for 
building operations in numerous localities are 
running behind the totals of a year ago. 
There has also been a slowing down of in- 
dustrial activity, so that people who had con- 
templated building have postponed their 
plans. Retailers are not disposed to add 
largely to their stocks, as they do not be- 
lieve the trade will show activity in the near 
future. Lumber prices are unsettled, though 
no severe breaks have been reported. 


HARDWOODS.—tTrade is slow, chiefly be- 
cause furniture plants operating at below- 
normal rate. Lack of new home construction 
is also being felt severely. Hardwood prices 
are displaying an easy tone. 


WESTERN PINES.—tTrade is quiet for this 
time of year, retailers buying only as needs 
develop. Wholesalers in some cases report 
a little increase in inquiry, but much cau- 
tion is exercised by buyers, either retailers 
or industrial users. While no particular 
change in mill prices has occurred lately, a 
fo0o0d-sized order would probably be ‘filled at 
concessions, 


NORTHERN PINE.—Demand is not as ac- 
tive as usual for this time of year. Some 





Few if any round-lot ° 


Amencanfiumberman 


mills are not competing in this market as 
they formerly did, as they have difficulty in 
meeting the situation resulting from the ad- 
vance’ in freight rates. Industrial demand 
has not been as good this month as it some- 
times is at this time of year. 





Drinking Driver ls Termed Major 
Menance to Safety 


Pointing to the intoxicated driver as a major 
menace, James Kemper, president of the 
Lumbermens Mutual Casualty Company of 
Chicago, urged all safety-minded citizens to 
co-operate with law enforcement agencies and 
to support legislation aiming at the removal 
of the drinking driver from the road, in his 
company’s annual report to its 300,000 policy- 
holders released this week. 

“The liquor problem as applied to automo- 
biles looks almost impossible of solution unless 
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better regulation of the sale of strong liquors 


can be secured,” Mr. Kemper said. “Penalties 
imposed for driving while intoxicated are not 
sufficiently severe to act as a positive deterrent.” 

The elimination of the “ticket-fixing racket,” 
improvement of highway patrol service and the 
passage of*uniform drivers’ license laws were 
other phases of the nation’s automobile accident 
prevention program requiring immediate atten- 
tion during 1938, according to the report. 

The Lumbermens Mutual Casuality Company 
during 1937 continued its uninterrupted record 
of increases in premium income, assets and divi- 
dends paid to policyholders, which it has main- 
tained since organization in 1912. Underwriting 
profit was also the largest in the company his- 
tory. 

The company closed the year in highly 
liquid condition, cash in banks and United 
States government bonds representing over 60 
percent of its assets, as compared with stock 
holdings of 7.96 percent. 








Can You Afford To WASTE 
What Moore Cross-Circulation 


Kiln Users Are SAVING? 








The most economical way to get in- 
creased capacity and better quality 
drying is to install Moore's Cross-Cir- 
culation Fan System in your old kiln 
—use the old metal equipment such 
as pipe, track supports and rails from 


the old kiln. 
Circulation flows swiftly across all 
surfaces of every board in Moore 





If you are interested in kiln drying and 
would like to be placed on our mailing 
list, send us your name and the name of 
the firm with which you are connected. 








CROSS-CIRCULATION 


en 





Notice the close edge-to-edge stacked loads of lumber ready to enter the Moore 
Cross-Circulation kiln of DeVane-Hall Lumber Company. 


Higher Quality and Greater Capacity 
With Moore Cross-Circulation Kilns 


Cross-Circulation kilns—reversing at 
regular intervals insures uniform dry- 
ing in top, bottom, sides and center 
of loads. 


Write today for complete illustrative 
information as to how you can mod- 
ernize your old or construct your new 
kiln with Moore's Cross-Circulation 
Fan System. 


MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Klins and Veneer Dryers 


JACKSONVILLE, FLORIDA 
VANCOUVER, B.C. 
NORTH PORTLAND, ORE. 
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Newsy Notes of Persons and Places 


and OFFICE 








A. R. Israel of the Southern Pine Association 
in New Orleans called on several acquaintances 
in Chicago, April 19. 


Lyman B. Mead of the Mead Lumber & Coal 
Co., Columbus, Nebr., has been named presi- 
dent of the Chamber of Commerce in his town. 


The New Jersey Lumbermen’s Association 
(Inc.) announces the removal of its office to 
Rooms 908-909 in the Griffith Building at 605 
Broad Street, Newark. 


George W. Gorman, Gorman Lumber Co., 
San Francisco, flew his plane to Los Angeles 
recently to confer with his southern California 
representative, A. E. Twohey. 


Harry L. Abbott, president of the Abbott 
Lumber Co. (Inc.), Buffalo wholesale concern, 
has been on a southern business and vacation 
trip, spending a few days at Virginia Beach, Va. 


A. C. Goodyear, president of the Great 
Southern Lumber Co., Bogalusa, La. was 
elected chairman of the Gulf, Mobile & North- 
= _—— recently at a meeting in New 

ork, 


E. Steffensen, secretary-manager of the Or- 
ange County (Calif.) Lumbermen’s Club, has 
taken over management of the yards of Brown 
& Dauser Co. (Inc.) in Fullerton, La Habra, 
and Brea. 


Fletcher K. Ware, manager of the hardwood 
department of the Webster Lumber Co., St. 
Paul, Minn., was in Chicago April 19, and 
. planned a trip to Milwaukee before returning 
to his office. 


Charles E. Pugh has been appointed head 
draftsman for the Hogan Lumber Co., Oakland, 
Calif. Mr. Pugh was formerly with the Na- 
tional Mill & Lumber Co. of the defunct 
Charles Nelson Co. 


The voting trustees of the Pickering Lumber 
Co., Kansas City, Mo., named Ben Johnson as 
president of the firm on April 9.. Mr. Johnson 
until recently was an RFC official, but for years 
was a Louisiana banker with a lumber back- 
ground, 


About 175 carpenters, painters and contrac- 
tors were guests of the Southern Pine Lumber 
Co. of Clarksburg, W. Va., and five allied 
manufacturing concerns on April 14. E. R. 
Glenn, manager of the lumber company, was 
toastmaster. 


Louis R. Hoff, president of the Johns-Man- 
ville Sales Corp., will head the committee to 
solicit the building and allied industries for 
contributions to the $10,000,000 campaign of the 
Greater New York Fund to supplement finances 
of private welfare and health agencies. 


M. J. Byrnes, San Francisco wholesale lum- 
berman, was a recent visitor to the Pacific 
Northwest where he called on his sawmill con- 
nections. He was accompanied by Earl Leon- 
ard, Leonard Lumber Co., San Francisco, and 
Fred Hawkins, Fairfax (Calif.) Lumber Co. 


C. D. Hudson, manager and executive secre- 
tary of the National Wooden Box Association 
with offices in Washington, D. C., called at the 
E. A. Thornton Lumber Co., Chicago, April 8, 
en route East from Spokane. He was going 
to make a stop in Cincinnati on his way to the 
capital. 


W. L. McCormick, prominent Pacific North- 
west pioneer of Tacoma and secretary of the 
Weyerhaeuser Timber Co., is on the board of 
curators of the Washington State Historical 
Society which is making elaborate preparations 
for the celebration of the State’s golden jubilee 
in 1939. 


Lloyd Hebbron and James H. Harris, own- 


ers of the Hebbron Lumber Co., Santa Cruz, 
Calif., recently announced their purchase of the 
property on which the yard stands on lower 
Pacific Avenue. They own the Monterey Bay 
Redwood Lumber Co. with timberlands and 
mill in Soquel canyon at Olive Springs. 


It has been decided to continue the Maislein- 
Dawson Lumber Co. of Sheboygan, Wis., 
under the management of Mrs. L. J. Beyer, sec- 
retary, and Phil Philippi, who has been asso- 
ciated with the firm for the past two years. Mr. 
Maislein, president, passed away on April 16 
after being in poor health for over a year. 


The Warren, Ark., plant of the Southern 
Lumber Co. was visited last week by officials of 
the Weyerhaeuser Sales Co., including F. K. 
Weyerhaeuser, president, Harry Kendall, vice 
president and general sales manager, C. J. Mul- 
rooney, central zone sales manager, all of St. 
Paul, and J. P. Boyd, manager of the com- 
pany’s Chicago sales office. ‘ 


The Burnet-Binford Lumber Co. (Inc.), In- 
dianapolis, Ind., is conducting a “school for 
salesmen” to train its personnel in trends and 
developments in lumber and allied products, ac- 
cording to Charles E. Wagner, general mana- 
ger. Included are visual and verbal instruc- 





Three Personnel Changes Made 


The election of Henry W. Collins, New York, 
as a vice president of the The Celotex Corp. 
was announced April 19 in Chicago by Bror G. 
Dahlberg, president. Mr. Collins will be located 
in Chicago after May- 1, and have charge of 
merchandising. He has been with the company 





H. W. COLLINS, 
Chicago After May 1; 


New Vice President 
Celotex Corp. 


J. Z. HOLLMANN, 
Chicago; 


Named General 
Sales Manager 


since 1923, starting as a salesman on leaving 
Fordham University. He was named manager 
of the concern’s Chicago sales division in 1927, 
and went to New York as sales division man- 
ager Nov. 1, 1936. 

Succeeding Mr. Collins in New York will be 

Harry W. Conway, formerly assistant manager 
of the New York sales division. 
_ A third appointment announced is the nam- 
ing of J. Z. Hollmann, Chicago, as general sales 
manager. He has been with the company since 
1926. Formerly branch manager of the St. 
Louis sales division, he was made assistant gen- 
eral sales manager Nov. 1, 1936. He graduated 
from Washington State College, Pullman, 
Wash. 
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tions in the proper sale and application of the 
various building materials handled by the com- 
pany. 


Henry T. Lumb, president of the Lumb 
Woodworking Co. (Inc.), Poughkeepsie, N. Y., 
Was congratulated last week by the Manufac- 
turers’ Association of his town upon the cele- 
bration of his fiftieth anniversary of continuous 
service with the concern. Although he is not 
retiring from active service, Mr. Lumb is 
relinquishing the managership to his son, James 
L. Lumb, who has been with the firm ten years. 


Marvin O. Ashton, head of the Sugar House 
Lumber & Hardware Co., Salt Lake City, and 
a former president of the Utah Lumber Dealers’ 
Association, on April 6 became a Presiding- 
Bishop of the Church of Jesus Christ of Latter- 
Day Saints, which position places him in the 
ranks of the general authorities of that church. 
The office will be a full time position, and gives 
Mr. Ashton general supervision of all church 
industries. 


Claiming to the oldest active lumberman in 
Kansas, D. K. Fortna, 87, president of the re- 
tail company bearing his name in Bucklin, goes 
to his office daily. He settled in the State in 
the 1870’s, and for seventeen years managed a 
yard for S. H. Chatten in Chase. Later Mr. 
Fortna bought a yard at Turon, which he man- 
aged until 1912 when he retired. After twelve 
years of retirement, he went to Bucklin and 
re-entered the lumber business. 


Harry S. Knox of the Harbor Plywood 
Corp. is one of the incorporators of the Bank 
of Aberdeen, (Wash.), which has applied for 
a charter to the Washington State banking de- 
partment at Olympia, Wash., and also has filed 
articles of incorporation with the secretary of 
State at Olympia. The bank will begin busi- 
ness with a paid in capital of $100,000, accord- 
ing to Mr. Knox, who will be chairman of the 
board of directors. 


The Dickason-Goodman Lumber Co., Tulsa, 
Okla., celebrated the 44th anniversary of the 
founding of the company during the week April 
4-9 with an open house at its store and yard. 
L. King Dickason, son of W. S. Dickason, 
founder of the firm, who is secretary and as- 
sistant general manager, said that the company’s 
sales volume during 1938 has exceeded month 
by month that of the corresponding periods of 
last year, despite the general decrease in sales 
elsewhere. 

Divisional offices for the oil fields section of 
the Rock Island Lumber Co. are being estab- 
lished in Great Bend, Kan., in addition to its 
yard handling both residential and oil field 
building materials. The yards in the oil field 
which will be serviced from the new office are 
located at Susank, Balta, Russell, Plainville 
and Silica. New lumber sheds are under con- 
struction, and an office 48x48 feet is to be 
erected. John Heistler will be manager of the 
oil field division office. 


Kapoor Singh, East Indian lumber mill 
owner and logging camp operator on Van- 
couver Island, B. C., recently overpowered an 
unknown man who tried to extort $10,000 from 
him. The man left a note to the lumberman 
at his home threatening death to Mr. Singh and 
his family unless the money was paid. After 
reading the note and getting a glimpse of the 
man, Mr. Singh followed him in his automo- 
bile. The latter was stopped, but escaped after 
a scuffle in which he was unarmed. 


Theron Forbes, who recently retired from 
the Rosenberg & Forbes Co., Watervliet, Mich., 
because of poor health, has moved to Grand 
Rapids. Mr. Forbes and his brother-in-law, 
M. Rosenberg, started in the retail lumber busi- 
ness in Middleville, Mich., in 1896. In 1912, 
they bought the Watervliet Lumber Yard, and 
soon afterwards opened up branches in Millburg 
and Riverside. Fifteen years later, the partner- 
ship was incorporated, and the Benton Harbor 
business of G. A. Mills & Sons was purchased. 


Frank M. Traynor, Florida Portland Cement 
Co., Tampa, Fla., was a Chicago business visi- 
tor during the second week in April. Even 
though he ie a staunch advocate of Florida 
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sunshine, Mr. Traynor didn’t offer any objec- 
tion to Chicago’s “spring weather” during his 
stay which included exposure to sixteen inches 
of snow and a howling blizzard. For the bene- 
fit of M. M. “Jack” Frost, also of Florida 
Portland fame, it might have been in order for 
Mr. Traynor to box up some of the weather 
and take it back home with him. 


George N. Lamb, secretary of the Mahogany 
Association, with headquarters in Chicago, re- 
turned to his desk on March 24 after a trip 
to Central America. It was a business “vaca- 
tion,” the first Mr. Lamb has taken since be- 
coming secretary of the association several 
years ago. He stopped in Belize in order to 
inspect several mahogany camps, and witnessed 
operations at their maximum activity. Movie 
and still pictures were taken by Mr. Lamb and 
will be incorporated into the film, “The Ro- 
mance of Mahogany,” now being widely shown 
throughout the country. 


Recent visitors to Buffalo lumber offices in- 
cluded R. R. Reynolds, representative of West 
Coast mills; L. W. Rick, Pittsburgh, manager 
wholesale division of Weyerhaeuser Sales Co., 
St. Paul, Minn.; Herbert A. Templeton, of the 
Herbert A. Templeton Lumber Co., Portland, 
Ore.; Harold J. Ford, sales manager, Yosemite 
Sugar Pine Lumber Co., Merced Falls, Calif. ; 
Daniel Earing, Gillies Bros. (Ltd.), Braeside, 
Ont.; A. L. Jenny, New York, eastern repre- 
sentative, St. Paul & Tacoma Lumber Co., 
Tacoma, Wash.; L. A. Edington, New York, 
representative, Deer Park (Wash.) Lumber Co. 


A pleasant air trip was ahead of S. O. John- 
son, lumberman of San Francisco, and his wife 
when they left Los Angeles recently on a Pan- 
American plane for Mexico City, Columbia, 
Trinidad and other places. They will fly over 
Mexican mountain peaks, primitive areas of 
South America, and the Caribbean Sea. By 
traveling by plane the couple expects to have 
time to spend a few days in some of the inter- 
esting places. Mr. Johnson will complete some 
business in Miami, then continue to Washing- 
ton where he will be on duty ten days at the 
War Department to carry out the periodic serv- 
ice required of all reserve officers. He is a 
colonel. 


COMINGS & GOINGS 


HEBRONVILLE, TEX.—Earl Walker has re- 
placed Eugene Dickey as manager of the local 
unit of the Edds Lumber Co. Mr. Dickey is 
now a yard manager at Alice. 


Craic, Nesr.—D. C. Thurber, who has been 
manager of the Holmquist Grain & Lumber Co. 
office here for fourteen years, has resigned. He 
has been succeeded by Anton Zander of Blair, 
who managed the Farmers’ elevator in that town 
before it was bought recently by the Holm- 
quist Grain & Lumber Co. 

LrespurG, On10—Delbert DeVoss is the new 
manager of the DeVoss Lumber Co., formerly 
known as J. A. Barrett & Son. 


Orance Grove, Tex.—Richard A. Reidesel, 
who has been connected with the Temple Lum- 
ber Co. for the past six years, was named man- 
ager of the local yard of the concern early this 
month to succeed Otto Hanus who resigned. 


Pomona, Catir.—Replacing H. G. Shafer, 
retired, Charles F. Bonadiman became man- 
ager of the local branch of Patten-Blinn Lum- 
ber Co. April 1. Joe E. Franklin, formerly 
manager of the Venice plant of the firm, takes 
Mr. Bonadiman’s managerial post in the yard 
at Chino. 


Dierks, ArK.—Ed Ives, shipping clerk at the 
mill of the Dierks Lumber & Coal Co. at 
Broken Bow, Okla., has been named superin- 
tendent of the mill here, succeeding S. S. 
Grammer who resigned. 


Farco, N. D.—Floyd Lavelle, general man- 
ager William H. White Lumber Co., here, since 
1924, has resigned and purchased ‘the lumber 
commission business of the late Robert T, Bar- 
nard. He will continue the business as the 
Barnard Lumber Sales Co., and represent sev- 
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eral large manufacturers of the Pacific Coast in 
North Dakota and a portion of northwestern 
Minnesota. 


Ames, Iowa—L. W. Duvall, who has been 
with the Carr & Moehl Co. in Des Moines, 
is now with the Munn Lumber Co. in Ames. 


Jettico, Tenn.—J. T. Dismukes, formerly 
with the Logan (W. Va.) Planing Mill Co., is 
now manager of the Elk Lumber Co., here. 





Shingle Association Manager Injured 
in Fall 


WasuHincton, D. C.,, April 18—W. W. 
Woodbridge, manager of the Red Cedar Shin- 
gle Bureau, who has been supervising the con- 

struction of the Certi- 
grade home in Lacey 
Forest, across the Vir- 
ginia line, suffered pain- 
ful injury last week 
when he tripped and fell 
in his hotel room. He 
has three breaks in his 





W. W. WOODBRIDGE, 


Suffers Broken Bones 
in Arm and Shoulder 





upper arm, and some 
loose slivers of bones 
in his shoulder. One 
side of his chest in en- 
cased in a plaster cast, 
and will remain so for 
ten weeks. 

Although the doctors 
advised him to rest for 
ten days, Mr. Woodbridge was unwilling to 
take that prescription and was told he might 
go for walks. Mr. Woodbridge is cheerful 
despite his uncomfortable cast, and is busy with 
future plans for the Red Cedar Shingle Bureau. 
He is staying in the Hamilton Hotel, and ex- 
pects to be there until June. His activities are 
somewhat restricted, but the work is being 
done from his hotel room. 





President of Line-Yard Company 
in East Retires 


New York City, N. Y., April 18.—The re- 
tirement of G. A. Mitchell’ of Buffalo from the 
Stevens-Eaton Co. is announced. He is suc- 
ceeded in the presidency by George M. Stevens, 
who is also treasurer, and who has been in 
active charge of the firm for several years. 

The company was organized in 1904 and for 
many years conducted a wholesale lumber busi- 
ness with headquarters in this city. The whole- 
sale department was discontinued in the spring 
of 1929. Ten retail yards are operated as fol- 
lows: Queensborough Lumber Co. (Inc.) at 
Bayside, Flushing, Whitestone and Great Neck, 
L. I.; Oyster Bay Lumber Co., at Oyster Bay, 
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Bargain Crating 


200,000’ 2” x4” 
No. 3 YELLOW PINE 
CEILING 


Stover Mfg. Co. 
Mobile, Ala. 





Stallworth - Chappell 


Lumber Company, Beatrice, Ala. 


WHOLESALE LUMBER 
Specializing in direct mill shipments of 
No. 2 Common & Better Ar Dried Yellow 
Pine Boards and Dimension. Let us 
quote on your requirements. 








GILBERT NELSON & CO. 


Public Accountants 


332 S. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 








Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


Arating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 

















ps aalale Cram PICKET om 


“4 and Yellow Pine pickets woven with 
heavy galvanized wire. Made in various 


heights. Colors: red, green, white and nat- 


ural. Very popular for yard and garden. 
Write for catalog and dealers price list. 
ILLINOIS WIRE & MANUFACTURING CO. JOLIET, ILL. 


} & Lufkin, Texas of 














Cedar boat lumber. 





WM. C. SCHREIBER LUMBER CO. 


Cermak Road & Throop St. 


Phone Canal 0262 


Lumber for Immediate Delivery 


Mahogany and Walnut, Kiln-Dried Hardwoods, Factory Pine, 
Pattern lumber, Cypress, Philippine Mahogany and White 


LET US HELP YOU SELL THE ABOVE ITEMS AT A PROFIT 





Chicago, Ill. 
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L. I.; Northport Lumber Corp, at Northport 
and Kings Park, L. I.; Danbury-Brewster 
Lumber Co. (Inc.) in Danbury, Conn., and at 
Brewster, N. Y., and the Troy (N. Y.) Lum- 
ber Co. (Inc.). 





Cites Prosperity in Australia 


Tacoma, Wasu., April 16.—Australia was 
riding on a wave of prosperity when he left 
there early in March, due largely to expansion 
of its manufacturing activities, Earl C. Squire, 
of Sydney, United States trade commissioner 
to Australia, told a group of Tacoma business 
men here last week. He said that the Aus- 
tralians are making big inroads into their lim- 
ited supply of timber and pointed to increased 
trade possibilities in this field for American 
lumbermen. At the same time, he said that the 
United States now ships to Australia more 
than double the amount of goods shipped by 
any other country except Great Britain. Much 
of Australia’s lumber requirements are now 
being shipped in from Canada, because of pref- 
erential treaty arrangements, he said. 








Richard Shipping Corp. 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 














Lindsey 8-Wheel Tractor Wagons are 


ideal for tractor logging. They are used 
singly or in trains. 


LINDSEY 8-Wheel Log 
Wagons 










Pat Sop /a 1300 
Vigy (8 fee ff 


continue to do Ln Position 


the job cheaper 
and better for 
the practical log- 
ger. 








For snaking and 
bunching use 


our Self-Loading 





Skidders. 
LINDSEY WAGON CO. 
Sole Manufacturers LAUREL, MISS. 
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Out of the South 


In the Riverside Terrace section of Houston, 
Tex., J. H. Kurth, of Lufkin, Tex., is having 
built a $50,000 home which he and his family 
will occupy. The home, of Southern Colonial 
architecture, will be two stories and contain 
fourteen rooms and five baths. The building, 
of wood and brick veneer, will measure 130x80 
feet, will be plastered throughout, and all walls, 
ceilings and roof will be insulated for summer 
and winter air-conditioning. Mr. Kurth is 
president of the Kurth Lumber & Manufactur- 
ing Co., operating a mill near Marshall, Tex., 
and also is closely identified with the Angelina 
County Lumber Co., of Keltys, Tex. He for- 
merly operated mills at Pawnee and Kurthwood, 
La., and is recognized as one of the most suc- 
cessful sawmill operators in the South. 


The many friends of T. E. Banks, genéral 
manager of the Colfax Lumber & Creosoting 
Co., Colfax, La., is making a quick recovery 
from injuries sustained in a recent automobile 
accident. 


At Crosby, Miss. H. H. Crosby, general 
manager of the Crosby Lumber & Manufactur- 
ing Co., is having an extensive job of remodel- 
ing done on his handsome home. Additional 
porches are being added, the interior completely 
remodeled and many changes made that will 
make this, when completed, one of the most 
attractive homes in the South. Located on an 
eminence and surrounded by shrubs and flowers 
of many kinds, it has a beautiful setting. 


T. P. Wier, vice president Wier Long Leaf 
Lumber Co., Houston, Tex., as chairman of the 
jobbers and manufacturers committee of the 
Houston Chamber of Commerce, recently pre- 
sided at a meeting of that organization at which 
the speaker was Douglas Malloch, lumberman 
poet, whose department in the AMERICAN LuM- 
BERMAN is read with interest by lumbermen in 
every part of the country. Mr. Wier was 
assisted in the promotion of this meeting by 
J. W. Rockwell, of Rockwell Bros. Lumber Co., 
vice chairman of the committee and chairman 
of the jobbers’ department. Mr. Wier’s many 
friends rejoice that he is rapidly recuperating 
from a recent illness and is once more able to 
indulge in his favorite pastime, playing golf on 
the Houston Country Club course. 


Lloyd P. Blackwell, forester of the Urania 
Lumber Co., Urania, La.,. will forsake the ranks 
of bachelorhood and become a. benedict in 
June, when he takes as his bride Miss Eva Ray 
Mackey, home economics teacher in Urania 
High School. Mr. Blackwell, a graduate of 
Yale Forestry School, attracted the attention 
of Q. T. Hardtner, president of the company, 
while the graduating class was on its annual 
trip to the Hardtner forests in 1937, and as 
soon as the year’s work of the class was com- 
pleted he engaged the services of Mr. Blackwell 
as forester to carry on the work of reforesta- 
tion and have charge of the conservation pro- 
gram of the company. Mr. Blackwell has be- 
come quite popular with his associates and the 
people of the community since his location in 
Urania and is deeply and enthusiastically in- 
terested in the work for which he had prepared 
himself at Yale. 


J. N. Cheatham, who assumed his duties as 
sales manager of Roy O, Martin Lumber Co., 
Alexandria, La., early in the year, came to 
Louisiana from Conneautville, Pa,, where he 
had been connected with the Advance Lumber 
Co., a well known wholesale lumber concern. 
Mr. Cheatham learned hardwood grades and a 
thorough knowledge of lumber manufacturing 
and shipping while connected with W. M. Ritter 
Lumber Co., of Columbus, Ohio. His brother 
is a well known member of the hardwood in- 
dustry, being president of Georgia Hardwood 
Co., Augusta, Ga. 


Forest K. Gibson, formerly sales manager of 
Roy O. Martin Lumber Co., of Alexandria, La., 
recently entered the wholesale and commission 
lumber business in Houston, Tex., the . firm 
name being Forest K. Gibson Lumber Co. He 
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represents in that territory Walter G. Scrim, 
of Los Angeles, United States distributor of 
Philippine hardwoods manufactured by Findlay 
Miller Timber Co. Mr. Gibson also handles 
northern and southern hardwoods nad southern 
pine and during the short time he has been in 
Houston has developed a substantial business. 





Lucky 18 


Evxaper, Iowa, April 18.—Paul Ehrhard, 
general manager of the J. F. Anderson Lum- 
ber Co., here, believes that the telephone num- 
ber 18 is a lucky one for him. He has been 
connected with four different lumber companies 
in three different cities, in two States and in 
every case the firm’s telephone number has 
been 18! 

Mr. Ehrhard was first with the W. J. Dur- 
ham Lumber Co. in Neenah, Wis., then with, 
the Cooper & Utter Lumber Co. in Nashotah,. 
Wis., and now is with the J. F. Anderson, 
Lumber Co., which is successor to the Elkader 
Lumber Co. 





New Sales Manager Named by 
Company in Oregon 


PencRA, Ore., April 16—lLewis Lumber Co., 
here, has announced the resignation of Frank 
A. Graham as sales manager. Mr. Graham has 
been associated with this business for many 
years and leaves it with 
the best wishes of his 
employers. 

The Lewis Lumber 
Co. has appointed 
Charles G. Atkinson to 
succeed Mr. Graham. 
Mr. Atkinson has had 
a long, successful career 





Cc. G. ATKINSON, 
Dexter, Ore.; 


New Sales Mer. at 
Lewis Lumber Co. 





in the selling depart- 
ment of the lumber 
manufacturing business. 
He was sales manager 
for one of the largest 
southern pine operations 
and later head of the 
sales for the Arkansas 
Soft Pine Bureau. He came to the Pacific 
Coast about fifteen years ago as head of the 
sales department of one of the largest fir 
operators in the district. His many old friends 
in the trade will wish him success in his new 
connection. The Lewis Lumber Co. operates 
sawmills at Dexter and Pengra, Ore. This 
company’s main office, formerly here, is now 
being moved to Dexter. 











Company Opens Dallas Office to 
Serve Growing Southwest 


Dattas, TeEx,, April 18—The Union Lumber 
Co., with headquarters in San Franeisco, has 
announced the opening of a sales office here 
in charge of Robert W. Sells. He will have 
twelve representatives working out of his of- 
fice covering Louisiana, Texas, Oklahoma, 
Kansas, Arkansas and New Mexico. 

Mr. Sells has been associated with the com- 
pany for seventeen years, during which period 
he has been instrumental in promoting the sales 
of redwood lumber from the Rocky Mountains 
to the Atlantic coast. Just prior to moving to 
Dalias to take charge of the new office, Mr. 
Sells had his headquarters in Louisville. The 
company believes that his thorough knowledge 
of redwood and his long experience will he 
assets in selling its product in the growing 
Southwest market. 








Am 


Bris 


heal 
clvl 








a a ee il 


sun seunriannowoern-. “i 








April 28, 1988 


Americanfiumberman 
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WILLIAM OTIS CAME, 73, president of the 
Bristol Door & Lumber Co., Bristol, Tenn., 
died suddenly April 13 from the effects of a 
heart attack. An outstanding business and 
civic leader, he had been a resident of Bristol 
for 40 years. He became associated with the 
lumber company in 1895 and assumed control 
a few years later. He was active in club 
work, the YMCA and Boy Scout movements 
and contributed thousands of dollars for 
charitable work. Surviving are the widow, 
a daughter and a brother. Mrs. Came is vice 
president of the company. Pallbearers in- 
cluded the following from the Bristol Door 
& Lumber Co.; J. H. McCrary, sales manager; 
J. R. Tauscher, secretary-treasurer; H. B. 
Millard, assistant sales manager; L. K. Baum- 
gardner, traffic manager; D. T. Smith, timber 
a P. Charles, superintendent; Robert 

. Cocke. 


G. GORHAM PETERS, 80, a former mem- 
ber of Davenport, Peters Co., Boston, died at 
his home in Greenbush, Mass., April 13. He 
was a grandson of E. D. Peters who founded 
the company in 1811, which as a wholesale 
lumber firm is the oldest in New England 
and with the exception of R. A. & J. J. Wil- 
liams of Philadelphia, founded in 1751, the 
oldest in the country. He joined the com- 
pany in 1887 with the late Geo. H. Daven- 
port and the late William Bacon. It had been 
operated until this time as Geo. H. Peters & 
Co., by a son of the founder. It was incor- 
porated under the present name in 1905. Mr. 
Peters retired in 1895 and devoted much of 
his time to world travel. He was a graduate 
of Harvard and was a room mate of the late 
President Theodore Roosevelt. 


- 


JAMES THOMPSON WYLIE, 76, pioneer 
Saginaw, Mich., lumberman, died April 3 at 
his home in Frankenmuth, Mich. A native 
of Pennsylvania, he came to Michigan and 
started in the lumber business during the 
late 80’s. Among the many companies which 
he found or with which he was connected 
were: Gyde & Wylie; J. T. Wylie & Co.; 
Wylie & Wilson; Wylie & Buell Lumber Co.; 
Strable Lumber & Salt Co.; Strable Manu- 
facturing Co.; Germain Manufacturing Co.; 
and the Wayne Interior Finish Co. At the 
time of his death he was president of the 
Bliss & Van Auken Lumber Co., Batchelor 
Timber Co., and the Wylie-Buell Lumber Co. 
The widow, a daughter and two sisters sur- 
vive. 


_WILLIAM H. AMES, 74, retired lumberman, 
died at South Bend, Ind., April 5. He was 
associated with the M. B. Farrin Lumber Co., 
Cincinnati, for 15 years until he resigned in 
1921 to establish his own business, the Ohio 
Oak & Maple Flooring Co. In 1925, he closed 
out this business and was subsequently con- 
nected with the Long-Bell Lumber Co., E. L. 
Bruce Co., Peytona Lumber Co., and the 
Crooks-Ditmar Co. At the time of his retire- 
ment in 1932, he was affiliated with the old 
Hardwood Manufacturers Institute, Memphis. 
Surviving are the widow, a daughter and five 
sons. 


JOSEPH H. JACKSON, 47, president of the 
J. H, Jackson Lumber Co., Rockaway, N._J., 
died April 12 at his home. Death was due 
to pneumonia. Mr. Jackson purchased the 
G. W. Stickle Lumber Co. 17 years ago and 
formed his own company. He was first vice 
president of the New Jersey Lumbermen’s 
Association; an organizer of the Denrock 
Building & Loan Association; director of the 
Wharton Building & Loan Association and 
First National Bank of his city. He was ac- 
tive in fraternal circles. The widow, three 
sons, a daughter and his mother survive. 





MRS. EULA LEE MERRILL, 66, Seattle, 
Wash., wife of Richard Dwight Merrill, pres- 
ident of the Merrill & Ring Lumber Co., the 
Merrill & Ring Logging Co., Seattle, and 
the Polson Logging Co., Hoquiam, Wash., 
died April 16 at Los Angeles, Cal. A native 
of Lansing, Mich., Mrs. Merrill was educated 
near Boston. She was the founder of the 
Washington State Council for Roadside 
Beauty, and served on the board of a num- 
ber of institutions and groups, including the 
Washington Forest Association. In addition 
to Mr. Merrill, two daughters survive. 





WILLIAM P. KOHLER, 82, who 30 years 
ago founded the Wm. P. Kohler Lumber Co., 
Toledo, Ohio, died at his home there on April 
12, Although he had closed his downtown 
offices four years ago, he continued his busi- 
ness from his home and was active until the 
end. He began his lumber career as a book- 
keeper for Barbour & Starr in 1880 and was 
manager when the firm was dissolved. Later 
he entered business in partnership with Ben 


H. Whitney and on the latter’s death set up 
his own company. His widow, two daughters 
and a son survive. 


ROBERT G. MAISLEIN, 56, founder of the 
Maislein-Dawson Lumber Co., wholesale 
hardwood company of Sheboygan, Wis., died 
at his home April 16. He established the 
firm in 1925. A native of Appleton, Wis., he 
was at one time connected with the Tipler 
Lumber Co., Tipler, Wis., and for eighteen 
years he was affiliated with the Jones Lum- 
ber Co., as superintendent of the company’s 
plant at Wabeno, Wis. He was active in 
fraternal circles. The widow and three chil- 
dren survive. 


ROBERT BENNIE, 84, for 26 years secre- 
tary-treasurer of the Ludlam Lumber Co., 
Ltd., Toronto, Can., until his retirement in 
1930, died April 2. A native of Scotland, Mr. 
Bennie engaged in shipbuilding and was an 
ordained minister before entering the employ 
of the Ludlam company as a bookkeeper in 
the 1890’s. His position as secretary-treas- 
urer is now filled by a son, 5 Bennie. 
The widow and three daughters also survive. 


PAUL JUSTUS RALPH, 58, treasurer of 
Updike-Kennedy Co. (Inc.), Trenton, N. J., 
died April 12 at his home. Prior to his 
affiliation with the lumber company he had 
béen a designer for several shipbuilding con- 
cerns and during the World War he was in 
charge of equipping ships with devices for 
cutting mine cables. After the war he was 
New York and Philadelphia representative 
for the Dravo Co., Pittsburgh. His widow, 
a daughter and a sister survive. 


W. J. BARCLAY, 57, died in a St. Louis, 
Mo., hospital April 8 He had resided in 
Grand Rapids, Mich., for 20 years and at the 
time of his retirement a month ago was 
assistant secretary of the T. W. Hager Lum- 
ber Co. He had formerly been secretary of 
the Michigan Retail Lumber Dealers Associa- 
tion and a former officer and director of the 
Michigan Association of Traveling Lumber 
Salesmen. His mother and a brother survive. 


MRS. CATHERINE A. MAUK, 59, wife of 
E. Harry Mauk, vice president of the Sturdi- 
vant & Mauk Lumber Co., Toledo, Ohio, died 
April 15 in a Toledo hospital following a 
short illness. Born at Watervliet, N. Y., she 
was married thirty-one years ago and had 
been a resident of Toledo for twenty-nine 
years. She was a member of the Trinity 
Episcopal church. Surviving, in addition to 
the husband, are five sons, a daughter and 
two brothers. 


MRS. HORACE M. BICKFORD, 79. wife of 
the founder of the H. M. Bickford Co., Bos- 
ton, wholesale distributors of southern pine, 
died April 14 at her home in Brookline, Mass. 
Mr. Bickford retired from active business 
two years ago but the firm name is being 
continued at New York with a son Russel 
Bickford as treasurer. Another son, Horace, 
Jr., is associated with Harry C. Philbrick Co., 
wholesale lumber firm of Boston. 


LOUIS CHARLES FUCHS, 58, Columbus, 
Ohio, died suddenly at his home April 7. For 
the past 25 years he had owned a wall paper 
business in Columbus and for several years, 
independent of his own company, he was a 
sales representative for the Lennon Wall 
Paper Co., Joliet, Ill. He was.active in civic 
and fraternal circles. Surviving are his 
widow, a daughter, two sisters and his 
mother. 


TURNER EDWIN RUBY, 63, an _ active 
member of the Ruby Lumber Co., Madison- 
ville, Providence and Clay, Ky., died at his 
home in Madisonville April 7. He was also 
president of the Kentucky Bank & Trust Co., 
and was active in church, civic and fraternal 
affairs. Surviving are his widow, a daughter 
and two brothers, Lucien and L. E. Ruby. 


F. H. CHURCH, 68, operator of the Church 
Lumber & Coal Co. (Inc.) McPherson, Kan., 
since 1924 and active in church, civic and 
fraternal circles, died March 26 at his home. 
He had been engaged in the lumber business 
in Lawrence, Altoona and Lone Elm, Kan., 
before coming to McPherson. Surviving are 
his widow, three sons and a daughter. 


COL. J. R. SMITH, 65, president of the 
Smith-Haggard Lumber Co., Lexington, Ky., 
died suddenly at his home April 9. He estab- 
lished the company soon after moving to 
Lexington 30 years ago. He was active in 
church and fraternal circles. The widow, a 
daughter, three sons, four brothers and four 
sisters survive. 


F. N. SMITH, 75, F. N. Smith & Son, 
Pontiac, Ill., retail lumber company, died 
April 8 in a Umatilla, Fla., hospital, follow- 
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ing an attack of pneumonia suffered at his 
winter home at Claremont, Fla., three weeks 
before. Hé had been engaged in the lumber 
business at Pontiac since 1882. The widow 
and four children survive. 


MRS. MINNIE PHILLIPS REID, Toronto, 
Can., widow of John B. Reid, who was head 
of a retail lumber firm and served as a presi- 
dent of the Ontario Retail Lumber Dealers 
Association, and mother of Geo. Reid, 
manager of Reid & Co., Lumber, Ltd., 
alae tg died recently. Two daughters also 
survive, 


MRS. SARAH ANN FAHNER, 48, wife of 
Ezra Fahner, retail lumber dealer of Port 
Stanley, Ont., died recently at her home. 
She was active in many branches of church 
and community work. In addition to her 
husband, three daughters, two sons, six sis- 
ters, and six brothers survive. 


MRS. MINNIE E. CLARK, wife of A. E. 
Clark, National Lumber Co., Ltd., Toronto, 
Can., died recently. She was active in char- 
itable work. Mr. Clark is a former president 
of the Canadian Lumbermen’s Association. 
In addition to her husband, a son and a 
daughter survive. 


MRS. LILLIAN WRIGHT, Wright Lumber 
Co., Stockton, Cal., died April 3. Since the 
death of her husband in 1931, Mrs. Wright, 
with her son William Wright, had operated 
the retail lumber company. She was active 
in club work. In addition to the son, two 
sisters survive. 


lL. MERRILL THIESING, 45, secretary- 
treasurer of the Thiesing Veneer Co., Indian- 
apolis, Ind., died suddenly at his office April 
9 He was prominent in social, civic and 
fraternal activities. His widow, a daughter 
and son, his parents and two sisters and a 
brother survive. 


MRS. LAURA ABIGAIL TERRY, 103, widow 
of the pioneer Sacramento, Cal., lumberman, 
Wallace Emmett Terry, co-founder of the 
Friend & Terry Lumber Co., retail firm, died 
at her home in San Francisco, April 4. She 
was born May 28, 1834, in Sebec, Me. 


GEORGE M. WILLIS, 75, for many years 
a commission lumber dealer at Indianapolis, 
died at his home April 8. A native of South 
Carolina, he had been a resident of Indian- 
apolis since 1922. The widow and a sister 
survive. 


N. J. DA PRON, 74, president of the Foun- 
tain City Lumber Co., DeSoto, Mo., died April 
12 of pneumonia. He had been engaged in the 
lumber business for the past 20 years. He 
was active in church and fraternal circles. 
Surviving are two sons and two daughters. 


W. L. ANDERSON, 78, engaged in the 
wholesale lumber business for 32 years until 
his retirement a year ago, died March 31 at 
his home in Ft. Worth, Tex. Surviving are 
the widow and a brother. 





ARTHUR J. KELLY, 44, manager of the 
Brown & Dauser Co. (Inc.), Fullerton, Cal., 
died recently in a hospital at Sawtelle, Cal. 
He had been connected with the company 
for 26 years. 


OLLIE CLEM, 70, Clem Lumber Co., Dallas, 
Tex., died April 10 in a Dallas a He 
had been a resident of Dallas since 1910. 
Surviving are his widow, a son and a daugh- 
ter, his mother, four brothers and two sisters. 


WALTER QUICK, 78, retired partner of 
Richey, Halstead & Quick Co., wholesale 
lumber firm, Cincinnati, Ohio, died April 11 
from injuries received in a fall at his home. 


DANIEL S. SHANNON, 80, prominent in 
western Canada’s lumber industry, died at 
his home in Prince Albert, Sask., April 3. 





Mineral Wool Manufacturers 
Change Association Name’ 


Announcement is made by Wharton Clay, 
secretary, that manufacturers of mineral wool 
have by unanimous vote changed the name of 
their organization from The National Rock & 
Slag Wool Assn. to The National Mineral 
Wool Assn. Headquarters of the association 
are in Rockefeller Center, New York, N. Y. 
Mineral wool is the generic term for insulating 
material manufactured from rock, slag and 
glass by heating it to high temperatures and 
drawing the molten material into long, con- 
tinuous fibers with high pressure jets of steam. 
Mineral wool is manufactured in several dif- 
ferent forms including strips, blankets, bats and 
nodulated and granulated fill. For home in- 
sulation against both winter cold and summer 
heat it is placed or filled between the sidewall 
studs and in attic floor or ceiling. 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. mill sales prices on 
southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales made 
in the period April 7-11 but, where prices for this period were not available, prices for 
the month to date have been inserted and starred (*): 











West East West East West Bast West East 
Side Side Side Side Side Side Side Side 
Flovring, Standard No, 1 Shiplap and No. 1 Fencing, 10-20’ No. 2 Shortleaf 
Lengths Boards, 10-20 eae: 41.30 39.50 Dimension 
1x3 rift— SPT 42.35 41.35lix6 ...... 42.45 39.81 4 
B&btr Sht. 62.00 56.00[x5&10 ... 45.48 48.04 12 & 14... 19.53 16.39 
ST scsi ee nk ie i Be canes 20.04 17.55 
1x3 on No. 2 Fencing & CM | 5x¢ 
grain— Standard Lengths 
faced Finish 
Babetter.. 44.19 41.14, “HS” lie 7 12 & 14... 15.47 15.17 
No. 1 .... 45.50 36.27  aeeas a oro ators . . 
No. 2 .... 24.70 25.50IB&better =  |°*° °°°°" . 2x8 
Inch thick— 12 & 14... 17.90 16.50 
1x4 rift— i ee 2.62 50.68 No. 2 Shiplap and hose aun 19.50 16.50 
B&btr wat. tt i ei'ddina ene 54.28 51.65 Boards, Std. Leth. 2x10 
No. 1 Sht.. 42.85 we wc ccccece . . 12 & 14 19.28 19.00 
No. 2 oan. QMO 1.006 60.33 58.83 cy pel t— cee 
hx5 ...... 56.81 60.13|1X8 ...... 17.83 16.37|16 .....-- 18:65 *19.58 
1x4 flat a! @asevured 78.75 72.50 1x10 Heats 18.05 17.00}2x12 
grain— ees 26.51 19.34/12 & 14... 20.57 18.75 
B&better.. 44.16 40.91 5&6-4 thick— ae cceness 22.11 *19.44 
No. 1 .... 40.50 5414, 6, 8.... 69.50 64.50 : 
No. 2 1... 16.64 17.965x16 ... °° 76.63 77.92| gineaera ‘Leneths 
SPSS 89.20 87.75 No. 3 Dimension, 
Ceiling, Standard = |C— woe oa 
a Inch thick— 1x6 CM... 12:42 12.12 
Shortleaf— 
% x4— ‘ ery: 50.00 *47.80 EE sc ee tha 12.51 12.00 
B&better.. 37.00 *34.00)6 ......-. ‘ . . ipl 
ass | R céio' 7. $432 $800] Boaras, Standard |Shortleat & Longi't— 
— oO e ade . 
Bé&better.. $6.45 $4.75113 ..ccece 63.83 57.00 Lengths Per 13.14 10.38 
ko oa 31.71 I aio Gita 9.44 13.00 
coe BES ccccies 13.386 12.87}9x10 15.89 *11.25 
Rough Finish Co) A? 13.27 12.37/9x19 «°° °°" 14.58 *141.25 
BEES adves a ee oe . . 
Partition, Standard 10-20’ 
Lengths B&better— 
Inch thick— No. 1 Shortleaf Timbers, 20 & Under, 
% x4&6— = . Dimension No. 1 
B&better.. _ \—enneee 49.00 49.50 
Dy, rai aid *50.00 *54.75|2x4 
a se 1é pdlonetgic a3e7 33:50 oe ann 26.57 25.96 
ing, 7] “=e ae , ‘ x x . Y 
laa peal x6 4x6—8x8.. 25.59 20.10 
thick— 12 & 14... 20.44 18.4013&4x10 ... 30. ss paca 
No. 117 * ee *60.78 *62.50]16 ....... 21.22 20.00]5x10-10x10 32.00 .... 
— DENO scues *69.37 *69.50| 2x8 3&4x12 36. 28 35.00 
Bé&better.. $8.15 ; 12 Se 21.75 20.70 5x12-12x12 36.00 .... 
NO e ° + oa Se a ee ee hl e ° 
No. 116— Casing, Base & Jamb/ 2xi0 
B&better.. 46.50 10-20 12 ....... 32.39 *30.67 Plaster Lath 
No. 42.45 42.75 penett I oo oat 32.00 27.67 
A etter, eee 29.53 *31.50 a 
uested patterns— ae 61.50 59.67|2x12 %x1%", 4— 
B&better.. 44.10 44.501x6&8 .... 61.00 59.00]12 & 14... 35.46 *81.00]No. 1 .... 4.34 4.30 
No. 1 .... 43.43 ....0m5&10 ... 64.15 62.75116 ....... 36.94 32.68'No. 2.... 3.20 2.87 





CAROLINA PINE 


Following are prices realized, Norfolk rate 
of freight on sales made during the week 
ended April 12: 


Flooring 
No.1 No. 2 
Bé&btr. Com. Com. 
See ee $41.20 $38.80 $22.60 
De ‘ewtnenwee eoeab ene 38.75 36.50 22.60 
Ceiling 
pee ae ee $23.25 $20.90 $14.50 
Finish, Dressed, B&btr. 
EE! tract naeeiie om $43.65 De nKeeedkeddas $51.95 
a. savbaneataas 48.85 De netseucnes’ 63.55 
BD  ceqeavyesee 44.00 DPGEEe vevesece 61.05 
Bee .. “enarawaneaae 46.85 SPERES cevecceu 71.90 
Boards, Dressed 

No. 1 No. 2 No. 3 

Com Com Com 

a: OP ‘dnd pi ews eee eee $38.85 $19.95 cee 
Lf eee 38.65 18.45 $14.35 
DE ve dwwiheendiewers 40.80 19.20 14.70 
) ere 40.95 19.30 15.05 
DE. etx tvewnssebake 44.45 20.15 15.55 

IRS SEE ape te cortapee % 55.75 22.00 aoe 

Boards, Air Dried or Roofer Grade, 
No. 2 Common Dressed 
DE  tncdceaksas po) Serer $18.55 
Se. gianedncaete $17.75 DED Sesernewen 23.05 
TD nbalaeenawee 1 

Shortleaf Dimension No. 2 Common, Dressed 
8 to 16 18 & 20 
a > fp enba cemeanebanedwemetin $18.85 $22.00 
a su ceeeduenke eek des wean 18.00 21.45 
-pxre y's COR MEEMS Ca FaRe Feaee 18.90 21.25 
DY -terbecudtascdntvaenew eden 21.30 23.20 
GE =Sesecneeeeseesedeuerecka 20.75 ose 


WESTERN PINES 


Following f. o. b. mill prices on actual 
sales were reported to the Western Pine As- 
sociation by members during the period from 
April 4-9, inclusive. Averages include both 
direct and wholesale sales, and are based 
on specified items only. Quotations follow: 

Ponderosa Pine 


5/4x8 6/4x8 
Spiecrs, S2 or 4S— 1x8 & war. & war. 
Sens $63.61 $69.00 ern 
3 "aes 47.01 48.25 mane 
SuHop, S2S— No. 1 No. 2 
Be ce eee $36.23 $23.72 
OE, acteadsseeeee dane neSawn 36.38 23.40 
Conmnegees, ' $2 or 4S— No. 2 No. 3 
: & & ee ern” $24.35 $18.46 
ew BL cic aha ees eee eee’ 28.74 17.48 
i ee § .,. eee $14.73 
Idaho White Pine 
5-6/4 8 
Se.ects, S2 or 4S— 1x8 & war. 
oS ee eee $71.94 ays 
Guasseyr Cy) Bikes vi cc cacaces 55.12 ees 


Commons, S2 or 4S— 
Colonial Sterling Staggers 
No. 1 No. 2 o. 3 


o. o. 
2 x. iano a aes eee or 34 $32.11 £28. 85 
i ain oa ae aaa 68. 43.80 6.29 
Utility (No, 4) 4/4 RWEL tied oimeoware $18: 13 

Sugar Pine 
1x8 5/4x8 6/4x8 
Se.iects, S2 or 4S— &wdr. war. & war. 
te: ere $75.00 ae $77.00 
- Aree 76.00 $75.00 74.00 
SE A wa dares o ewes IRS aud 59.25 
SHop, S2S— No. 1 No. 2 No. 3 
Genes veuaeeee $42.6 $26.94 $13.75 
a SP ee ae 42.23 27.56 19.50 
Bre vacucaumennaen 58.28 32.92 rice 
Larch-Douglas Fir 

pS OS a ee $20.34 
Dimension, No. 1, 2x6&8 ..........200% 19.96 
Boards, No. 8, 82 or 4S, 1x8.......+ece0. 19.50 





Flooring, vert. gr., C&Btr. 4 RL........ 35.28 





NORTHERN HARDWOOD 


Following are prevailing quotations f. o. b. 
Wausau, Wis., on northern hardwoods: 


No.1 No.2 No.8 

Brown Ash— FAS Sel Com Com Com 

ae weaver 00. 4 $50.00 oe 00 $30.00 $21.00 
5 


REY 65.00 55.00 43.00 32.00 22.00 

Me veceeses 70.00 60.00 50.00 36.00 22.00 
8/4 ........ 75.00 65.00 53.00 38.00 23.00 

No.1 No.2 No.8 

Basswood— FAS Sel Com Com Com 
4/4 ......-+-$78.00 $68.00 $52.00 $30.00 $22.00 
res . 83.00 73.00 56.00 32.00 24.00 
6/4 ......-- 86.00 76.00 56.00 00 24.00 
8/4 ........ 93.00 83.00 66.00 34.00 24.00 
OTe ccescs 03.00 93.00 73.00 46.00 .... 
eee 5108. 4 98.00 78.00 651.00 .... 
eRe 60.00 41.00 25.00 .... 


Key stock, 4/4, No. 1 and better, $78; or on 
grade, FAS, $88; No. 1, $68; 5/4, No. 1 and 
better, $83, or on grades, FAS, $93; No. 1, $73. 


2. 1 _ i 7 


Hard Maple FAS Sel 

4/4 ........$73.00 $58.00 $i8. 00 $30, 00 sit 00 
'"_ aeern . 78.00 63.00 53.00 38.0 9.00 
SFG vevene -- 83.00 68.00 56.00 38. oo 19. 00 
ee édcoews . 88.00 73.00 61.00 38.00 20.00 
Sl” diewwawe 88.00 73.00 61.00 39.00 20.00 
 ~teebews 98.00 83.00 66.00 40.00 .... 
Be wacences 98.00 83.00 69.00 40.00 .... 
11/4 ........118.00 103.60 81.00 43.00 .... 
. . ar 8.00 103.00 81.00 43.00 .... 
16/4 scesesect DERM GEEMO vcce. cece 
No.1Com No. 2 No. 3 
Soft Elm— FAS & Sel Com Com 
eeeeeee $49.00 $39.00 $27.00 $20.00 
mr seca e.. 54.00 44.00 29.00 21.00 
ME cceces -- 54.00 44.00 29.00 21.00 
a . ecwee . 7.00 47.00 32.00 21.00 
. aes 60.00 50.00 34.00 aes 
ee. shows «++ 65.00 55.00 39.00 wae 
No. 1 No. 2 No.3 
Rock Elm— FAS Com Com Com 
Oe vevcsaes $60.00 $38.00 $22.00 $19.00 
Dee -ecsveces Me 43.00 24.00 20.00 

at  caness« - 70.00 48.00 4.00 0.0 
—————- - 75.00 63.00 29.00 2.00 
BO «sesccece BE 73.00 41.00 meee 
es -00 83.00 46.00 27.00 


Birch— FAS Com Com 
 s Meee. $10. So a5 00 ean a 
5/4 .......- 85.00 76.00 56.00 37.00 21.00 
ee $0.00 81.00 42.00 3109 
8/4 ....2-+- 96.00 86.00 69.00 45.00 22.00 

10/4 .......-108.00 88.00 77.00 45.00 .... 

12/4 .......-108-00 93.00 82.00 50.00 .... 

16/4 ........156.00 146.00 122.00 .... 

5/8 .......- 72.00 62.00 42.00 29.00 .... 
3/4 ...e26-+ 74.00 64.00 45.00 30.00 .... 
No.1 No.2 No.3 

Soft Maple &8 Cc 


FAS el om Com 

4/4 eeseecnsces es eM $48.00 $31.00 $20.50 
ME . «esececcesecns I Te 
Ml éeeceeeeecesé Te 
62.00 


8/4 ccccccccccccee 85.00 
DOUGLAS FIR 


Seattle, Wash., April 16.—Current quota- 
tions f. o. b. mill on Douglas fir items in 
mixed cars for rail shipments direct to the 
trade appear below: 


Vertical Grain Flooring 


37.00 22.00 





B& Cc D 
Me Gc beusevwearemen $36.00 $34.00 $22.00 
Flat Grain Flooring 
OO | cwuains + obsensed $25.00 $23.00 $16.50 
Ie. véwerasvaveenteus 30.00 28.00 22.00 
Drop Siding 
1x6 Pat. No. 106....$29.00 $27.00 $22.00 
1x6 Pat. No. 116.... 39.00 27.00 22.00 
Celling 

ME cet enen cone «eed $24.00 $23.00 $16.00 
SE wesdceres nmemean 25.00 24.00 16.50 

Common Boards and Shiplap 
1x6 1x8 1x10 1x12 
Me: 8 sees $17.00 $17.00 ah 00 $21.00 
moO. 3 cos S680 14.50 4.50 16.00 
No. 3 9.00 9.00 re 00 9.00 

No. 1 Common Dimension 
12 14 16 18 20 
= eee $18.50 $18.50 $20.00 $21.00 $20.00 
De. eines es 17.50 17.50 18. +4 19.00 48. 00 
> Sere ae 17.50 18.00 18. 19.50 19.50 
ED we cxwes 19.50 19.50 20. 00 20.50 20.50 
ne 21.00 21.00 22.00 22.00 22.00 
No. 1 Common Rough and/or Surfaced 
Timbers 

> tones 20 feet and shorter and 
x1o 84 aie at alta: & Cane 6: einen aan eee 
19513 os 1 * SPM os cou cn cbneeeeacced aE 
13K13 33 to 30 feet... ccccccccccvcccece 19.00 
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8 to 


4-inc 
6-inc 
6-inc 


8 -in 
12-in 
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WESTERN RED CEDAR 


Seattle, 


Wash., April 16.—Prices for red 
cedar siding in mixed cars, 


new bundling, 


8 to 18 foot, f.o.b. mills are: 
Beveled Siding, %-inch 


le: Ty ” iT) oe 
4-I9GR cccese were. $23.00 $20.00 
S-EEE: ‘wines eeee deer 30.00 25.00 23.00 
ee a en coves GOS 30.00 27.00 
Clear Bungalow Siding, %-inch 
8 <IBOR icawss aE See a Meg ee «+ - $52.00 
10-inch ...... Sg RRNE 2 eee peserseesenolnee 
45-CR. 0.00.0854600656es 045s cbécveneese ee 
Fintsh, B&better, 82 or 4S, 6-16’ 

82S or 848 

or Rough 

IE u ccipbas shin alten eb wecraswieehes eee $ 72.00 
SE | oe WECL 66 ish 46> See ea ewEREeNOEN OKs 77.00 
SORE cocGisccad ce de boat etes < oe sbaeeares 85.00 
SE cao coe cond Heel ea eve ata oas 95.00 
SR 54 nnn chew ie eso CEs eee 100.00 
DOT. «cc wareseaeawawewr eugene oe eeu weak os 105.00 
SIGE acbso 00 ne eesaeeeeene VewRerN eee en 115.00 
TENE sak o's cures eaten pea eearewe ae 120.00 

Ceiling or Flooring, ee 4-16’ 

Ime” iveseess Kent eee eeseS eee er cecs eee 
Sa” .c4¢cee0s sess weeds conwkes beads - 38.00 
Discount on Mouldings 6-20’, Odd Lengths 

Series 8000— 
Listing under $4..... bbetceneswaahecen 55% 
Listing $4 and over........secee6 2002 50% 
lear Lattice, 5/16”, 4 to 16’ 
. , 100 lin. ft. 
gpa idiom ieee ds mueelpresa sage ae 


socccee 87 





F.O.B. MILL PRICES OF 
SOUTHERN HARDWOODS 


Following are ranges of f. o. b. mill prices 


on rough, 


air dried southern hardwoods, 


from reports of sales made during the week 


ended April 18: 
Qrtd. Red Gum 


No. 1 & Sel.— 
1, eer 27. ated -. 
eee 
6/4 .ccsene 32. 00@38. 35 
Plain Red Gum 
No. 1 & Sel— 
S/6 scvdes 31.50 
S76 cence 35.00 
ee 38.00 
7s ee 41.00 
Qrtd. Sap Gum 
FA 
Bre swoeas aes 1.00 @ 43. 75 
No 
SFE saceus 26.00 
O16. caaewn 30.00 
Plain Sap Gum 
FAS— 
eee 34. 50 
i Zeer 5.00 
BIS <csaua 28. 50@ 80 50 
No. 1 & Sel.— 
bee 17.50 
StS scmans 17.25 @20.00 
OLS «dened 24.00 @26.00 
OF6 acases 25.00 
No. 2 Com.— 
II 12.50 
Qrtd. Black Gum — 
No. 1 & Sel.— 
S/€ » onesie 19.50@20.75 
Plain Black Gum 
FA 
3 eee 29.00 
Oe iveens 30.00 
No. 1 & Sel.— 
S00 azawes 17.50 
Jp eee 21.00 
CFO co acis 20.00 
Plain Tupelo 
No. 2 Com— 
eee 10.25 
Qrtd. White Oak 
FAS— 
oe 74.50 





a bra Oak 
SS er 23. ied 50 
5/4 3.00 


Sere 33. 00 
Plain Red Oak 

FA 
CS ee 44.25 
as 53.00 
ree 54.75 
a 80.00 
No. 1 & Sel.— 

"/— aw 23.00 
a 31.25 
4 eee 35.75 
SGf6. csccs 50.00 

Plain Poplar 
a & Sel.— 

. as 33.00 
3 ea 39.00 
ee 43.50 
No. 1 & Sel.— 
See 27.50 
BRE Siec-en 38.00 

Ash 

FAS— 
ra 54.50 
65.50 
BPO c<ce0 0.50 

Cottonwood 

FAS— 
| er 35.00 @38.25 
No. 1 & Sel.— 

© wetdins 26.00 

Willo 

FA 
. ere 40.00 
No, 2 Com.— 

: res 13.50 
eae 16.00 
Log run— 

a 24.00 
olia 

FAS— 

|. ae 50.00 

No. 2 Com.— 

Ee ree ee 16.75 





MAPLE FLOORING 


Michigan ona Wisconsin flooring mills 4 7 


port the fo 


lowing prices realized 


f. o. 


flooring mill basis, during the week ended 


April 16: 
ax2y 


First 
vot be hha eeee $78.60 


Third 
$49.51 


Second 
$68.21 





WEST COAST LOGS 


Seattle, Wash., April 16.—Average prices of 


logs are. = follows: 
r: 


1, $25-24; No. 2, $18-16; No. 8, 


$12. ee, No. 1, $32; 
Shingle logs, 


Hemlock: No. 2&3, $10-11. 


Cedar: 
-29. 


$25 


; No. 2 
$12- 14, lumber logs, 








Amenmean fiumherman 
WISCONSIN HEMLOCK 


Following are prices f. o. b. delivery points 
in Wisconsin: 


No. 1 Hemlock Boards, S1S or S1S1E: 
8’ 10, 12&14’ 16’ 
i cucrh anes ..$30.50 $81.50 $33.50 
DE widcecceaienone 31.00 32.00 33.50 
id 5 caine ous - 32.00 33.00 34.50 
ME .ccasneacs cee: See 34.50 36.00 
RE (cceeoannoeubae 34.50 35.50 37.00 
For D&M, plain shiplap, or S4S add 25 


cents; for drop siding, ceiling, fancy shiplap 
grooved roofing or partition, add $2.75. 


No. 1 Hemlock Dimension, S1S1E or 84S: 
8’ 10, 12&14’ 16’ 


er $33.00 $33.00 $34.00 
NE ee 32.00 32.00 33.00 
ae aaa . 33.00 33.00 34.00 
EY -osatieaahoanwads ; 34.00 35.00 36.00 
ST scéevekuas vs. 85.00 36.00 37.00 





OAK FLOORING 


Following are current quotations on oak 
flooring carlots, f.0.b. Memphis and Johnson 
City, Tenn., and Alexandria, La., as points 


of origin. }#x2 4” txt 4” x2” %at 
Clr. qtd. wht....$85. $40.00 $0.60 
Cir, até. red..ece 70. 00 “79/00 59. 00 oe 00 
Sel. qtd. wht.... 65.00 52.00 56.00 53.00 
Sel. qtd. red - 63.00 52.00 52.00 54.00 
Cir. pln. wht... 68.00 54.00 60.00 48.00 
Clr. pln. red..... 65.00 54.00 56.00 48.00 
Sel. pln. wht. 61.00 50.00 49.00 43.00 
Sel. pln. red..... 61.00 52.00 43.00 44.00 
No. 1 com. wht 52.00 44.00 38.00 33.00 
No. 1 com. red 52.00 45.00 38.00 34.00 
No. 2 common 34.00 23.00 21.00 15.00 
%x2” %x1%” %&x2” 
Cir. qtd. wht.... 00 $75.00 men 
Ce, Me ow cce cee cae 72.00 72.00 Sou 
es Gee, Wilks cccccccecse Te 68.00 sens 
MOG, Gee. POR .ccccccccces Tee 68.00 ibis 
CIP, DIR, Wht....cccccosce CTS0 GEC 68:00 
Clr. pln, red... reewen -00 63.00 55.00 
SOL. DAM: WE. cccccccc ++ 63.00 61.00 54.00 
Sel. pln. red...... eccccee 62.00 60:00 §3.00 
No. 1 com. wht........- 52.00 47.00 438.00 
No. 1 com, red.......... 48.00 44.00 41.00 
Wo. 2 GOMMOR..6cécc ces 23.00 18.00 owes 


New York delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Johnson City origin: For 
vim stock, $8; for %-inch, $4; for % and 

-inch, $4.50. 


Chicago delivered prices may be obtained 
by —7 to the above the following differ- 
entials gured on Memphis origin: For 
t#-inch stock, $6; for %-inch, $3; for 1%. 
and *-inch, $3.50. 





RED CEDAR SHINGLES 


Seattle, Wash., April 16.—Below are listed 
average prices received for red cedar shingles 
sold direct to tne trade: 


Royals: 
NE va roiin: 6-4: a: 0 ei Re eyeartee aan cee: $4.00-4.25 
Se” SPE acckees Pare SE hel EPPO “BE ccceces Oe 
SE Maat SEVER 6h Radio wee eedenaee Gees 2.00-2.10 
Perfections: 
oo, lee path d ous $3.20-3.30 
San” Gee Sicesc< as ase ah Aaa otalods - 2.60-2.75 
3-18” 5/2 pity decane eat Sawiairs «aan 1.75-1.90 
xXXXXX: 
OMI Noliviti Glavine, ated 4 wala eons $2.80-2.95 
PE TEEN th cco oath daw leb-agn ere~aue -- 2.80-2.40 
WOOT FED Vass tbs oSS ec esbea pe 1.70-1.80 
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The Editor Visits Mississippi, 


Louisiana and Texas 
(Continued from Page 41] 


stumps leaves the land in fine condition for 
agricultural development. 


Tung Oil Production Becoming 
Important Industry 


The growing of tung trees and the production 
of tung oil is here becoming an important in- 
dustry. Pearl River County already has come 
to be recognized as the “Tung Oil Center of 
America,” and the world’s largest individual 
tung grove within a single fence, owned and 
operated by Lamont Rowlands, "former well 
known lumberman, comprising 10,000 acres, is 
located within a few miles of Picayune. The 
largest tung nut crushing plant in the world 
also is owned and operated by Mr. Rowlands. 
L. O. Crosby & Sons plan to plant tung trees 
on 120,000 acres of land as it is cleared of 
stumps, and it is expected that the clearing of 
stumps for the extraction plant will open a 
market for large areas, both for tung cultiva- 
tion and for truck growing. This is an out- 
standing example of how lumbermen are pro- 
viding for the future of their communities, and 
continued employment for their workers, as saw- 
mill operations decline. 


Home Construction Still Lags 
Growth of This Oil Center 


Raymondville, Tex., is attaining distinction 
and becoming known as “the town without a 
vacant building.” It will be remembered that 
back in 1932, when the rest of the nation was 
enveloped by ‘the depression, Bob Ripley directed 
attention to a small city in Oklahoma as “the 
town without a vacant building.” Its secretary 
of the Chamber of Commerce calls attention 
to the fact that at that time Raymondville not 
only had no vacancies, but there,was a waiting 
list and some firms that could not secure quar- 
ters did business on the railroad right-of-way. 
The same conditions that existed in 1932 exist 
there today. Although 124 housing units were 
completed there in 1937, these did not begin to 
fill the city’s demand for shelter. Six dil 
crews employed in Raymondville, unable to find 
homes there, are living in Harlingen and are 
compelled to drive to and from their work 
daily, a large number of workers employed in 
a big irrigation system are living elsewhere 
because of lack of housing facilities, and there 
are cases of three families living in quarters 
that ordinarily would house only one. Forty 
residential units have been completed in 1938, 
and permits are being issued at an average of 
fifteen a month. Despite this fact, the supply 
of housing units lags behind the demand. 


A. L. F. 





Tue U.S. Bureau or Pustic Roaps, Dept. of 
Agriculture, is distributing free on request Misc. 
Publication No. 272, entitled “Construction of 
Private Driveways,” which gives instructions 
for the building of automobile driveways under 
varying conditions, with details as to materials, 





drainage, retaining walls etc. 





APPALACHIAN HARDWOODS 





Cleveland, Ohio, April 14. 
Cleveland: ' 
Ash: 4/4 5/4 6/4 
ere 1.0 91.00 96.00 
Com. & Sel 56.00 66.00 68.50 
Pin, White Oak: 
SN io scab eames 101.00 111.00 116.00 
No. 1 C.&S.. 61.00 66.00 71.00 
Pin, Red Oak: 
2) as 86.00 96.00 101.00 
No. 1 C.&S... 56.00 66.00 71.00 
Poplar: 
i co +emmmues 93.00 103.00 108.00 
pa "’ C.&S... 55.50 60.50 63.0 
cP aEey 3.00 78.00 78.00 
aig “2: A Com. 42.00 47.00 49.00 
Basswood: 
| eee 82.00 87.00 87.00 
No. 1 C.&S... 52.00 57.00 59.50 
No. 2 Com... 35.00 39.00 42.00 


Following are current prices on Appalachian hardwoods f. o. b. 





8/4 10/4 12/4 16/4 

98.50 112.00 126.00 141.00 

73.50 81.00 91.00 110.00 

131.00 146.00 161.00 

76.00 86.00 96.00 

111.00 136.00 146.00 166.00 

76.00 86.00 96.00 120.00 

118.00 128.00 143.00 158.00 

73.00 83.00 98.00 

88.00 (Chestnut: 4/4 5/4 6/4 8/4 
ote BE yeaa 108.00 113.00 113.00 118.00 

No. 16.&8:° 73.00 73.00 83.0 

97.00| \ "WHND 41.00 45.00 4600 $3.00 

67.00] No. 1 C.&Btr 

42:00] Snd. Wormy 36.00 40.00 41.00 48.00 








To celebrate the importance of the fishing industry, there was held April 8-10 the Esca- 

naba Smelt Jamboree, during which there was a mile-long parade, in which the various 

industries of the territory participated with floats. The float of the |. Stephenson Co., 

manufacturer of pine, hemlock and hardwood lumber and cedar products, at Wells, 

Mich., shown above, has a sign pointing to the tank on top and reading "Here's one 
dip of Smelt out of the river at Wells” 





Residence Construction Costs 


Following are index numbers of construction 
costs (based on 1926-29 averages as 100), com- 
piled by E. H. Boeckh & Associates (Inc.), 


Cincinnati, Ohio, covering residences, frame 
and brick: 1926- 

1929 1936 1937 Mar. 

AREA— Avg. Avg. Avg. 1938 

PRI 6.0005%e% Frame 82.7 68.4 79.0 81.1 

Brick 87.0 72.4 85.1 83.7 

Baltimore ..... Frame 107.2 80.9 88.8 92.0 

Brick 112.0 85.8 93.2 94.9 

Birmingham Frame 91.7 ... 80.5 88.6 

rick SS «<< -ae- Ss 

po eee ee Frame 116.3 87.9 103.3 103.1 

Brick 120.3 94.2 110.5 108.7 

CHEGRBO cectocs Frame 109.2 97.2 104.8 107.2 

Brick 114.2 102.9 110.7 110.2 

Cincinnati ..... Frame 100.5 84.5 98.8 102.6 

Brick 105.0 89.9 106.1 108.4 

Cleveland Frame 107.2 91.7 105.1 105.9 

Brick 113.4 98.8 112.3 109.9 

WEED Gencncees Frame 103.1 82.5 89.9 89.9 

Brick. 107.3 87.1 95.2 91.7 

po. Frame 103.3 80.6 93.9 98.5 

Brick 108.4 85.9 100.7 103.5 

Kansas City....Frame 100.3 ... 95.8 105.8 

Brick 106.5 coe SUG46 1903 

Los Angeles....Frame 92.7 ... 93.4 87.7 

Brick 97.9 ... 97.3 94.4 

Minneapolis ....Frame 92.8 88.6 101.6 100.8 

Brick 98.2 93.6 107.6 105.1 

New Orleans....Frame 93.3 73.4 83.4 86.8 

Brick 96.3 78.8 87.0 87.9 

New York ..... Frame 133.3 96.4 110.5 118.1 

Brick 138.4 101.8 115.8 120.7 

Philadelphia Frame 100.3 88.7 91.4 92.6 

Brick 106.3 95.5 98.0 97.0 

Pittsburgh .....Frame 113.3 92.8 109:8 112.0 

Brick 118.8 100.4 117.5 115.6 

GR. TOU scvece Frame 118.6 91.0 98.2 103.1 

Brick 121.1 99.1 106.5 108.2 

San Francisco..Frame 87.7 86.5 98.7 97.7 

rick 93.7 95.6 104.3 104.9 

Seattle .........Frame 84.5 79.8 92.6 97.9 

Brick 92.2 86.5 103.5 105.6 





Experiments on De-coloring 


Redwood for Pulp 


San Francisco, Cauir., April 16—The 
Union Lumber Co., at its Fort Bragg (Calif.) 
mill, has been experimenting with a process 
which when fully developed promises the manu- 
facture of paper pulp from redwood refuse, 
heretofore termed impossible by paper pulp ex- 
perts. 

Still in the experimental stage, according to 
officials of the company, the process is said to 
be working out satisfactorily. The pulp is made 
by “cooking” the wood with the aid of chem- 
icals, in which process the color, which previ- 
ously held back development of redwood paper 
pulp, is removed. 

Present plans do not call for a large output 
at first, and the machinery installed is mostly 
of temporary nature. It is hoped that the pulp 
plant will be able to put out pulp commercially, 
but the final success of the new venture is nota 
certainty at the present time. 


Ships 110-Foot Sticks 


Tacoma, WasH., April 16.—An_ unusual 
lumber shipment went through here last week 
over the Chicago, Milwaukee on its way to 
Pittsburgh. It included 12,000 board feet of 
sticks 110 feet long, swung on three flat cars. 
The timbers are 6x18 and 8x18 inches in section 
and are finished lumber, according to Charles 
B. Hurley, of the Pacific National Lumber 
Co., which cut them. There is not so much 
call for extra length timbers since the develop- 
ment of laminated trusses, according to Mr. 
Hurley. 

“Big Sticks” from Washington forests will 
do duty at thes United States naval base at 
Cavite, Manila, it was revealed here this week 
with the shipment of four fir timbers from 
Tacoma on the American Mail Liner President 
Jackson. The huge poles, resembling oversized 
flagpoles, are each 80 feet long and rounded, 
with diameters of 24 inches at the butts and 14 
inches at the tops. They were brought here 
from a southwest Washington logging camp 
on two flat cars. 





STEAM FEED 


Costs little more: than belt or 
friction type feeds, but makes 
a tremendous difference in the 
cut of the mill. Investigate. 


Write for catalog A. 


SOULE 


STEAM FEED WORKS 


MERIDIAN MISSISSIPPI 
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, In Classified Department 4 
GI ccdietucscccsnance seceeee- 30 Conts a line 
































Two consecutive issues...... -...55 cents a line j 
Three consecutive issues...... ..».75 cents @ line 
Four consecutive issues.......... 90 cents a line 
| Thirteen consecutive issues.......... $2.70 a line 
Twenty-six consecutive issues....... $5.40 a line 
Seven words of ordinary length make 
one line. 
Count in the signature. Heading 


counts as two lines, 


No display except the heading is 
permitted. 


Extra white space figured at line 
Tate. 


One inch space advertisement is 
equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 








THE GREATEST MARKET PLACE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 


AMERICAN LUMBERMAN 


Read the Classified ads. Many oppor- 
tunities are offered for Buyer and Sel- 
ler. Best. for selling lumber, shingles, re- 
tail yards, business opportunity, timber 
and timberlands, machinery, locomo- 
tives, cars, rails and equipment used 
in logging operations. You can get em- 
ployees, salesmen, employment or any- 
thing used in lumber and allied indus- 
tries by advertising in the Wanted and 
For Sale department of the American 
Lumberman, 

Send your advertisement to the 


AMERICAN LUMBERMAN 


Greatest Lumber Newspaper on Earth. 
Address 431 South Dearborn Street, 
Chicago, Illinois. 


Too Late To Classify 


CARPENTER APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CoO., 
Minneapolis, Minn. 








Inc., 

















WANTED 


Employees: 


r 





WANTED: YOUNG MAN 
To assist in the buying department of a line yard 
lumber company. 
Address “‘N. 37,” care American Lumberman. 


WTD.: GIRL EXP’D IN LUMBER BUSINESS 


To handle retail office and bookkeeping. 
Address “N. 38,” care American Lumberman. 


DO YOU WANT EMPLOYEES? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. ICAN 
LUMBERMAN, 431 8. Dearborn 8t., Chicago, Ill. 











